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A New “Genuine Detroit’”’ Product 


| 

he | The “Detroit” Force Feed Oiler Model JTS provides automatic, positive 
| 
| 


& A and dependable lubrication for all types of steam engines, gas engines, 
4) y] pumps and air compressors. 
eFEED 
f JUS An extra large filler, exact oil delivery, accurate regulation, simple 
Move mechanism, positive adjustment, better sight feed and convenient flushing 
s ecracerush ad 


device are some of the distinctive features incorporated in its design. 


This oiler is a standardized product made in one feed, two quart capac- 
ity, with shaft extending through the oiler permitting it to be driven from 
either right or left end and is furnished complete in packing 


case, as illustrated, with necessary fittings for easy and sub- 
stantial installation. 


A heating coil is mounted inside of the tank, with con- 
nections provided for circulation of steam, exhaust gases, 
etc. This keeps the oil warm and fluid, permitting the oiler 
to be used on all classes of work and under the most severe 
weather conditions. 


It is a ready seller and profitably carried in stock by job- 


bers and dealers in Mill Supplies. Write for Bulletin No. 12 
and prices. 


Detroit [UBRICATOR (OMPANY; 
DETROIT.U.S.A., 











GILBERT WOOD PULLEYS 








Sell 


Themselves 


Design 
Material 
Workmanship 
Finish 
Reputation 
Service 





SAGINAW MANUFACTURING COMPANY 
SAGINAW, MICHIGAN 
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What . you see om is but a small pa part of the evidence that we appreciate the salen of the 
mill- supply- dealer in the —ere of — yore Serer belting and belting accessories. 
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News! News! 








We have an entirely new proposition, which covers a field that very few 
mill supply dealers have ever worked. It is a new business that can be 
handled at a big profit and with no additional selling expense. 


Read this ) 
Extraordinary Write Us TODAY for Full Details: 


ment: We want to tell you about this splendid money-making opportunity. If 

Announce e you are not handling our lines now, here is your chance to start off BIG! 
Our present connections also are requested most urgently to get in touch 
with us immediately. 


Irashecant brome ever,  Mdianapolis Brush & Broom Mfg. Co. 
26 Brush St. Indianapolis, Ind. 


CAPITAL Brushes Brooms 

















For All Industrial and Trade Uses 
When writing to Advertisers please mention Mitt Suppties. 3 

















“SATISFIED” 


That Is What You Will Say After Trying 


C.D. RAILROAD UNIONS 


The Unions With the Brass Valve Seated Disc 
NO GASKETS REQUIRED 
DURABLE, ECONOMICAL AND SAFE 


ILLINOIS MALLEABLE IRON Co., CHICAGO, ILL. 


s ; Manufacturers of a Complete Line of MALLEABLE AND 
CAST IRON PIPE FITTINGS Write for Catalogue 
Made of Henvy Pattern Alr 


Furnace Malleable Iren 
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DELTAFLES 
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File Insurance 


The Highest 
Grade File Made 


‘The File You Will Eventually Use’’ 





DELTA FILE WORKS, PHILADELPHIA, PA., U. S. A. 
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The Hoover Line for Jobbers is a Builder | Chicago Rawhide 
of Profits and Good Business. Write us IE 


for Complete Details. | | | Lace Leather ane Cut mae 








Made 

from the 
be st green 
sulted Packer 
Hides. Strictly 
a MECHANICAL 
RAWHIDE Leath- 
er for Belt Lacing purposes. 


By all means sell a high grade Belt Lacing because 
there is nothing so costly in power transmission as 
poor belt lacings. We know from experience that a 
dealer who will carry a stock of our “Chicago Raw- 
hide Selected’’ Mechanical Belt Lacing will double his 


sales in this line in one year. 


“CHICAGO RAWHIDE” Lace Leather and Cut Lac- 





nn ry ° - ing will give double the service of the ordinary chem 
The World's Largest Plant Manufacturing aus « surface tanned leather. , 
Steel, Brass, Bronze, Monel, Aluminum 


it OUR PRODUCTS 
and Hollow Balls include “Krome” and Indian Tanned Lace Leather and Cut 
15 Lacing—Rawhide and “Krome” Fiat Beltings, also Round 





and Twisted Belting—Rawhide Hammers and Malletse— 
Hydraulic Packings, Cups and U Leathers—Leather Special- 


HOOVER STEEL BALL CO. FE * of leather for hanical purposes, we make it. 
Ann Arbor, Mich. 





Write for Dealer’s Terms 


180 The Chicago Rawhide Mfg. Co. 
259 Midd e City se g. | | 1301 Elston Ave., Chicago 


Sanford Bro EI New England Branch: LEWIS E. TRACY CoO., 
rE 127 Broad Street, Boston 
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THE “TOLEDO” POWER DRIVE 


OFFERS UNUSUAL SALES OPPORTUNITIES 








onstrated their labor and time 
saving that no pipe tool user 
can afford being without one. 


a a ee ee The “Toledo” Power Drive for electric- 


ally operating hand pipe threading and cut- 
ting tools, has for the past 214 years proven 
its labor and time saving ability beyond a 
shadow of doubt. 


Although hundreds of them are in use 
to-day, its field of usefulness and its sales 
possibilities have scarcely been touched. 
Owners are rapidly finding other uses for it, 
such as turning sheet metal rolls, operating 
winches and also hand key-seaters. 


Many jobbers have profited by pushing 
the sale of this most remarkable machine 
among their trade. Write us and we will 
tell you how we will help you. 


THE TOLEDO PIPE THREADING 
MACHINE CO. TOLEDO, OHIO 
New York Office, 50 Church St. 




















FIFTY-TWO YEARS of sincere effort to furnish 


the highest quality of material and service to 
the mill supply house 


FIDELITY 2 MILLS 


OM HaGyH 


R Pus paren corr 


™ 





CLEANING AND POLISHING TEXTILES 


Journal Box Packing Prepared Wool and Grease 


THE J. MILTON HAGY WASTE WORKS — Philadelphia 
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e Walworth Bostong 
Double Tested 


For Service For Sales 


Here, at last, is a chain tong that is really 
reversible. Its a new Walworth product and 
it's new in principle, but there is nothing ex- 
perimental about it. The Bostong was tested 
for both the user and the dealer before we put 
it on the market. 


582 of these new chain tongs were sent out 
on trial order. We asked the users to give them 
a six weeks’ test of hard work and to pay for 
them only if they had satisfactorily proved our 
claims. Of the 582 Bostongs so tested for sala- 
bility and usefulness only 4 were sent back. 


This, of course, was long range selling. Per- 
sonal salesmanship could have sold many more, 
for it is easy to demonstrate to a customer the 
Bostong’s great advantage of being reversible if 
you can put the big tong into his hands and 
show him. It’s easy to point out why the 
Bostong will always work right side up. (The 
wrench user knows what that means in a 
cramped corner or for ditch work.) 





The Walworth Bostong is a rugged, he-man’s 
kind of wrench. It’s made in 5 sizes to take 
14 in. to 12 in. pipe. Mechanics and steam- 
fitters have been waiting a long time for a 
reversible chain wrench. Somebody is going to 
sell a lot of them. You'll find it worth while to 
stock the Bostong. 


Walworth Manufacturing Co. Boston. Mass. & Kewanee, Ill. 


WALWORTH INTERNATIONAL CO 
NEW YORK 
FOREIGN REPRESENTATIVE 


WALWORTH | 


Valves, Fittings.Tools for Steam.Water.Gas, Oil and Air 


New York - Boston - Chicago 
Philadelphia - Seattle - Portland, Ore. 
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Ready-Made Outlets 


When a jobber or dealer adds Alligator to his 
line, he ties up to a record of known 
superior performance and to consis- New 


S 


tent advertising publicity of years 
standing. Size No. 1 


7 P For tape belts from 
Complete information upon request 1/16 inch to 3/32 
inch thick 


‘‘Every Tooth a Vise’’ ee 
FLEXIBLE STEEL LACING COMPANY 


4617 Lexington St., Chicago, U.S. A. 


In England at 135 Finsbury Pavement, London, E. C. 2 
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THAT MUCH ABUSED WORD 


“Service” 


has a great deal broader meaning than 
merely quick delivery, especially 
when applied to 


«> WOOD 


Tt? SPLIT 


PULLEY 

















This 28’x6° “THE REEVES” Wood 
Split Pulley has been in continuous 
use for 30 years without even tight- 
ening the clamping bolts. 


THAT’S SERVICE 


Just the kind of service that all 
‘The Reeves’’ Wood Split Pulleys 


give. 


Sold exclusively through 
jobbers and dealers. 


REEVES PULLEY CO., 


Columbus, Ind. 


Chicago Branch, Corner Clinton and Monroe Streets 
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Twenty-five years ago we originated 
the portable electric drill, and now, 
as our latest and greatest achieve- 
ment, we have perfected the new 
CLARK AUTOMATIC DRILL. 


It is light in weight—evenly balanced 
—easy to operate with either alternat- 
ing or direct current—“just like point- 
ing your finger’’—yet it is constructed 
for hard continuous use. 





The automatic switch in the handle 
is an exclusive CLARK feature (pat- 
ent applied for). Pp is 
Clark “Blue Rib- standard equipment on a LARK 
bon” Electrical DRILLS. 
Equipment CLARK AUTOMATIC will drill a 
hole 3), to 5¢-in. through steel or wood 


consists of a complele + less time than any other drill. 


line of motors, dynamos 
and electrically driven 
drills grinders, buffers; 
both portable and 
bench type—the accept- 
cd s'andard for more 
than twenty-five years. 


Write for literature descriptive of CLARK 
AUTOMATIC and complete catalog of 
CLARK BLUE RIBBON ELECTRICALLY 
DRIVEN EQUIPMENT. 


Jas. Clark, Jr. Electric Co. 


INCORPORATED 


Fe oO ies d 
Signecat@liites LOUISVILLE, KY. 
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| OU know the class 
of buyers that asks: 


“Whose is This?’’ 


This class is growing. 
They are realizing that 
there is a difference. 


The Marvel Steel Hanger 
Duplex bearing. Only 1-3 
wt. of cast iron. 


What better answer to 
have ready for the sen- 
sible buyer than 


Ball Bearing Loose Pulley 
Minimizes lubrication sery- 


“ Another Fine Chicago Item” 


Chicago Pulley & Shafting Co. 


41 So. Clinton St. 
S. A. Ellicson, Manager 


— . 
Chicago 
Duplex Hanger Box, Sec- 
tion. A Ring and Wick 
oiling type you can recom- 
mend safely. 





The Marvel Steel Hanger 


Countershaft Type. side 
and vertical adjuster, 
ek 


Ball Bearing Friction 
Clutch Pulley. Split or solid 
type mechanism, 

al 


as 


i oa et ne 


Section Wick oiling Hanger 
Box. Preferred by many 
good users, 


PEA I EE RS GE REI Fein b 
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WHY NOT CAPITALIZE on this unusual oppor- 


tunity for stimulating business. 
These Dealer Helps present tools nationally advertised. 


A Lithographed Metal Display Fixture is sent gratis with 
each assortment. 


Appropriate booklets illustrating and describing the lines 
displayed are packed with each assortment and a further 
supply is available for the asking. 


If your Jobber cannot supply you—write us direct. 





ih 
Grow @ eucoe ce? 


| Bh bee rion sow Seucox co 
pit a cat CX No.3 


No° THE PECK,STOW & WILCOX Co. — 
Southington, Connecticut, U. S.A. | 
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Plumbers Rely on O-B Gate Valves 


Years of uninterrupted service have led 
plumbers to rely on O-B Gate Valves. 


And there’s a reason. 


They are built of the very best of mate- 
rials. Trained chemists and_ technical 
workers watch over the manufacturing 
processes. Modern methods are used 
throughout. 


Cash in on the Plumbers’ goodwill. 
Stock up your shelves with O-B Valves. 





O-B No. 20 Line 
Gate Valve 


the Ohio Brass co. 


Mansfield -¥fOhio.US.A. 


NEW YORK, 50 Church Street PHILADELPHIA, 710 Witherspoon Bldg) CHICAGO, 343 So. Dearborn Street 
WM. P HORN CO., Pacific Coast Agents San Francisco Portiand Seattle 


Sectional View 


O-B Gate Valve 








Los Angeles 





LS 


SOUL HULU LANA 











American Injector Co. ee 


MOOTH running; correct in design, 
accurate and true to pitch, Caldwell 
gears are bound to please you. We make 
all types — machine-molded, cut tooth, 
mortise gears, worm gears, etc. Learn 
more about Caldwell-Link-Belt Service. 


MICH. 
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Get Our Prices 
Before Putting in 
Your Stock Order 


COTULLA ULLAL LU 


Let us figure with you next time you are 
in the market. 


H. W. CALDWELL & SON CO. Link-Belt Co., Owner 


Dallas, Texas, 709 Main Street—Chicago, 17th Street and 
Western Ave.—New York, Woolworth Bldg. 


CANLID W718 ILIL 


Engineers’ 
Red Book 
Free for 
Asking 
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The Moore 


Philadelphia 
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Equipment shown here fully illustrated and described in these catalogs. 


Send for them today. Ask for Catalogs ‘‘C.” 





& White Co. 


Pennsylvania 
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Certain advantages are claimed 
for every bearing but— 


Did you ever hear of a bearing that has so many REAL 
advantages as the Sells’ 

Here they are: 
Split throughout— installed overnight. 
You use your present hangers, post hangers and pillow blocks 
A split bushing fits over the shaft covering the gullies and ridges 
worn by the previous bearing. 


Rollers are solid with a soft resilient centre—-capable of carrying 
a heavy load. 


Rollers are retained in a cage ring and always parallel to axis 


of the shaft. 
—And there are still more advantages. 


Let us go into full details of the Sells Roller Bearing and you'll 
see why many concerns using them average 15% 


reduction in 
their power or coal bills. 


ROYERSFORD FOUNDRY & MACHINE CO. 


Philadelphia, Pa. 


43 N. 5th Street 
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Other Royersford Products: 


ROYERSFORD ROLLER BEARINGS FOR MINE 
CARS, TRAILERS, TRACTORS AND WAGONS; 
SHAFT HANGERS, COLLAR AND COUPLINGS, 
ROLLERINE, THE BALL AND ROLLER BEAR- 
ING LUBRICANT, COMBINATION OIL AND 
GROOVE GREASE, BABBITTED RING OILING 
BEARINGS, PUNCHES AND DIES, PUNCHING 
AND SHEARING MACHINES, SENSITIVE 
DRILL PRESSES, DRILL PRESSES AND FOOT 
PRESSES, GRINDING AND POLISHING MA- 


CHINES, TUMBLING BARRELS, ETC., ALL 
HAVE THE SAME STANDARD OF QUALITY 
AS THE SELLS ROLLER BEARING. 


Holler Bearings 
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Condensed 
CATALOGNo. 43 


presenting 


Turned & Polished Steel Shafting 
Shaft Couplings 
Safety Set Collars 
Standard Drop Hangers 
Universal Hangers 
Single Brace Hangers 
Open Post Hangers 
Closed Post Hangers 
Bracket Hangers 
Rigid Hangers 
Journal Boxes 
Pillow Blocks 
Base Plates 
Floor Stands 
Floor & Step Boxes 
Angle Bearings 
Take Ups 
Mule Stands 
Friction Clutches 
Gearing 
Steel Rim Pulleys 
Wood Split Pulleys 
Cast Iron Pulleys 
“Hercules” Heavy Duty Pulleys 
Fly Wheels 
Hoisting ‘Sheaves 
Rope Sheaves 
Rope Drives 
Drums 

and so on. 





In July 


This Is 


to Announce 


that in July there will be ready 
for distribution Medart con- 
densed catalog No. 43, which 
will supersede all previously 
issued catalogs and the existing 
No. 26 and IA editions. 


Here’s a catalog the possession 
of which will enable you to send 
us orders for whatever articles 
you need—from the smallest 
pulley to the most complete line 
shafting unit—including mer- 
chandising stocks of such staple 
commodities as shafting, coup- 
lings, collars, hangers, bearings, 
wood pulleys, etc. 


»>MEDART- Means Everything in Line Shafting 
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A New 
»>MEDARF> Catalog 


Send For Your Copy Now 


Make early request for your house copy and send us 
the names of those among your personal salesmen 
and staff who might help add to your profits through 
familiarizing themselves with the Medart line. The 
space provided below for your specific request, will 
prove convenient. 





Fill in Your Request and Mail it—-PLEASE 


The Medart Company, Date 
3500 DeKalb St., St. Louis, Mo. 


Send us Medart Condensed Catalogue No. 43, for the personal use of members of 
our staff, as listed below: 


House Copy for Title 
Extra Copy for Title 
Title 
Title 
Title 
Title 
Title 
Firm Name 
Address 


THE MEDART COMPANY 


(Formerly Medart Patent Pulley Co.) 


General Office and Works—St. Louis, Mo. 


Office and Warehouse, Cincinnati Offices, Chicago and Philadelphia 


Equipment and Kindred Power Transmitting Appliances 
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Two Sherwood Class “A’’ Double Tube Injectors on a boiler in the 
malleable plant of the Massey-Harris Harvester Co., Inc., Batavia, N. Y. 


Sherwood Double Tube Injectors 
Bring Jobbers Repeat Orders 


Massey- Harris Harvester Company is but one 
of the many manufacturers that has standard- 
ized on Sherwood Double Tube Injectors. Four- 
teen years ago this company purchased its first 
Sherwood Injector. Today four are in operation 
in the Batavia plant. 


““Sherwocd” 
Double Tube Injector 


Are you getting your share of this repeat-order 
business on Sherwood Engineering Specialties? 


Once jobbers and dealers introduce one of the sii cable aan 
Sherwood Engineering Specialties they are as- copy of the Sherwood 


e ee: book ? It is well worth 
sured a satisfied customer and additional future reading. It describes all 


Sherwood products, in- 


business because more and more engineers every- ee 
where are standardizing on Sherwood. Sales cleaners—acomplete line 


of power plant equip- 


iSi : ——, i ment ranging from fusi- 
and advertising cooperation including catalog ag ne Rene 
pages—is gladly offered jobbers and dealers. Write your name and 


address on the margin 
of this page. Forward it 


to us, and we will send 
SHERWOOD MANUFACTURING COMPANY ~~ 
BRASS FOUNDERS AND FINISHERS 5 
Sole Manufacturers of Sherwood Engineering Specialties 


BUFFALO, N. Y. (31) h 
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Whitman & Barnes most 

brilliant success has been 

achieved in ship building 
of every character 


One of the famous 
Panama Canal Lock Gates 











The Grand Central Terminal, 
New York City 





Whitman & Barnes drills 
are used in building 


2 Railroad artillery trucks 
Comptometers 


built by The Marion Steam 
Shovel Company 


World Service 


The unmistakable relationship between Whit- 
man & Barnes and big construction and manu- 
facturing enterprise throughout the world is 
-asily explained by the vivid superiorities to be 
found in a ‘‘W & B” drill or reamer. 


yw id Jf P 
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“Hercules” 


“Organization” 


The works in which Whitman & Barnes drills and 
reamers are produced have always been the last 


word in mechanical equipment. 


In these works, too, the human skill which en- 
ters into the manufacture of these precise tools, 
finds, we believe, its highest expression. 

These organization facilities are, of course, under- 
going a continuous process of refinement, improve- 


ment, and enlargement. 


The last two months, for instance, have seen 
new additions of machinery, which still further 


emphasize the leadership of Whitman & Barnes 
among manufacturers of twist drills and reamers. 


“W&B” Warehouses 
64 Reade Street, New York City 
565 W. Washington St., Chicago, II. 
139 Queen Victoria St., London, E. C. 4 


Whitman & Barnes 


AKRON, OHIO 
Manufacturers of TWIST DRILLS AND REAMERS Exclusively 
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Nearly Six Million in Use 


The snecessiul manufacturer is always interested— 
from an experience view-point—in what other success- 
ful manufacturers are doing. Write us for a partial 
list of prominent leaders in industry who are large and 
consistent users of “American” Pulleys. 


\Why these leaders chose “American” Pulleys is best 
explained, perhaps, in a book entitled “Getting Maxi- 
mum Pulley Efficiency.” We'll mail you a free copy at 
once. 


THE AMERICAN PULLEY CO. 


Manufacturers of Steel Split Transmission Pulleys 
Steel Sash Pulleys and Pressed Steel Shapes 


Philadelphia, Pa. 


Complete list of distrib- 
utors is carried in Mac- 


Rae’s Blue Book. 


Advertisements in nation- 
al and trade magazines 
refer to this list. 
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A Great Textile Plant 
Standardizes the Quality 


GARCO Asbestos Packings offer jobber, dealer and 
user complete satisfaction. They are designed 
right: built right: sold right. There is only one 
quality—the best that experience, skill and know- 
ledge can produce. A great plant is engaged in sus- 
taining the reputation long ago attained by all as- 
bestos products bearing the name “Garco.” 
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ASBESTOS PRODUCTS 





Suggest GARCO Asbestos Products to those 


who seek Quality. 


GENERAL ASBESTOS & RUBBER CO. 
Branches: 
New York Chicago 
Mam Office and Factories: 
Charleston, S. C. 





Pittsburgh 








Asbestos Products 
Packings 
Locomotive Throttle and Air 
Pump Packings 
lligh Pressure Piston Packings 
Valve Stem Packing 
Medium and Low Pressure 
Packings 
Perfect Valve Rings 
Flax Packings 
High, Low and Medium Pressure 
Sheet Packings 
Gaskets and Gasketing Material 
Asbestos Wick and Rope 
Electric Heater Cord 
Asbestos Textiles 


Cloth Yarn Cord 
Carded Fibre Braided Tubing 
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When writing to Advertisers please mention MILL Supptiss. 























Ferry Bright-Finished, Heat-Treated Cap Screws 





Fourteen Years’ Experience 
In Heat-Treating Cap Screws 


Metallurgists insist that Upset Cap Screws or similar cold- 
headed products must be heat-treated to eliminate the 
stresses and strains found in the metal from which the 
screws are formed. 

For fourteen years Ferry Process Screws have been heat- 
treated. They are no longer an Experiment, but a time- 


tried product with a national reputation for uniformity and 
strength. 


This is just one of the many advantages found in Ferry 
Process Screws—and still they cost no more than ordinary 
screws. 


Ferry Heat-Treated Cap Screws now come in the bright 
finish. Send for above sample for your desk. 


“If it’s upset, it must be heat-treated”’ 


The Ferry Cap & Set Screw Co., Cleveland, O. 











PROCESS SCREWS 
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Business Producing Catalogs 
THE COLUMN & UNIT CATALOG 


NATIONAL STANDARD SIZE 








HEF. modern, distinctive and effective Mill Supply Catalog is typified by this miniature repro- 
duction of a page from the new Mill Supply Catalog for Snow & Nealley Co., Bangor, Maine, now 
being completed by us. 

This catalog is representative of our Column 3 Unit Catalog, National Standard Size. 

This page ts typical of our style of compilation. Several distinctive features will interest you because 


thev result to vour advantage. 


SNOW 4 NEALLEY ©0., BANGOR, MAINE 


- \TER GAGE WATER GAGES $ 


of the book is {ae : ; easily find the particular item for 
val Stand | | : : which thev are looking. 











, ae ps } ® ; 4 Fach item is treated as a unit 

S — wea “ agp tigger . * that is, the Descriptive Matter 
. ye ee tee aaah : "0.15 | te Prranre asic : and Price and Package Data are 
Association of Purchasing Agents, : no il | hea i kept immediately adjacent to the 

and adopted by a constantly in- i ' ‘ it : | rong ag ta re rhea 
t : i ieee i — a | : cuts, and it is not necessary to 
CHEAEING HUMSEr OF MAnEEAe TESTS : Sant sets Sha wig first locate the cut and then look 
and jobbers. ; ; ‘ ‘ : eo : elsewhere on the page for scattered 

2 Each col Ss a separate unit, mee © ; r information concerning It. 

ea Itting a acted m exiserg ny fab H 5 The greater type area of our cCat- 
I : ; wis ~ of compilation (as careful checks 


and a flexibility of arrange- 





: have revealed) show that, on an 
In harmony with vour own - _ 3 
average, 600 to © of our pages 





will equal in contents 1000 pages 
of a 7x 10 catalog, although ob- 
viously this ratio could not hold 


} Cuts are “staggered = where prac 


ticable and stand out, enabling Cons mtiona 





on each individual page. 





[t will add to your prestige in your territory if, in getting out your next catalog, you get out one 
vich is modern, distinctive and accurately compiled. 

Such 1s our Column Unit Catalog, National Standard Size, originated by us. 

Those who have deferred the issuance of a new catalog during the uncertain and demoralized 
conditions which have prevailed can now no longer afford to be without this vital business producer. 

Those who are prepared from the first for the increasing business will get the larger share of it, with 
resultant profits. 

Now is the time to place vour order for your Column « Unit Catalogs, National Standard Size, for 
fall distribution. 

We shall be glad to submit for your inspection copies of any of our Mill Supply jobbers catalogs, 
together with a master-dummy showing the thousands of pages we maintain and from which you can make 
your own selection. 

. \ representative will call, upon request, prepared to discuss intelligently your own particular 


requirements. 


WYNKOOP HALLENBECK CRAWFORD CO. 


“Printing Headquarters” 
Compiiers and Printers of Mill Supply Catalogs 
THE COLUMN | UNIT CATALOG 


89 LAFAYETTE STREET NEW YORK CITY 
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When writing to Advertisers please mention MILL SuppPLties. 
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A Practical Bulletin for those interested 
in pipe (butt-weld sizes | > to 3’). This 
publication describes and illustrates the 
manufacture of “NATIONAL” Welding- 
SCALE FREE pipe. Written in non-tech- 
nical style and illustrated throughout with 


photographs and line drawings. 
Ask for a copy of this Bulletin 


NATIONAL TUBE COMPANY 


FRICK BUILDING PITTSBURGH, PA. 


Dist Sales Offices Phe La 


xe Cities 
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Limestone 
Quality 








Immediate 
Shipment 
Always 


THE OHIO VALLEY PULLEY WORKS 


Incorporated 


Maysville, Ky., U.S. A. 
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“WHITE STAR GATE VALVE 











yey Str 
Gate~‘\/ >Valves 


Double Wedge Self-Adjusting Discs of 
NON-CORROSIVE WHITE “POWELLIUM” NICKEL. 


With Patented Union Bonnet; Projecting Packing Gland; 
Rising or Non-Rising Stem; Screwed or Flanged ends. 


For Steam, Water, Gas, Oil, Air or Chemicals. 


Avoid disappointment in Valve Service by specifying 
POWELL VALVES 


THE WM. POWELL CO. 


DEPENDABLE ENGINEERING SPECIALTIES 


CINCINNATI, OHIO 





| 


< 


ol 























When writing to Advertisers please mention Mitt Supp ties. 











AR TS i LR St 


LN see ALNEE Ge Ran oe 








en 





arent EA A wet BD is Se 




















KNILL QuPPU 





“the: journal of quality ”’ 





AN, INDEPENDENT MONTHLY JOURNAL 


JOBBERS AND MANUFACTURERS OF MILL, 
FOUNDED IN 1910 BY ELMER CRAWFORD 





DEVOTED TO THE INTERESTS OF THE 
STEAM, MINE AND MACHINERY SUPPLIES 
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OPTIMISM MARKED CONVENTION 
The annual convention of the National Supply 
and Machinery Dealers’ Association and_ the 


American Supply and Machinery Manufacturers 


Association at Atlantie City is now a matter of 
history, and while there are regrets that the 


attendance of jobbers was comparatively small, 
due to the fact that the Southern association held 
its own convention in Birmingham this year, 
nevertheless, the Atlantic City gathering will go 
down in history as a success, for what was lack- 
ing in attendance was made up in large measure 
by the enthusiasm of those present, in the gener 
ous participation of the manufacturers, and the 
high character of the program which 
Was carried out. 

In its broadest sense, the report of the general! 
business situation, as it affects the mill supply 
industry today, compiled from the consensus of 
opinion brought to the convention by both manu 
facturers and jobbers, must be written largely in 
terms of optimism. Not only does it appear that 
prosperity is now ‘‘just around the corner,’’ but 
better still, it appears a certainty that the dis- 
tance to the corner is very short. 

Manufacturers, for the most part, showed their 
desire to co-operate with the jobbers to the fullest 
degree possible. This was demonstrated not only 
in the formal but also in the frankness 


business 


addresses, 


the industry 
of manufacturing costs, thus issuing a warning 
to the jobbers to ‘‘put their houses in order.’’ 

It is in this frank exchange of business know]l- 
edge, and in the man-to-man meetings which are 
made possible by such gatherings, that conven- 
tions prove their real value to the members. The 
spirit of co-operation and the acknowledgment 
that the problems of both manufacturer and job- 
ber can best be solved by working them out to- 
gether are steps forward along the path of better 
business. 

It is safe to say that all who attended the con- 
vention returned home better equipped to plan 
for the future. The additional information which 
they received was alone worth the cost of the trip. 
In addition, they enjoyed the benefits of a rest 
from the dull routine of daily business life, drank 
deep of the ocean air, listened to addresses, such 
as the one on ‘*Theodore Roosevelt’? by Rev. Mr. 
Crowther, from which they could scarcely fail to 
have drawn inspiration, and all in all, combined 
a splendid vacation with a successful business 
trip. 

We are certain that those members who were 
unable to join their co-workers this year will begin 
now to look ahead to the next convention and to 
resolve that they will not again be listed among 
those not present. 





THE RAILROAD LABOR BOARD 

The United States Railroad Labor Board was 
appointed to stand in a neutral position between 
the railways and their employes to prevent un- 
just or oppressive acts by either as against the 
rights of the other. In many eases the board has 
funetioned wisely and well, with sometimes a pro- 
nounced leaning toward the side of labor. Under 
the law the railways often found it impossible to 
conduct their operating and maintenance depart- 
ments economically, owing to excessive labor 
costs, controlled not only by high wage rates per 
hour, but as a result of union rules and practices 
that were destructive to efficiency and reasonable 
productive costs. This was particularly true of 
the operation of machine and ear shops, and the 
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railways sought relief by turning over these shops 
to contractors, who could conduct the business on 
common sense lines, unhampered by the laws now 
governing the operation of railways. 

The Railroad Labor Board objected, and a test 
case Was made over the action of the Indiana Har- 
bor Belt Railroad Company, which had ** farmed 
out’? its shops. The board declared the action ot 
the company illegal. The New York Central con- 
trols the belt line. President Alfred H. Smith, of 
the latter company, declares the board has not 
only exceeded its jurisdiction, but also it has gone 
far beyond the provisions of the transportation 
act. Mr. Smith asserted that the rail body’s de- 
cision ‘had been rendered in the face of notifiea- 
tion by the workers concerned that they were sat 
ished with their wages,’ and he declared that it 
struck squarely at ‘tthe very vitals of economic 
and efficient railroad operation. Furthermore, 
the average wages which they are receiving are 
in excess of the wages prescribed by the labor 
hoard as just and reasonable. The striking point, 
however, is that the results show an increase of 
40 per cent in efficiency as compared with the op 
eration of these shops by the railroad companies 
under the rules and regulations prescribed by the 
board.’’ 

Assuming that the vital facts are correctly 
stated, we have a startling case of governmental 
interference with economic law, the law of supply 
and demand, and every rule of common. sense. 
The board seems to have adopted the views of 
Railway Labor Leader B. M. Jewell, that trans- 
portation lines should be operated for the benefit 
of labor, regardless of the general publie or the 
rights of investors supplying the money to build 
and operate the lines. He declares the roads 
should be run to produce for the workers a seale 
of living satisfactory to them, regardless of rev- 
enue for investors, and deductively, regardless of 
the publie’s ability to pay. Some of our govern- 
nent officials seem bound to prove that the proper 
way to conduct a railway is to drive it into the 
hands of a receiver. 





THE COAL SITUATION 


The coal situation in both anthracite and bitu- 
mninous fields is ever one of perplexity and irrita 
tion alike to operators, miners and the public. 
The union miners are idle, and the non-union 
miners are furnishing the country with coal, less 
the amount taken daily from the surplus stocks 
ong ago accumulated to meet the situation. See- 
retary of Commerce Hoover is taking hold of the 
inatter in characteristic fashion, and presents 
What seems to Mitt Suppiies to be the first com- 
on sense plan to meet at least one important 
factor in the muddled situation—the never-failing 
robbing of the consumer in times of underprodue- 
tion. In the past, the mine owner never failed to 
pass all his strike losses along to the public. Un- 
der Secretary Hoover’s plan this phase of the 
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annual game will be reduced to a minimum.  Bet- 
ten than that, there are far-reaching possibilities 
for good in his proposed selection of clearing 
house committees to represent coal operators in 
each district, supplemented by super-comittees 
to sit in Washington representing the coal opera- 
tors, the railways, public utilities, steel companies 
and other big users of coal. These committees 
would act in concert in regulating and placing 
coal orders. In order to avoid any fear in the 
minds of the operators that the setting up of these 
committees would be a violation of the Sherman 
anti-trust laws, Secretary Hoover said that the 
attorney general would delegate someone to sit 
on the Washington super-committee, and also, if 
necessary, on the district committees. 

All this developed at a recent meeting in Wash- 
ington of coal operators, summoned by Secretary 
Hoover. He ealled upon the coal producers to 
refrain from gouging the public. Operators gen- 
erally agreed there was necessity for centralized 
distribution of coal, and agreed to co-operate with 
the government. 





HE TRUSTED THEM ABSOLUTELY 

To read the last will and testament of Henry P. 
Davison is to have one’s faith in man’s integ- 
rity revived and strengthened. The lesson con- 
tained therein was never more necessary for the 
business men to ponder and absorb than today, 
while the air is thick with tales of government 
war contract scandals, labor graft, malfeasance 
in high official positions, whisky running, soviet 
repudiations and general lawlessness. 

The outstanding fact in Henry P. Davison’s will 
is the absolute trust reposed in his associates in 
the great financial house of Morgan. Tle did not 
commend these men for their honesty, nor appeal 
to them to treat his interests fairly, nor in any 
way indicate what his interests in the Morgan 
house are, but pays them a compliment in his in- 
structions to the administrators of his will that 
registers high tide in a man’s faith in the integ- 
rity of his business associates. Mr. Davison’s 
will, disposing of many millions, is a document of 
unusual length and consequent detail, but the see- 
tion relating to his interest in the firm of J. P. 
Morgan & Co. is of sufficient public interest to 
merit reproduction. Section twelve reads: 

Twelfth—lI direct my executrix and executors 
to accept any statement which may be furnished 
or submitted by the firm of J. P. Morgan & Co., 
of which | ama member, as to any interest which 
| may have at the time of my death in said firm 
of J. P. Morgan & Co. or as to any sums of money, 
if any, that may be due me from said firm. 

‘Such statement shall be final, conclusive and 
binding upon my said executrix and executors and 
my estate, and any person or party interested 
therein, and shall be accepted without question. 
Such statement may be of such character as may 
he determined upon by the said firm of J. P. Mor- 





























gan & Co., and may in their discretion cover and 
refer to any amounts which may be due me either 
as a member of said firm or otherwise.’’ 

This section tells its own story. It is a remark- 
able tribute, and a monument to the high ehar- 
acter of an American financial house that has 
already been paid tribute by many nations. Mr. 
Davison was a man the world could but illy spare. 
His work head of the American Red Cross 
during the period of its greatest activity was of 
a magnitude impossible to measure. 


as 


His ready 
sympathy, his industry and grasp of great prob- 
lems, coupled with executive ability of the highest 
order, resulted in a work for humanity at Lome 
and abroad that even now is inadequately appre- 
erated. 





LESSON IN CLEVELAND EXPOSITION 

There is a lesson for all mill supply manufac- 
turers and jobbers in the recent exposition staged 
by the Cleveland Tool & Supply Company. It is 
one of co-operation, not alone between manutac- 
turer and jobber, but also between manufactur- 
ers’ representatives and jobbers’ salesmen. From 
start to finish, this Cleveland exposition was a 
splendid example of a well-executed plan, in which 
all the forces at the command of the house were 
joined together with but one common goal, to get 
the real customers and prospects into the supply 
house, to see for themselves what lines are car- 
ried and to learn how best they may use the indi- 
vidual lines in their own business. 

Hlere is the outline of the co-operative plan. In 
the first place, the sales manager of the company, 
like a general before a battle, looked over his 
ground. He found that business was getting back 
into the normal stride after the long period of 
depression. It was timely for renewing the aec- 
quaintance of old customers, and for letting pro- 
spective new customers know that it was an easy 
matter to purchase necessities in the mill supply 
line directly from a local jobber, without the delay 
and inconvenience of getting into correspondence 
With a number of distant manufacturers. He de- 
cided that the exposition was the best way to at 
tract attention to lis house. THe next studied the 
methods employed by an Kastern house in running 
a similar show, thus eliminating what he consid- 
ered defects in the plan. 

This done, he brought his own salesmen into 
conference, explained the entire plan to them, out- 
lined his ideas of what should be done to get the 
right type of visitor to the show, and then sold 
every one of his sales foree on the idea of the 
value to each, and to the house, of making the 
The result was that each 
salesman made it his duty to visit each one of his 
customers and extend a personal invitation to 
them to visit the exposition and to bring along 
their shop mechanics. 

The co-operation did not stop here. All of the 
salesmen were on hand to help the manufacturers’ 


eXposition a success, 





representatives decorate their booths. They were 
on hand every minute of the show to meet visitors 
and conduct them to the booths, being eareful to 
have all those things explained which had hitherto 
proved stumbling blocks to the sale of certain 
products. They introduced the visitors to the fae- 
tory representatives. Again co-operation. 

Last of all, and by no means the least, not a 
single one of the representatives or salesmen at- 
tempted to influence a single visitor to make a 
purchase during the entire four days of the expo- 
sition. They conformed strictly to the rules laid 
down by the house, and these were to the effect 
that the exposition was to be entirely for educa- 
tional purposes. 

There is no question about the success of the 
plan. There was not a single one connected with 
the exposition who is not loud in praise of the 
company which staged it, and the manner in which 
it was conducted, and furthermore, there isn’t 
manufacturer who was represented who will not 
feel the effects of it in his sales for a long time 
to come. It proved conclusively that it is worth 
while advertising for a mill supply house to run 
such an exposition along these lines. 





AN AVOIDABLE MONEY LOSS 


Those who attended the very successful conven- 
tion of the National Pipe and Supplies Asso- 
ciation at Pittsburgh, and who had gone to the 
trouble of securing half-fare railroad certificates 
hefore leaving for Pittsburgh, were sadly disap- 
pointed to learn that the certificates were invali- 
dated by reason of the fact that it was necessary 
to produce two hundred and fifty of the certifi- 
cates, and only about two hundred and twenty-five 
were presented to the railroad officials who were 
on hand to redeem them. The net losses in rail- 
road fares to the members of the association and 
their guests total several hundred dollars. —Indi- 
vidual to those who came from remote 
points were in many instances sizeable sums. 

It is an old, old story, thoughtlessness on the 
part of many, to whom a mere matter of saving 
several dollars is a bagatelle, especially when if 
comes out of the expense account. It was in no 
manner due to any fault on the part of Secretary 
Mellvaine, for he had sent repeated notices of the 
certificate privilege, and, in addition, had sent out 
a final warning to members to be sure and bring 
a certificate, even if they did not expect to return 
by the same route. , 


losses 


There were over four hundred members and 
friends at the convention. Yet seareely half of 
this number took the trouble to bring along the 
certificate. The effect of this year’s failure will 
undoubtedly discourage many from attempting to 
reduce their expenses next vear. It should, how 
ever, be a cause for investigation on the part of 
some of the companies whose representatives 
failed to do their part. 
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Pen and Camera Pictures of 
Atlantic City Conventions 


Mill Supply Manufacturers and Distri 
Satisfactory Results — Strong Indications That the Three Big Associations 
Will Hold a Triple Convention in the 


butors Met May 8, 9 and 10, With Most 


Spring of 1923—Industrial Depression 


Knocked Out in Four Monthly Rounds — Railway Buying a Big Factor 


CLAY C.. { 


The open season for conventions in the production 
and distribution of the many hundreds of items cov- 
ered by the very broad term, mill supplies, has passed, 
and will now remain closed until this epoch year has 
passed into history and the spring of 1923 is in bloom. 
This open season closed at 12 o’clock noon, daylight 
saving time, at Atlantic City, on Wednesday, May 10, 
when adjournment was taken by the National Supply 
and Machinery Dealers’ Association, and the Amer- 


ican Supply and Machinery Manufacturers’ Associa- 


NATIONAL ASSOCIATION 

President—W. J. 
cunnati 

First Vice-President—L. H. Machine 


lool Section), Swind Machinery Company, Philadelphia. 


OELICERS 


Radcliffe, The E. A. Kinsey Co., Cine 


’ 
Suid (in charge of 


Second Vice-President—B. H. Ackles, T. B. Rayl Company, 
Detroit 

Executive Committee—H. C. Ellsworth, White Tool & 
Supply Co., Cleveland; F. Alexander Chandler, Chandler 
cy Farquhar ( Boston; George I. Root, Root, Neal 
c& Company, Buffalo. 

Secretary-Treasurer—Thomas A. Fernley, Philadelphia, 
advisory secretary-treasurer, 7. James Fernley, Philadel- 
bhia 


tion. Convention 


veterans—and there was an unusu- 
ally large number of the old timers present—expressed 
themselves as very well pleased with the attendance, 
considering the financial strain under which the indus 
try has been working. 

The programs were well balanced and the interest 
in the meetings marked and continuous, so that when 
gavels finally fell jobbers and manufacturers alike 
expressed themselves as satisfied that time and money 
had been well spent. : 

\tlantic City did itself proud in the way of weather. 
Proper arrangements had been made to have the sun 
shine continuously, and the contract was carried out 
gloriously. The Atlantic Ocean furnished perfectly 
well behaved the breezes breezed circum 
spectly, the flappers flapped decorously, and_ all 
well. 


Waves, 


was 


There was general regret expressed that the South 
ern Jobbers were not present, they having 
expedient to meet in Birmingham, Ala., in 
evidences were numerous and convincing 
would see a return to the plan of holding 
ventions. In Cincinnati the machinery was 


deemed it 
April, but 
that 1923 
triple con- 
in perfect 
running order to take care of a triple convention in 
1922, but as the raw material failed to materialize, it 


SOOPER, Editor 
was decided not to scrap the plant, but to maintain it 
intact ready to operate efficiently next year, and the 
impression was general that Cincinnati was off in the 
lead, and likely to win the convention stakes in 1923, 
hands down. The Cincinnati organization, in its com- 
pleteness, was due very largely to the well directed 
efforts of S. D. Baldwin, president of the Cincinnati 
Rubber Co. 

The election of Irving W. Lemaux, president of the 
Indianapolis Brush & Broom Manufacturing Com- 


AMERICAN 


President 


ASSOCIATION OFFICERS 


Irving W. Lemaux, Indianapolis Brush & Broom 


Mfg. Co., Indianapolis. 
First Vice-President—David C. Jones, The Lunkenheimer 
Co., Cicmnatt. 
Second Vice-President—C. HV’. Machon, Brown & Sharpe 
\ifg. ¢ Providence, R. I 
hird Vice-President—M. B. Skinner, M. B. Skinner Co., 


Chicago 
Executive Committee—A. T. Simonds, Simonds Mfg. Co., 
Fitchburg, Mass.; Joseph M. Hottel, Delta File Works, 


Philadelphia; John C. Ruf, I. B. Williams & Sons 
Dover, N. H.; Wm. H. Glatt, Victor Balata & Textile 
Belting Co., New York; W. H. Fisher, T. B. Wood's 
Sons Co, Chambersburg, 


Pa 
F, D. Mitchell, New York. 


\ yoo 


ary- Treasurer 


pany, Indianapolis, to the presidency of the American 
\ssociation, was received with approval and_ pleased 
expectancy of at least a continuance of the aggressive 
methods of the retiring administration. 

On assuming the chair Mr. Lemaux’s first official 
act was to begin a drive for new members by asking 
for pledges from individuals on securing application 
signatures on the dotted lines. The response was very 
gratifying. The Black & Decker organization, with 
hustlers in attendance, including Mr. Black, led the 
list, each individual member promising to secure at 
one member from manufacturers 
during the coming year. 

The election of W. 3. Radclittfe, president of the E 
\. Kinsey Company, Cincinnati, to the chief executive 
office in the gift of the National Association, was in 
conformity with the wishes of the members, and thos¢ 
who know him best are confident that he will not 
only push to the limit the good work inaugurated 
during the past year, but meet changed conditions 
with constructive energy. 


SIX 


least new fellow 


To give working value to the registration of mem 
bers of the two associations at the convention, a “Look 
Who's Here” list was published on the evening of the 
first day, supplemented by a revised list at the close 
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of the second day. This naturally permitted every 
body to locate the people whom they desired to meet 
without loss of time, and was greatly appreciated. The 
drawback to the plan of registering and publishing 
only the names of members is manifest, as both dis- 
tributors and manufacturers, who are not at present 
members of the various associations, are always in 
vited to attend, only to tind themselves badgeless and 
not of record as being in attendance. This matter will 
doubtless be brought to the attention of the proper 








right H. ©. Wente, 


Vulcan Copper & Supply Co., Cin- 


nnat H. S. Demarest, Greene, Tweed & Co... New York 
\\ J. Radcliffe, E. A. Kinsey Co., Cincinnati; S. L. Dalzell, 
Ohio Injector Co., Wadsworth, O 


ficials before the next convention, as it was freely 
emmented on at Atlantic City. The arguments in 
are numerous, but two stand out conspicu 


ts flavor 
ously: First, dealers and manufacturers alike desire 

know of the presence of all their trade friends who 
spent time and money in attending the conventions, 
regardless of whether or not they are actively support- 
Second: it is evident that the 
better way to make them real prospects, and finally 
members, is to sell them on the value of association 
In other words, show them a working 
del of your excellent machine, thus making it casy 
hem that it is a time, labor and money 


Oo the associations. 


-Operation., 
to convinee tT 


was nothing in the way of a keynote address, 
mit the presidents of both associations, in their open 
and remarks, and the trend of all discus 

strongly indicated not only sane and well-bal- 
ced optimism as to future business conditions, but 
| lin the recognition that business had 
heen steadily improving since the first day of January, 

ith April in the lead. Railways top the list as heavy 
purchasers, their buying being best reflected in the 


ctivities Of producers ¢ 


closing 


<10ns 
ms, 


perfect accore 


ven the 
with vast buying power, are 
state of coma, revived by the 
steady increase in the market price of farm products, 
nd their purchases, though still limited, are having 

noticeable effeet on all industries. Building con 

uction is now reported in vast volume, and doubtless 
1 The term “indus 
is now obsolete, and business 1s at 


f iron and steel. 


ericultural interests, 


finally arousing from 


il continue throughout the vear. 


depression 


Winn SUppeies is conndent vou will enjoy the story 


onventions, Which follow, and that the half 


tone reproductions of snap shots taken at Atlantic 
City will aid you in visualizing the appearance of some 
of your friends who trod the boardwalk. The big 
group fairly well illustrates what a handsome lot of 
association warriors are fighting the battle for quality 
eoods, clean business methods, and honest, efticient co- 
operation in the mill supply industries. Let's go: 
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THE NATIONAL SUPPLY DEALERS 


First Meeting Monday Morning, May 8—Address of 
President Morgan and Report of Secretary 
Fernley—Discussion 

The National Supply & Machinery Dealers’ .\ssocia 
tion opened its initial meeting of the annual session. 
promptly at 10:30 o’clock on the morning of Monday, 
May &, President Crannell Morgan, of the Hardware 
& Supply Co., Akron, Ohio, presiding. Chairman Mor 
gan told the assembled jobbers that it was up to them 
to put into the meeting whatever there was to be in it. 
He congratulated them on the change for the better in 
business conditions, declaring that while a vear ago 
everything was in a most chaotic state, distributors were 
now facing the situation with pertect contidence. The 
situation, he declared, had resolved itself into a case of 
hard work and the application of suitable economy. — It 
was his belief that the distributor was the keystone in 
the industrial arch. Continuing he said: 

This meeting early in the spring of 1922 occurs at a time 
when there are signs of a resumption of business activity, 
and with many optimistic statements and even a_ larger 
volume of sales growing on the books of our members 

The old ideas of merchandising have fortunately returned 
to displace the ones formed during the war, with the added 


important fact that the money which probably every 
member of the Association has charged off during the past 
two vears may have been in the nature of tuition feces trom 
which many future benefits may be derived 








Williams & Ss 
N. H Irving W. Lemaux, Indianapolis Brush & Broom Mfr. 
to., Indianapolis; David M. Bryar, Pittsburgh Gage & Sup- 


Left to right—John C. Ruf, I. B. ms, Dover, 


ply Co., Pittsburgh, Pa. 


\s your executive during the past vear and as one of the 
directing heads of a supply house, your problems have 
been mine, and it has been my endeavor to accept the added 


responsibilities which have been placed on me as your 


president 

Among the members of the Association, there has been 
a far greater earnestness of purpose manifested than during 
the vears when everything came so easy, and it looks as if 


we have reached a common ground whereon we may work 


for the establishment of sound methods of handling business, 


with every man helping in a generous way in the solution of 
common problems 
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The amazing reduction in the volume of sales by ou If it were not true that the percentage of overhead expense 
membe Ts has been r¢ sponsible for an increase in the peTr- should be reduced, it would be necessary to discuss with the 
centage of selling expense which the reports of members manufacturers some arrangement whereby the compensation 
to the Association seem to indicate very clearly. for the work of distribution could be greatly increased 

The volume of business done during the war years at very Such a request, at a time when lower prices are being 
high prices, enabled our membe rs to keep their percentage asked for on every side, would doubtless be resisted by thesx« 
of selling expense down to what might be a normal average manufacturers, and it also might be objected to by th 
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Left to right—Kdgar 





Left to right—J. E. Kelley, Simonds Mfg. Co., Fitchburg, ‘ : ‘aham, Manning, Maxwell & Moore, 
Mass. H. EE. Dickerman, The Chisholm-Moore Mfg. Co Inc., New York; Oplinger, Clark Equipment © 
Cleveland: Crannell Morgan, The Hardware & Supply Co., Buchanan, Mich.; D. Nicklis, Manning, Maxwell & 


Moore, Ine., New York: M. L. Hanlin, Clark Equipment Co 


Akron, ©.: W. M. Pattison, The W. M. Pattison Supply Co 
Buchanan, Mich. 


Cleveland 
governmental authorities who are anxious to reduce the cost 
of living. 

By way of comment on the situation wherein the retailer 
has been continuously accused of profiteering, it is proper 
and higher rates of wages throughout offices and warehouses to record the fact that members of this association who 

The later effect of such an expense account as was created are the only distributors between manufacturer and the 
by war conditions is startlingly apparent through the over- consumer, have been conspicuous because of the low prices 
head expense report, made in April, 1922, by this Associa- they have charged, in some cases selling goods below the 
tion, showing many houses working under an expense cost of replacement, and I fear that in most cases there 

s has been a deficit from last year’s operations. 


account ot from 25 to 35 per cent on the selling price " > 
\s a natural feature of falling prices, we have seen the There are many handling our lines of merchandise, w 


percentaze despite the increase in total expenses on every 
hand 

We were able to pay higher rents—higher traveling ex- 
penses and salaries for salesmen—higher cost for hauling 














W. Procter, S. Dunean Black Left to right R. T. Haddock, Wynkoop, Hallenbeck, Craw- 
G > Lundane. ‘lhe ford Co., New York EK. D. Morton, FE. D. Morton & Co 


Left to right—C. M. Hall, I 
I i a 
Louisville: Hunter Morrison, The Hill Clutch Co., Cleveland 


Robt ID. Black, G. W 
Black & Decker Mfg. Co., 


rogan and 
saltimore 


gross profit decrease in amount just as it automatically in- are of the opinion that from this time on we need not give 

creased with the rising prices during the war 
This brings me to say that an important teature of our ditions, because of many lines which have probably com- 

collective work is that of the planning of greater efficiency, pleted their downward movement for the present 

so that our percentage of selling expense may not only be While our future tendency will doubtless be downward 

reduced as the volume of business incrases, but that it may it would seem that the element of safety exists in speed 

be further reduced by a greater amount of work done by a of turnover, and a trading of 60 to 90 days ahead under such 

smaller number of employees, and it is quite proper that co-operation with our source of supply that would seem 

this should mean from “president to porter,” using the term to best meet our needs 

of our overhead expense questionnaire. At the same time, this character of co-operation with our 


ourselves any particular concern or worry about market con- 
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source of supply should include conditions of sale which will 


at least be as tavorable as those which we must extend to 
our customers 

Our association office is working at all times endeavoring 
to serve you and through an interchange of information with 
your fellow members, to give you data upon which to base 
vour decisions in the matter of reducing overhead expensc 














~ 
Ws 
te, | 
Left to 1 toger H. Nichols, Phillips-Laffitte Co., Phila- 
delphia F. L. Marshall, T. B ood’s Sons Co., Chambers- 
burg, Pa.: J. A. Carson, The Libbey Glass Mfg. Co., Toledo 
Mr. Pierce, Bonner & Barnewell, Inc., New York. 
nd in adjusting the compensation of salesmen as well as 
other items wherein comparison can give you information 


to supplement your own figures and findings. 
My thanks are due my fellow officers and members of 
he executive committee who have at all times responded 


efficient manner so that our associated work might 


progress. 


na very 
show adequate 

President Morgan also stated that the dealer needed 
guarantees against market declines if the manufacturer 


expected him to place orders freely. The dealer also 











Left to right—M. B. Skinner, M. B. Skinner Co., Chicago; Edgat 


I. Strong, Strong, Carlisle & Hammond Co., Cleveland; C. 
Ballou, Brown & Sharpe Mfg. Providence; Chas. 8. 
Farquhar, Chandler & Farquhar Co., Boston. 


Co.. 
needed two per cent or allowance for early payment of 
as well as future dating on purchases. He 
expressed the appreciation of the dealers on the work 
done by Mitt Supp.ies in gathering and publishing a 
detailed history of the three mill supply associations. 

In the discussion of the president’s statements, the 
question was taken up of the reduction in stocks carried 
by the dealer as against a year ago. Reports ranged 
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from twenty-five to thirty-five per cent reduction. 

Of the elimination of slow moving articles, John D. 
Nicklis, of Manning, Maxwell & Moore, New York, 
stated that his firm was watching stock very carefully, 
and items not turning over in the neighborhood of four 
times annually were being placed under suspicion, and 





Left to right—J. C. Naros, Bond Foundry & Machine Co., 
Manheim, Pa.; Ralph Ek. Abbott, Lewis Ek. Tracy Co., Boston 
» Gleisen and J. H. MeGuinness, Hyatt Roller Bearing Co., 
New York. 


purchases of these lines cut to a minimum. Many of 
these items in the inventory were cut 50 per cent. He 
admitted that while a high selling cost necessitated a 
more economical turnover, it was true many items far 
from active had to be carried. 
Secretary Thomas A. Fernley then 
report. Among other things it said: 
As indicated in the reports which have been sent you 
covering the percentage of overhead for the first quarter of 


presented this 








Left to right—R. B. Skinner, Skinner Chuck Co., New Britain, 


Conn.; E. I. Stevens, Union Mfg. Company, New Britain; 
J. J. Chandler, Hoggson & Pettis Mfg. Co., New Haven, 


Conn.; A. E. Thornton, Skinner Chuck Co., New Britain. 


1922, there has been a decrease in the percentage of over- 
head expense in half of the houses reporting and an increase 
in the percentage of overhead expense from the other half 
of the houses reporting. The conclusion leaves the overhead 
average between 25 per cent and 30 per cent on the selling 
price for the first quarter of this year. 

The showing of the cost per man per month from presi- 
dent to porter, exclusive of salesmen, shows a decrease for 
the first quarter of 1922, as does also the cost of salesmen 
both country and city. 
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the close relations prevailing between the executives of several items. The continuing high freight rates and the 
houses in our membership and their employees, have mate- decreasing merchandise prices, have served to considerably 
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rially slowed up the tendency toward lower rates of pay, in 
sharp contrast the with which manufacturers deal- 
ing with bodies labor have made various wag 
reductions. 

some ot 
refraining 


to ease 


large of 
their reductions through 
emplovees to take the place 


part ol 


our members have made 
from hiring new 
and through greater efficiency on the 
continuing. 


ot 
old ones those 

Salesmen who have been on the profit sharing plan w 
limited 


ith a 


guarantee have undergone downwart 


automatic 





Left to right—sS. ID. Baldwin, Cincinnati Rubber Co., Cincin- 
nati A. G. Coffin. T. A. Bennett and W. A. Whitenack, The 
Bb. KF. Goodrich Co., Akron, O 





adjustment of compensation in proportion to the volume ol 
their sales and profits. 


The prices of a large number of items which was the 
subject of calculation by one of our members in 1921, has 
not been figured down to date, but it is estimated that with 
the reductions to May 1, the average is about 50 per cent 
over the pre-war figures, with adjustments pretty well com- 
pleted except in some lines which are still conspicuous], 
out of balance and which are subject to later adjustment be- 
cause of the unwillingness of buyers to believe that these 
few items can resist the downward tendency. 

The soundness of the supply house as a medium of dis- 
tribution has been thoroughly demonstrated particularly 
during the last two years, our members having emerged in 
a sound financial condition and enjoying the increasing 


respect of the manufacturers. 


The attitude of the government toward association work 
during the past vear, has been distinctly favorable. Secre- 
tary Hoover has kept in close touch with trade associations 


in securing data and collective opinions, and in co-operation 
with Attorney General Daugherty has pointed out the line 
of demarcation between co-operative activities to which the 
government holds no objection and association work toward 
which the government seriously objected 

\mong the latter class of activities are those which are 
known Open Price Associations, and which have been 
distinctly detrimental to our members. In many cases, the 
line between Open Price Associations and Price Agreements 
has been very faint, and may it not fairly be said, that prices 
have been artificially upheld by reason of joint price inter- 


as 


change. 
One of the side issues which these Open Price Associa- 
tions have taken up is that of the withdrawal of the cash 


premium—reducing of freight allowance and the imposition 
of other trade practices which are fundamentally sound, but 
the changes of which has been in the interest of the manu- 
facturers—not in the interest of distributors. 
With the decreasing of these activities through the work 
i the government, our members may again expect to exer- 
cise their ability as buyers instead of being forced to oper- 
ate under rigid rules in the making of which they have had 
no part 

Attention of the members has been called to the increased 
percentage which freight charges bear to the cost of mer- 
chandise and figures have been tabulated and supplied on 


increase the percentage of freight cost. 

While resale prices have not yet the support of legal 
approval, some manufacturers continue to suggest the prices 
at which their dealer agents should sell their goods, and 
they are working for the passage of laws by congress, which 


will serve to legalize some fair means of controlling the 
resale price. 

Membership in the association has kept up remarkably 
well, and while we hear of resignations in many organiza- 


our 
who are 


tion suffering from a decrease in the volume of business 
membership now total of 230 members 
all policies undertaken. 
by A. T. Simonds, of 
Simonds Mfg. Co. on the necessity of business economy, 


shows a 
splendidly co-operating in 

Brief remarks were made 
following the general lines of two addresses before the 
\merican Supply & Machinery Manufacturers’ Associa 


tion. After a general exchange of information concern 


ing business conditions, the dealers adjourned to meet 
in jot session with the American Supply & Machinery 


Manufacturers’ Association in the afternoon. 


Opening Meeting Monday Morning Made Interesting 
by Instructive Addresses by Capt. Gorby and 
A. T. Simonds 


MANUFACTURER'S FIRST MEETING 

President N. A. Gladding called the convention of the 
\merican Supply and Machinery Manufacturers’ Asso- 
ciation to order Monday morning, May 8. He said this 
vear, unfortunately, the manufacturers had to attend two 
conventions in order to meet both the Southern and the 
National Association jobbers. He stated that he thought 
the convention should definite action on some 
national legislation now pending or threatened. He had 
in mind specially the resolution of Senator Edge, of New 
Jersey, providing for an investigation to be followed by 


take 
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Cullen, 


Left to right—George 
Philadelphia: B. M. 
Trenton, N. J. 


Rubber 
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Schultz, Quaker City 
United & Globe 
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the necessary legislation to govern trade organizations. 
The chairman thought that additional legislation would 
clarify the so-called Sherman anti-trust law and_ the 
Clayton law, as well as more clearly define the duties 
and powers of the Federal Trade Commission. He also 
thought the convention should take action and define its 
position regarding the soldiers’ bonus bill. Everybody 
realized the passage of such a bill would have a ver) 
marked effect on the future rate of taxation. He thought 
it was about time the business men awakened and got 




















busy in Washington, 
run the country. 

Chairman Gladding then made an appeal to all present 
as a committee of one to bring in new members, 
owing to the fact that the membership had been some 
what depleted during the past vear owing to rigid econ 
omies manufacturers found it necessary to practice. He 
thought that special efforts should be made to induce 
manufacturers who had resigned from membership to 
return to the fold. 

Secretary-Treasurer Mitchell then presented — his 
He stated that, as was well known, the executive 
spring to cut the membership fee 
Right in line with that the association 
Was to cut its expenses in every way possible. He then 
took up the financial report, which indicated cash on 
hand of slightly less than $3,000. As this, and the report 
of the audi ing committee were received and accepted at 
the Birmingham convention, no action was necessary on 


rather than to allow politicians to 


to act 


report. 
committee decided last 


from $50 to SO. 


these reports. 

The chairman then introduced Capt. John W. Gorby, 
of the Cyclone Fence Company, Waukegan, Lllinois. He 
spoke on the subject ot “How Some Have Solved the 
Post-War Business Problem.” In the first place, Capt. 
Gorby stated he was a Commander of an American 
Post, and that perhaps he was prejudiced in 
favor of the Yanks who were enrolled in the great war, 


Legion 


but he was of the opinion, when a question like the 
bonus bill came up, business men should become 
articulate, and take a definite stand either for or 


against the bonus, and if against it, tell the boys why. 

The speaker mentioned the methods of John Wana 
maker and Marshall Field, advocates of the fixed price, 
and stated that the fixed price has come to be a business 
axiom of the modern business world. Successful busi 
ness says to the buyer, “if vou don’t like the goods, bring 











Left to right Perey Riding, Syracuse Supply Co., Syracuse 
N ‘ (‘has Bond, Chas Bond Company, Vhiladelphia H 
I Ha ind Ralph Mast, Standard Pressed Steel Co, 
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them back and get your money.” 
He recalled that the word “profiteer” did not appear 


in the dictionaries of 1905. It was a word then 
unknown, but now is heard on every hand. He felt in 
that word the moral conscience of the country—the busi 
ness conscience—was bound up. In results, it means 


there is a line beyond which the maker of money shall 
not go without meeting the accusation of the people, 
upon whom every business man must depend for his 


business life. Capt. Gorby declared it stood for the 
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fact that there is a national conscience which no man 
can violate with impunity. 

The speaker called attention to the fact that every 
manufacturer is seeking a place for his factory as closely 
as possible to the base of raw materials. He stated that 
Hlinots produced 18 per cent of all the soft coal of the 
United States, and with water transportation from the 
iron fields in Wisconsin and Minnesota to unite the two 
with those coal fields at the base of the lakes, means, if 
geographical and business evolution means anything, that 


Ss? 
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Left to right—Clay C. Cooper, Chicago; Robert S. 
Whitman & Barnes Mfg. Co., Akron, O.; J. 
J. H. Williams & Co., Brooklyn; L. L 
& Sons, Ine., Philadelphia. 


Carter, The 
Harvey Williams, 
Mather, Henry Disston 


somewhere at the base of the Great Lakes there will be 
a civilization more wealthy and more powerful than ever 
appeared on the face of the earth. Continuing, Capt. 
Gorby said in part: 


Originally the manufacturing area of the United States 
was the Atlantic from Maine to Florida. Fifty years 
ago the states bordering the Atlantic coast produced two- 
thirds of the nation’s output of manufactured products. In 
1870 the seventeen Atlantic coast states supplied 68 per cent 
of our manufactures, in 1880 64 per cent, in 1900 56 per cent 
and in 1920 49.1) per 

During the last fifty years the population of the western 
manufacturing districts shows a growth of 205 per cent, as 


coast 


cent 


against 137 per cent in the eastern states. While the entire 
niddle west has shown great development, it will be of 
interest to specify three states in particular whose growth 
in manutactured products has been nothing less than phe 


nomenal 


[inois, with its huge iron and steel plants around 
the foot of 


Lake Michigan, and its abundant supply of 
coal in the central and southern 
growth in manufactured 


sort 
sections of the state, shows 
products from $1,120,000,0000 in 
1900) to $5,425,000,000 in 1920 Michigan—the home of the 
utomobile—shows an even more striking development from 
$320,000,000 in 1900 to $3,466,000,000 in 1920, and Ohio jumped 
from $749,000,000 in 1900 to $5,100,000,000 in 1920. Manifestly 
the Manufacturers’ Association, from the standpoint of mem- 
bership, if not, indeed, of leadership, finds the center ot 
moving rather rapidly westward, 

It must not be 


eravity 
old 


State 


that the 

great 

our 
the 


imagined from 
state of New York is 
shows the largest total of 
advancing $1,872,000,000 to 
LWo decades. 


these figures 
lagging, for that 
manufactures of all 
$8,867,000,000 5 during 


( mipire 
states, 
salle 


Quite a considerable share of this westward movement ts 
due to the states of the central south, whose leaders are 
rapidly learning how to turn their cotton, iron and timber 








° “ ° . 4 
into finished goods. From now on diversification of industry } 
- ° iA 
in the south must be looked for right along f 

During the same period the golden state of California 
shows a magnificent gain, the 1920 census giving a figure of § 
$2,000,000,000 against $250,000,000 twenty years ago. In plac- | 
ing this valuable information before the nation the National > 
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City Bank of New York has rendered a most valuable 
service 
The problems which we must face as a nation today must 


be based on a fluctuating market, with a general tendency, 
very probably downward, for the next quarter of a c¢ ntury. 
There are a number of reasons this which we will not 
now outline. Suffice to say that manufacturers can meet 
this problem 

First By deve loping 
tisine methods 
bigeer dividends 


const 


for 
the 


a keener interest in up to date adver- 
There is no investment which will pay 
than a liberal investment of brains in a 
otten 


Too busi 


consistent advertising campaign. 





J. M. Wood, The Waterbury Co., New 


Right to left—. York 
H. Cadwallader, Jr, Standard Shop Equipment Co... In« 
Philadelphia Martin G. Sperzel, toversford Foundry «& 
Machine Co., Philadelphia. 

ness concerns have looked upon advertising as a sort oi 

necessary evil, and have breathed easier after the appro- 


made—not expecting much and, of course, not 
receiving much—from the advertising investment. This 
attitude must be changed. The advertising dollar must be 
scrutinized and made to produce even as any other invest- 
ment dollar 


Second Phe 


pnation Was 


make 
timer, 


salesman 


The 


manufacturer and the 
re-appraisal of up to date salesmanship 


must 


old 


t nd miss salesman has gone into the past with the 
farmer who depended upon the moon for the time to plant 
his potatoes and his beans. In his place has come the 
agricultural chemist who pumps nitrogen into the soil and 
who docs not necessarily need sunshine and rain to producs 
his croy lt similar way the up to date salesman depends 
on tried and true methods which are scientifically sound, and 
which will produce results just as surely as the scientific 
cro rower can produce profitable crops today In other 
words, ¢ must eliminate business risks to the last degre 
though carefully planned, enlightened salesmanship Thus 
we will begin to realize as never before the real truth and 
Sig nee of Elbert Hubbard’s remark that “the business 
lan is the real scientist after all.” 

ko e next twenty vears the successful manufacturer will 


be the man who emphasizes turnover more than any othe: 


feature of his business. Speed, from the raw material to the 
paid account, will be the watchword. No longer must the 
warehouse be jammed with mountains of raw material, for 


d represent an advancing instead of a declining 
It is, therefore, the day of the high powered sales- 
in, the efficient manager, the advertising specialist, morc 


than any other. On the basis of these principles American 
business will seize hold of the declining market of the next 
quarter of a century and will unquestionably produce an 
unexampled and uninterrupted prosperity 

The problem of a declining market will be solved by the 


up-to-date business man, is being solved by up-to-date busi 
\merica today. How? By resourcefulness 
said that we shall solve the problem of the coming 


hess men it 
I have 


davs through resourcefulness, through American resource 
fulness. I want to tell you of one of my comrades over in 
France, brought into a hospital. He hadn't seen a beautiful 
\merican woman for two vears, when suddenly there 
appeared the most beautiful woman he had ever seen, one 
LU aes 





of those splendid American women whose price is far above 


rubies, more precious than fine gold, and she walked into 
the hospital and came right up to the cot of the boy next 
to my friend and looked down at him and said: ‘My dear 
bov, did you kill any Germans?” He said: “Yes, | did.” 
“Which hand did you kill them with?” “My right hand.” 
\nd she took it very tenderly and kissed it, and the boy 
was hoping she might speak to him next, and sure enough 


she did. And she looked down at him and said: “My dear 
boy, did you kill any Germans?” And he said: “Hundreds 
of them.” “Which hand did vou’ kill them with?” And he 
said: “Madam, I bit them to death.” (Laughter.) 

Now, that is resourcetulness; being able to meet the situ- 


ation and get what you want when you want it. (Laughter.) 


Now, | wish you the most successful convention you hav. 
ever had. | want to build up your faith in yourselves, i 
your business, in your country, as your faith is, so be your 
prosperity unto you. I thank you. (Applause.) 

The chairman: IT want to say one thing: that I am not 
surprised at the name they give that fence company 

(Lauehter.) If he isn’t a cyclone there never was one. I 


speak the sentiments of all the gentlemen 
saying to Captain Gorby that we have all enjoyed 
most thorouvhly his fine and | isl 
thanks to Captain Gorby now 


am sure that | 
present in 
address, move rising 
right 


The convention rises amid applause 


very 


vote ol 


he Chairman: | am proud of the record made by our 
esteemed friend and fellow-member, Albert) TT. Simonds, 
president of the Simonds Manufacturing Company of Fitch- 
burg, Mass., who has made a study of econoniics 
Gentlemen, Mr. Simonds: 

Mr. Simonds stated that at this time there seemed to 
be a lack of understanding of fundamentals of econom- 
ics. It seemed to him we need, better 
ability to predict the future to enable us to cut out the 
extra valleys and the extra peaks in business. He be- 
lieved the principal trouble was that most of us paid too 
close attention to our own particular business instead of 
studving the outside causes which affect us in our busi- 
He recalled that Adam Smith presented to the 


business 


for success, a 


HESS. 


world 126 vears ago most of the fundamentals of busi- 


> 











Left to right—FP. J. Hoeffler and John D. Nicklis, Manning, 
Maxwell & Moore, Ine... New York: M. B. Pateh, Lumen 
Bearing Co., Buffalo: Wallace L. Pond, Nicholson File Co., 


Providence 


ness, and they are still the fundamentals today. He 
believed if vou were going to know what is going to 
happen to your business, vou must know what is going 
to happen, or is happening, to European or South Amer- 
ican business, as well as business in China, otherwise 


how could vou protect vour own business? Continuing, 
Mr. Simonds said: 

Now, the test in my personal opinion of how much we 
know about business in general you can answer for yout 
self by looking back over the last two years. Did you or 
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did you not see the depression in 1920 and 1921? I did see 
the depression of 1920 and 1921, and my own board of 
directors will back me up in saying that my own concern 
saved anywhere from a half million dollars to a million 
dollars in the declining markets which happened that year 
l am not saying it in a boastful attitude at all, gentlemen, 
but in 


the way of practical business. 
Among other men who are working on this same thing 
and making great headway is Dunham, the Dean of the 


Administration. Now, Dunham 
college He happens to be a 
Mr. Dunham was for fifteen years vice- 
president of the Old Colony Trust Company of 

isn’t a theorist. He is building up 


Harvard School of Business 
long-haired 


Thine 


professor, 


Boston, sO 
you can see that he 


hicl leading school for 
































school which recognized as the 

training of business men and achers in business for th 
il Phe have about a thousand students in that school 
a ‘ resent time, and can’t meet the demand on them, 
can't even meet tl e dk mand Irom other colle oes and schools 
for teachers, to say nothing of turning them out as less 
met Phat is one of the developments going on 

ring better business men. 

Dun 1 saVs In his last annual report: i ine 
of preparation for a depression with which innut 
ness executives meet the business depression 1s 

i evidence of their lack of economic knowlede 
oO he situatior and there is much need tor the extension 
of econ ‘ ought to the point where business men under- 
stand its general scope and know how to apply it to th 
indivi problems.” Backing up that statement we have 
the s ement of George Roberts, the economic vice-prest 
dent o e National City Bank of New York. There is per- 
haps in the United States no better practical econonust than 
Mr Roberts. He gives testimony of the same sort 
You, gentlemen, are very important, much more important 
S s to me, than you realize, to what is going on in this 
‘oul irs ou are important as to what you think and 
w! know about the situation. Next, you are important 
sto w you do about it. Now, you are sending to Wash- 
ington to represent you and American business, who? You 
es ie lawvers, gentlemen—fifty-nine per cent of the 
house and sixty per cent of the lower house of con- 
ress lawyers iwver is a necessary evil in the 
co \V d 1 Now, if you want better bus 
ness there are several things to be done. One is that yo 
yt to ( some of these lawyers from their seats 
Left t eht—Crannell Morzan and H. H. Kuhn, The Hard- 
& Suppl Co., Akron, C 
a oOo ao 1 here and ret into the iob yvourselve s Because 








his is a world of business today, and if business sends dele- 

tes who do not understand business you can expect in- 
olved s and ~-h don’t get us anywhere. There 
is a gre deal « of opinion on the tariff today. 
I come fro woods where nearly everybody 

a protectionis ically | am a free trader. Prac- 
tically, I e have got to meet the situation with mus- 
rd S are fighting mustard gas we must use mus- 
tard gas to fight it with. But, in any case, we are looking 
too much in this country to the law to help us out of our 
business trouble. We are too much hampered by law, gen- 
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tlemen, today in all directions. We are laboring under the 
same philosophy that has been tried on one hundred and 
fifty million people in Russia, the philosophy that if you hold 
down the able and level off the community you will make 
better business for everybody. Until you get rid of that 
philosophy in life and commence to pay every man accord- 
ing to his ability, you are not helping to have better business 
in the long run. 

The greatest trouble with the world today is lack of cap- 
ital. It can’t be made up out of any other proposition except 
savings. As you decrease the incentive to save, you theretor¢ 


decrease capital. 


the production of 








to right—C. W. Machon and (. A. Ballou, Brown & Sharpe 
Mfg. Co., Providence. 
\t any particular moment in the world there is just so 
uch available capital and neither more nor less, and it 


can’t be increased by any hocus-pocus at all, but has to be 
accumulated and added to by the old process of making your 


income less than your outgo. We are probably going to 
have a soldiers’ bonus in spite of everything that anybody 
do to stop it. of the Civil War indicates 


The history 
] 


that time we 


at since lave paid out something over tive 
billions of dollars, and before we get through with the pro- 
cramme of the Civil War we will have paid out something 








ike seven billions of dollars 

Now, if history repeats itself we will pay out as bonus 
or any other thing you want to call it, for the cost of this 
war something like fifty billions of dollars. This bonus, 
eentlemen, is only an entering wedge Ii history repeats 
itself, it will cause temporary inflation, it will make business 
better temporarily, but it won't add to that one thing that 
we need in the world today, the increase of capital. 

The tendency is going to be that we are going to have 
oo high a tariff, and that instead of bettering business it is 
oing to hurt business. You must remember that quite a 


f our wheat and agricultural supplies or prod- 
You must remember that there are only 


what he owes. Th 


percentave ol 
cts are exported, 
| s for the 


\ foreigner to pay us 
verage business 

1 

t 


ree Wal 


man scems to think of prosperity in the 
terms entirely of exports. We are, gentlemen, for the first 
ime in three hundred years, a creditor nation. That is a 


ondition which has never existed before until after the war. 
Chey us, the foreigners do, of all kinds, something like 
upwards of fifteen billions of dollars, including the national 
loans that we have made them. They can only pay that debt 
and for the exports that we export, in three different ways: 
hey can pay us in gold, they can pay us in commodities, 
or they can import from us capital in the form of loans and 
purchase their securities, which is going on today and is 
likely to increase in the future. But we are absolutely bound 


owe 


thev 


ip together with the entire rest of the world and we can’t, 
no matter how much we wish to do so, proceed on the 
assumption that the United States can have a standard of 


living entirely apart and a standard of prosperity entirely 

apart from the rest of the world. We can’t get very far 

by protecting ourselves beyond a very minimum point. We 

all want to export, and if we want to export we have got 

to import. And if the farmer can’t export his wheat and 

his corn and his cotton we can’t sell him anything, because 
(Continued on page 42) 
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Groundwork for M ill Supply House Accounting 


This First Article in a Series Which Will Develop a Complete 
System of Record Keeping Tells Fundamentals of Bookkeeping 


G. W. HAFNER 


G. W. Hafner, Inc., 


When a man first discovered that one plus one are 
two, and that two multiplied by two equal four, he began 
to appreciate the need of accounting, and found it neces- 
sary to record these newly discovered facts, lest they 
should slip away into some obscure corner of his then 
dull mind. 

Mankind found that figures—mathematics 
could be depended upon. And mathematics, they tell us 
today, is the only exact science. It i 
which all other 
mathematics, geography, 
ics would be impossible 


early 


is the cornerstone 
builded. Without 
chemistry, econom- 
of comprehension. 
stored up corn wished to trade 
had caught some sheep. The 
figured the comparative value of corn and sheep 
in terms of labor—not money. If it required one day 
to catch a wild sheep, and one day to gather five stone 
jars Of corn, one sheep, therefore, was equal to five stone 
jars of corn. Thus was fixed the first standard. 

Until recently, however, the standards followed by 
business men in accounting methods were largely of the 
rule-of-thumb variety, whereas the 1 


upon sciences are 


astronomy, 


Phe savage who had 
with his neighbor who 


first 


fundamental idea 
underlying modern accounting is in the substitution of 
scientifically accurate methods for haphazard and ran 
dom methods. It is with the fundamentals of 
scientific methods that we have now to deal. 

\ll business transactions of whatever 
essentially, in transforming cash into 
services, and then transforming salable goods or serv- 
into This is the sum and 
business. 


such 


kind consist, 
salable voods, or 


s 


cash. 


ices substance of all 
To begin with, a certain amount of cash on hand is in 
the possession of the business. 
in the purchase of 
decided to deal in. 
is received in return. 


This cash is expended 
whatever merchandise it has been 
This merchandise is sold and cash 


If the business has been successful in disposing of its 
the cash received for them will cover the original 
purchase price, plus an increase of the total sum in 
volved, which will be profit. 

It is evident that there are two transformations in 
these transactions, of purchase and sale. First, cash is 
transformed into merchandise; second, merchandise is 
transformed into cash. 


goods, 


But no business is quite so simple and easy to handle 
as this may signify. Another element must be taken 
into consideration. In addition to the merchandise which 
is stocked, cash is also expended for things which can- 
not be sold—for expense. In other 
money to do business. 


words, it costs 

Ixpenses are the natural and inevitable concomitant 
of every business. They are coexistent, contemporary 
with the business itself. Rent, insurance, taxes, depre- 
ciation, postage, stationery, wages, salaries, and what not, 
go hand in hand with the conduct of any commercial 
enterprise. 

This means that an element of complexity has been 
introduced into the transformation of cash. It means 
that only a part of the total amount of cash is available 


Industrial Engineers, Chicago 


for the purchase of merchandise. It means that part of 
it must be expended for rent, for letterheads, for bill- 
heads, for stamps, for any one and all of the things 
which no customer will buy, and yet which are necessary 
to the proper conduct of the business. 

Hence, when merchandise or service is sold, a price 
must be secured large enough to cover, not alone the 
cost of the goods or service themselves, but also the cost 
of all these necessary, essential, indispensable expenses. 
ACCOUNTS 

It is evident, therefore, that the main interest of the 
business is always centered in the condition of its cash, 
which, in the language of business, is known as “Capital.” 
Consequently, the necessity for accounting arises, in 
order that the condition of cash may be determined at 
any time. 

Bookkeeping is the means by and through which the 
condition of cash, or capital, may be determined at any 
time. 

Accounting is an interpretation of the results of book- 
keeping. 

And in the application of methods to the data of busi- 
ness, a well-defined scientific technique has been devel- 
oped. This technique, when resolved into its simplest 
elements, finds expression in three forms of records. 
These are: 


BOOKS OF 


1—Books of Original Entry. 
2— Journals. 
3—Ledgers. 

Whatever may be the many contrivances and devices 
employed in collecting and classifying data and co 
ordinating it, while adapting the technique of accounting 
to the needs of the individual business, they all relate 
themselves directly to these elementary principles. 

And if the necessary forms and methods are accu 
rately used, the information secured is so complete and 
scientifically accurate, that an error in a single entry 
among a thousand, or a mistake of a cent among trans- 
actions amounting to millions of dollars, will throw the 
whole machinery of accounting control into confusion 
until the error is located and adjusted. 

Books of original entry serve as a means of recording 
the transformation of business transactions, such as the 
following: 

(A) Cash into salable goods and expenses. 

(B) Salable goods into sales on credit. 

(C) Sales on credit into cash received. 

Journals, in modern accounting practice, are generally 
combined with books of original entry, and as the vari- 
ous transactions are summarized in them, serve to indi- 
cate their destination, thus: 

(A) Cash received; charged to the bank and credited 

to individual or firm paying it. 

(B) Cash paid out; charged to individual or firm 

from whom purchase was made, and credited 

to the bank. 
Sales: charged to individual making purchase, 
and credited to sales account. 
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Ledger accounts may of 
The entries 
to the lett hand column sum up all the cash put into the 


be viewed as two columns 


figures, as illustrated by the cash account. 


bank, or into the cash box or till. The entries to the 
ight hand column constitute all the cash taken out of 
} 


ank, or till. If both columns are added, and the 
otal of one column is subtracted from the total of the 
other column, the difference between them will obviously 
still on 


represent the cash 


hand, whether that be in 
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have paid or will have to pay for it, and “Cash” must 
be credited with the amount paid, whether that be im- 
mediately or sometime later on, depending, certainly, 
upon whether purchase was made for cash or on credit. 

Assuming that $5,000 was spent for merchandise and 
that the entries were made covering this transaction, we 
would have three accounts in our ledger; that is, one with 
“Capital,” showing a credit balance of $10,000, and one 
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the bank, or in the till, or CHART OF ACCOUNTING “ROUTINE 
in bot r - 
This cash account is | AccOUNTS Pavance voce 
lat is te ed I ! > on RE "; 
It represents a¢ i = se = 
substan ngible prop ‘ 
erty property im our pos a pd 
SCsslol Micih We Call see <= 7 
# and handle Land, build ~ a 
i Ings, equipment, or goods a 
Poof all kinds are also real! eee 
P accounts Any balance that yo ee os i msmovoue i 
| remains in any of these " - - ~ 
accounts must of necessity a we eres i 
} always appear on one side, = RAGE ; 
| because it is impossible to P| cosynecer pen 
i} have taken out more than = : = oo 
| Was originally put in. : a aa | 
But ledger accounts do, amen ——_—_-— i 
not always represent tang! = pee ay aeOT 
ble assets or property. The | alae 
reason for this lies in the | = Pane RPT ae ott oe wt 
very nature of double entry | ae —- 
bookkeeping, which de |  ~—s= De eee 
mands that every transac: | ‘eee 
tion be entered twice, in| : apa | 
order to show both sides | ee j 
of the transformation in- | i 
volved. In other words, ' ‘aii | 
} “What it was” and “What AND EMPESSe am i 
} it is” must both be repre Peienen 
sented in ledger accounts. i 
H In order that this ma\ be } 
' ustrated, let us assume “ a i 
| that a certain busines | <s yt ; | 
| starts out with an invest F) ¥ i 
ment of $10,000. It is ‘iis a 
f necessary to make a per ae ~ 
manent financial record of 
is ta In order to ac “ 
} ing entry is made, which a i ai ee 
i charges the $10,000 to ——— : — = P 
§ “Cash” account, and cred 
| its a like amount to individual “Investment” accounts, each with “Cash” and ‘‘Merchandise,” with debit bal 
iu if the business is a sole proprietorship, or to “Capital ances of $5,000. 
Stock” account, if a corporation. What we have then In the first instance, the debit entry of $10,000 in our 
j is a debit balance of $10,000 in cash in one ledger cash account balanced the credit entry in capital account. 
} account, and a corresponding credit item of capital in In the second instance, the debit entries in both cash and 
} another ledger account. merchandise accounts balanced the entry in capital 
| From this, it is at once evident that whatever trans- account as before. The reason for this is because the 
} formations we affect in the form of cash, the balance fundamental principle underlying double-entry bookkeep 
of these must always balance with the entry of capital, ing is to maintain a balance between proprietorship on 
} until we have either made a profit—an addition to cap- the one hand, and goods or property on the other. 
j ital; or a loss—a diminution of capital. Up to this point the balance between capital, or pro 
i When goods are purchased, the transformation of cash — prietorship, and assets, or property, has not been affected. 
} must be recorded in both its aspects; that is to say, True, the form of our property has been changed, since 
| “Merchandise” must be charged with the amount we part of our cash was used to purchase goods; but the 
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; total of our two property accounts, represented by Cash Secondly, the sales are charged to the customer or 
and Merchandise, equals Capital Account, or the initial customers, at their selling price, “Sales” account being 
i $10,000 invested in the business. credited with a like amount. 
| Let us now extend our bookkeeping procedure to rep- Thirdly, as the money is received from the cus: 
i resent a condition where cash is paid out, not alone for tomer, “Cash” account is charged, and the individual 
t «merchandise, but also for certain expenses. In addition rv firm making the payment is credited. 
to the use of cash in the purchase of goods to the value We have now passed through, in our bookkeeping 
f $5,000, it has been found necessary to make further arrangement, a complete cycle of transactions, and 
expenditures of cash, which, let us say, are represented should be in a position to prepare a Balance Sheet, 
by the following: and Profit and loss Statement, thus: 
Salaries $300.00 BALANCE SHEET 
Wages 2000.00 eee 
Rent 130.00 (ashy an idan $ 6,665.00 
Light and Heat 90.00 Merchandise on Hand 3,750.00 
Depreciation $5.00 ee ia 
stationery nig otal Assets $10,415.00 
Postage SOO abilitic “ 
Es Capital $10,000.00 
SX 35.00 ee eS ee 115.00 
\ll these transformations ot cash having been re 
] eats ( ] bilities ¢ : 
corded we have set up on the ledger seven new accowits; 1 Liabilitic 10,415.00 
e., salaries, $300; wages, $200; rent, $150; light and PROFIT AND LOSS STATEMENT 
we”). Bet see ae ee a ey). : Sy) ~ S 2,500.00 
eat $50 ; depreciation, $45 ; stationery, S60; postage, $3 : : rp 
gs . “Es. ihe “% Lt Cost of Goods Sold 1,250.00 
This being done, we are contronted immediatels ; 
with the question as to whether the total of the assets Gross I’ro S$ 1,250.00 
F still equals the capital. It does not. Our cash is now Expenses 
= = 1 : Salaries $300.0) 
i reduced to a balance of $4,165 and our m¢ rchandise WV ; yer 
; ’ ° .- - . aes & 
§ being worth $5,000, the total value ot our assets 18 Rent 150.00 
$9,165 only. It is obvious that none of these last Light and Heat 50.00 
seven accounts represents anything in “ possession, — Depreciation 45.00 
° Stationery 0 
| We have hate our money for all of them, but we have seem OU.N i 
ee Postare 30.00 835.00 
} nothing tangible remaining. They do not represent a et ee 
ee real. Vhey do not) represent property. Net Profit eee pe ED Salt tee at $ 415.00 
Hence, they are known as nominal accounts. It is evident “s rt ee a business of any size and im- 
portance ‘simple mechanis s far deve “d for 
SALES AXD EXPENSES Serhaconagehons imple mechani m thu tar developed for 
keeping track of the results of buying and_ selling 
Now, since accounts with expense do not represent would require supplementing, in order to adequately 
anything real and tangible, our balance between prop- take care of peculiar conditions within the particular 
erty on the one hand, and capital on the other, is dis- industry. 
turbed. The reason for this apparent discrepancy 1s Henee, the purpose of subsequent articles in this 
that, as yet, we have sold nothing. I-xpenses have © series will be to fully develop a complete accounting 
been incurred for doing business, but our business has — and cost finding plan, based on the fundamentals out- 
consisted so far only in buying. In order to round — lined herein, which will be specially adapted to the use 
out the entire procedure we must introduce the cle- of the mill ~ ply jobbing industry-—a system of rec- 
ment of sales. ord keeping r literally built for dealers in mill supplies. 
Let us assume, therefore, that we sold a quantity o> 
e e vat ht ne . ap Es } 7 » “1) =i a . of = . ees . , if . 
of merchandise, and received ca h in return to the Give Workmen Five-Day Week 
value of $2,500, and that these goods which were : ‘ . 
: : : Jenkins Bros., valve manufacturers, have taken a 
sold represented a cost to us of $1,250. It is evident shane cain : 
: z st p step in industrial relations that will be watched with 
that a gross pront ot $1,250 has been carned. — ( »\ ; “ 
' interest by other manufacturers throughout the coun 
gross profit is meant a profit from which the expenses ; Sera : ‘ 
: apis . trv. The management gave workmen in the com 
oft doing business have not been deducted. By reduce F ° i : . : : x 
° pany’s Bridgeport, Conn., plant the option of working 
ing the gross profit by the amount of such expenses, ss : f ' .' 
; - f8 hours a weck in the regulation six-day week, or in 
as will be seen, the property accounts are— tinally : eh : 
: ht | bal ce Catia ; five days. The men voted to work the longer day 
Hroug Wn yatance With apital, ) : : . 
pe ' ay : 1 _ — . and shorter week, and so have Saturday and Sunday 
‘sale o ‘rchandise involves an entirely ne\ : . Ag . 
, oe ee Sa” ' prin as two complete days for recreation. The plant as 
‘me ur transactions. eretofore, all our trans- a 
COCRREDR £0 OT: SER e sumed the new working schedule on Monday, May 22. 
formations have been equal. It develops, now, that - . 
have sold $1,250 worth of merchandise, and have ; - ; 
: : ‘ ee : — , 
received $2,500 in return. Henee, we are faced with New Jersey City Jobbing House 
the necessity of entering cach item from two aspects; The Montgomery Plumbing Supply Co., 437 Mont 
that is to say, in two values. gomery street, Jersey City, N. J., formally opened busi- 
The sale is entered, in the first place, from the view ness on Saturday, May 13, as jobber of plumbing, heat 
point of its cost to us; in the second place, it is en ing and mill supplies. The company occupies 36,000 
tered from the viewpoint of its selling price. [ach of | square feet of floor space, including a main building 140 
these must be charged and credited to ledger accounts. x 30, with a large showroom and offices. The officers 
First, the sales are charged to “Sales” account, at) of the company are: Ben Stolinsky, president, formerly 
their cost to us, the corresponding credit being made sales manager for the Warren Plumbing Supply Co., 
to “Merchandise” account. Jersey City; John Sharkey, secretary. 
| 

















(Continued fr 
he can't sell what he has got tc 
that dilemma to face in regard 

In my personal opinion, we 


of prosperity. That is going te 


mt page 38) 

> sell. So that you have got 
to your foreign business. 

are going to have a period 
) mean several things. It is 


going to mean more volume, but not necessarily more profits. 


I refer you to two lines of business 


ductive capacity, owing to war 
per cent and over, and in the 


In one case the pro- 
demands, has increased 200 
other case 300 per cent and 











“lexible Steel Lacing Co., Chi- 
‘lipper Belt Lacer Co., Grand 





more Do you believe, gentlemen, that those industries are 
going to go along without a consolidation of those plants? 
When do you think that 300 per cent extra capacity is going 
to b absorbed by any other than a very peak 
demand for a few months, perhaps? We are going to see, 
gentlemen, in the next two or three years, the greatest 
umber of consolidations of overproductive plants that we 
seen in the entire history of the United States. 

at conclusion or the conclusion that the strongest 

nes voing ) out of business the weaker concerns, 
r¢ 5 t e Capacity has either got to be votten 
vf b bsorption or by competition. You will have to 

) s as to what is happening in your own 








Left to right—Ernest O. Floyd, B 
York: A. FP. Childs, Jr.. B. L. 


onner & Barnewell, Inc., New 
Childs & Co., Pittsburgh, Pa. 


business and what has happened during the war in the 
increase of productive capacity. You will have to do your 
own figuring in regard to your own particular business, but 


this prosperity that we have or 
rise in the stock market that w 
years, is not liable to last long 
{ 


1 the way, and the greatest 
e have had in a great many 


unless we business men go 


to work and correct some of the fundamentals which seem 


to me at least to be entirely out of kilter. 


The man who makes money 1 
ill be the man who has the 


n the next twenty-five years 
greatest turnover; in other 





words, the man who has the least stocks on hand during the 
twenty-five years. That means that you have got to be 
alive as to your stocks. You have got to look after the 
best sellers. You have got to eliminate stock making or 
stop your stock clerks from putting in the poor sellers. You 
have got to do everything you can to make your business 
turnover fast. You have got to stop buying too far ahead, 
because we travel in waves. Almost everything in the world 
moves in waves. Your heart beats winter and summer, and 
most everything moves in waves and you are going, in my 
opinion to have a short wave of prosperity followed by 
another depression. Those things all of us know have a 
cause, and Adam Smith, who wrote his book 146 years ago, 
will tell you all about it. Gentlemen, I thank you. (Ap- 
plause.) 

At the suggestion of the chairman, Mr. Simonds was 
given a rising vote of thanks. Secretary Mitchell then 
announced a nominating committee consisting of H. FE 
Dickerman, Melville W. Mix, John E. Kelley, Bernard 
Gi. Waring, W. H. Fisher and J. ‘J. Chandler, and a 
resolution committee consisting of Melville W. Mix, 
Wallace L. Pond, H. S. Howland, M. B. Skinner and 
I. H. MePherson. The meeting then adjourned to a 
joint meeting of the National jobbers and the .American 
manufacturers in the afternoon. 


JOINT MEETING MONDAY P. M. 


Jobbers and Manufacturers Listened to Interesting 
and Eloquent Addresses by Men of Prominence— 
The Keynote Was Courage and Confidence in the 
Future 


The joint session of the National Supply and 
Machinery Dealers’ Association and the American 
Supply and Machinery Manufacturers’ Association 
Monday afternoon, was called to order by President 
Crannell Morgan of the National Association. In his 
ereeting he assured the manufacturers the dealers 
were approaching the new era of business unatraid, 
confident of the future. 

Chairman Morgan then called on N. A. Gladding, 
president of the .\merican .\ssociation, for his views. 
Gladding declared his opposition to every form of 
class legislation, and viewed with alarm the tendency 
of various so-called blocs to seek relief and advantages 
through the government. The speaker believed the 
administration at Washington was honestly endeavor 
ing to aid business generally and especially com 
mended the work of Secretary Hoover. Mr. Gladding 
recalled that congress Was an unwieldy and slow mov 
ing body, and that the people must not be too im 
patient. He felt that the country was being burdened 
with bureaus and commissions, and that their number 
should be reduced and their authority curtailed. The 
speaker declared his belief that business had greatly 
improved during the past three months, and predicted 
it would steadily grow better as the year advanced. 

The chair then called on T. James Fernley, Advis- 
ory Secretary-Treasurer of the National Association, 
to introduce Rev. James E. Crowther, pastor of the 
Arch Street Presbyterian Church, Philadelphia, who 
had chosen for his subject, “Theodore Roosevelt.” 
Mr. Fernley presented Dr. Crowther as a red-blooded, 
militant Christian, who had been an important factor 
in cleansing Seattle of its corrupt politicians and labor 
sluggers and pirates. 

Mr. Fernley related an incident and read a letter that 
well illustrated the kind of citizen Dr. Crowther was. 
He was invited to address a fashionable and financially 
powerful New York club. Dr. Crowther accepted, but 
the banquet was conducted on lines highly displeasing, 


























and he departed early, speechless. 
a check. He returned it saying: 


The club sent him 


\s an immigrant | took a solemn oath to honor and obey 
the fundamental law of the land of my adoption. My obedience 
thereto is not subject to my personal opinion or preference. It 
is absolutely unqualified. If there is any part of that constitu- 
tion that is not in harmony with my judgment or desire, there 
are means provided whereby it may be changed, but it is a dan- 
gerous thing to assume that the constitution of the United States 
is subject to the passions of men 

The men of wealth in your club need not complain if th 
anarchists disregard the constitution pertaining to property | 
came to you in good faith with a carefully prepared message. 
was especially encouraged by your assurance that ninety-five 
per cent of your club men were church men. I made no bargain 
with you as to terms, as my chief reward is the privilege ot 
inspiring men in an hour of bewilderment and perplexity 

Under the circumstances existing at the banquet it proved 
utterly inopportune to discuss any subject out of harmony with 
the feast of Belshazzar. Nor could I as a guest and a gentle- 
man make reference to the although some had forgottet 
the standards usually characterizing the gentleman Hence, 
there nothing for me to do but to quietly withdravy 
send my regrets to the thus terminating my m 
public life in Americ: 

Mr. Fernley then presented Dr. Crowther, who com 
mented on the New York incident, thanked his hearers 
for the warm reception given, and declared himself a 
liberal minded man. He felt he was too busy with con- 
structive work to be nosing around the community find 
ing out what his neighbors were doing. The prohibition 
act was now a fundamental law, and the question of 
whether it was right or wrong to take a glass of liquor 
was not involved. To everyone now it was a question of 
keeping or breaking the laws of the land. 

Dr. Crowther then further prefaced his address on 
Theodore with the statement that) when, 
twenty vears ago he stood on the steerage deck of an 
immigrant ship, and saw our flag flying in New York 
harbor, he pledged himself to loy eC. honor and defend that 
lag, and to obey the laws of the country it symbolized. 
That pledge he has kept, he said. 
from Dr. Crowther’s address: 

While God given us a great land, he has blessed us 
most of all with a type of men who have come here or have 
been born upon these shores. I shall not take your time to 
recite the names of those men with whom 
familiar than I, but there is one name—I don’t sav it is the 
ereatest, it is in the judgment of some—but it is one of t 
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immortal names that will always be loved and revered as 
long as American history is read—the name of Theodor 
Roosevelt 

I love that first name—Theodore It means “the gift of 
God.” And if ever a man was the gift of God to a natior 
that man was Theodore Roosevelt. (Applause.) It seems 
to me that Theodore Roosevelt is the incarnation, the em- 
bodiment of the ideal American, not that he did not have 
faults: he would be more than a man were he free of human 


limitations. But the very fact that he had faults identifies 
him as an American. But he was more than faults. I remem- 
ber what a man said in one of our Philadelphia papers a 
little while ago. He said, “I have no objection to any man 
in portraying upon canvas the portrait of Oliver Cromwell 
if he puts the wart on his because Oliver Cromwell 
did have a wart on his nose; but what I object to is any 
man painting a wart and calling that Oliver Cromwell.” 
(Laughter.) And what I object to is for any man to portray 
a bundle of faults and calling that Theodore Roosevelt. For 
Theodore Roosevelt was so great and grand and glorious, 
it is his personality and those who see him in right per- 
spective, those faults and limitations become utterly insig- 
nificant. 

There are a few characteristics that I want to point out 
First of all, he was a man who had learned the mastery of 
himself, and that is where all true greatness must begin 
As a child he was frail physically. He built himself into a 
sturdy physical manhood. As a youngster he was timid 
and retiring. You would never suspect in his later years 


nose, 








that Theodore Roosevelt had a bit of timidity about him. 
It was all acquired. It was all mastered 

He was a lover of the fireside. No man loved his home 
more than Theodore Roosevelt, and yet he gave himself 
entirely away from home in order that America might be 
built up into a glorious maturity. Theodore Roosevelt was 
brought up in what would be regarded in those days as an 
environment of luxury, and yet he was able to master that, 
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those subtle temptations of the young who ts raised in a 
home of culture, the temptation to indolence and self-indulg- 
ence, and no man held himself so tirelessly to the task, the 
grind of toil, as did this man Theodore Roosevelt 

There was a strain of aristocracy in his blood, and yet 
Roosevelt became the embodiment of American 

And in all these particulars, and more, I 
that Theodore Roosevelt represented self-mastery in his own 
personality which represents the ideal American. 

In the second place, Theodore Roosevelt always put the 
emphasis upon character. He judged the men 
not by the size of the fortune they were able to amass, or 


the position they were able to achieve, but what 


heodors 


lemocracy say 
I 
also 


success of 
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rork: 


reflex influence of the amassing of that fortune and the 
achievement of that so-called upon his own char- 
acter. He measured men in terms of morality and spiritu- 
ality rather than in terms of materiality. He was wont to 
say physical exercise is good; intellectual acumen is better; 
but character is the best of all. Theodore Roosevelt was 
utterly tolerant toward all schools of theological thought 
and religious opinion. 

There was one thing that Theodore Roosevelt insisted on. 
He would say that it is possible for a man to be a Christian 


success 
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and believe in evolution or disbelieve in it. He might believe 
that the story of Jonah was historical on the one hand or 
another Christian micht believe Was allegorical. All those 
were secondary considerations But he would say, no man 
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point of dogmatism, in his 
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nothing of compromise at that point. 
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worked out his political 
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but as an aggregation of homes and his thinking in the realm 
had a background of home life which brought hit 


nto such intimate 


of politics 
touch with the life of the common people. 
that we need a new emphasis on that point. 

pages of 


two 


You 


< nd vou 


turn over the that early political experience 
find again and again—“Theodore 
was ‘disastrously defeated.” That is the greatest 
you can ¢1 There are some men who 
re never defeated because they are never doing anythins 
hat is worthy of defeat, never do anything that arouses the 


: these words 
Roose Ve It 


testimony ceive to a man 


ttention of the enemy, but when a man goes down to de- 
feat every once in a while it is evidence of the fact that he 
is engaged in a worth-while task, and that ultimately no 


natter how disastrous the defeat or 


how many times it t- 
repeated that tvpe of a man wins out in the long run and 
the majority comes over to the side of the man who onc« 

a while suffers defeat 
\nd Roosevelt had a passion for America. America above 
| things was first in his affections. In 1898 when the Rougi 


Riders had been assembled for the Spanish-American Wat 
he was offered the coloneley of that regiment, and lhe 
declined it with request that his friend, Leonard Wood, 
should be made colonel and he would take the lieutenant 


olonelcy under Leonard Wood In six weeks of time that 
of men, that pair of great warriors for America, had 


nobilized the Rough Riders and equipped them, had trained 


hem and had them on the firing line in Cuba. It just took 
six weeks to do it with Roosevelt and Wood at the head 
( the business 
\nd you remember the story of San Juan Hill. Roosevelt 
= no back of the line somewhere te legraphing to the 
ellows 11 ront Roosevelt o his white charger was lead- 
ng them up the first hill, up the second hill, up the third 
I and when they came to a barbed wire entanglement he 
vas the first through the barbed wire, and led his men right 
nches the top of the third hill. That is 


velt He had a \merica 
reak of the World War I think that Roosevelt 
test } in America That man of 


passion for 


such 





( ity, that man of such versatility and ability, 
and look on at the unpreparedness of the 

t the nation with the ship of state drifting 

tern foremost into the whirlpool of a world war, and with 
SCCTE of state- at th time urgin \mericans to quit 
fe) 1 the box There that ¢reat heart, Theodore Roose- 
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velt, sitting there, helpless. Practically the only man in 


\merica at that time—it is almost 
turn to the newspapers of 1914 and 
verify what | am 
political thought in 


incredible to us now, 
early 1915, and you will 
saying—practically the only head of 
\merica at that time that wanted .\merica 
to get right into the war at once. And when we got in he issued 
the call for another regiment that he might lead to the war 
and almost immediately a quarter of a million men sent in thei 
names saying: “We will go and fight under Teddy Roosevelt.” 
It isn’t my business to pass any comment on the decisions of 
that day My only is that Theodore 
couldn’t have matchless life on the 
Flanders along side of his warrior son. What a consum 
mation it would have been if father and son could have laid 
their bodies down in the soldier's 

When Dr. Crowther closed his 
greeted with unusual applause. 
ing him said he realized how 
chairman, with a minister on one side to care for things 
spiritual, and on the other side a banker to care for 
things material. To his right sat Gi. A. O'Kelly, vice 
president of the Irving National Bank of New York, 
who was scheduled to speak on “Things as They .\re.” 

Chairman Morgan then introduced Mr. O'Reilly, 
said he simply could not understand why a_ perfectly 
normal lot of men could be induced to leave the sunshine 
outside to listen to a banker. He recalled the remark 
of his nine -vear old son, who, being reprimanded for a 


Roosevelt 
helds of 


regret 1S 
close d his 
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remarks, he 
thank 
the audience envied the 
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Was 
The chairman in 


\\ ho 


breach of table manners, accompanied by the statement 
that one could not act that way in polite society, 
declared he did not have to move in polite society because 
‘T am going to be a banker lke dad!" Mr. © Reilly 
then said in substance: 

I didn't down here, gentlemen, to tell 
your business or your affairs, or 


about 
to solve your problems or 
tell you what to do tomorrow or next week or 
obvious reasons 


come you 
next vear for 
If you have your troubles you will attend 
to them or you won't, I can’t help you. If 


vou have your 
problems and the Lord knows you have, you will solve 
them, and I can’t be of very much assistance to you It is 


a very nice compliment to us banker fellows to ask us to 
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talk about the banker’s point of view. 
“ain't” no such animal nowadays 
yours, if we are both to be nearly right, must be venerally 
similar. We have got to sink or swim together, and I am 
vlad to say that it though it is swim, although there 
have been times when the distress signal was hoisted rather 
conspicuously up front, not actually, but we thought it was. 


Unfortunately 
Our point of view 


there 


and 


looks as 


I am quite sure that you have noticed, as I have, that in 
recent times nearly everybody in talking about almost any 
thing, particularly world rehabilitation or the fixing up of 
things, starts with the armistice. That is all right. I don: 
know any good reason why we should not begin with the 
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We are disposed tO assulie¢ 
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did happen but 

particular 
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point is 
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that something 
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kind of but didn’t 
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as signed are still in existence. weaknesses 














at were responsible for that war, weaknesses which didn't 
-pring up over night—weaknesses which spread over per- 
haps fifty or one hundred or two hundred years, finally 
resulting in the war—kept right on after the armistice was 
ened. If vou don't believe it, go over to Genoa and listen 
to what thev are saving lf vou don't believe 1, £0: to the 
| Kast and listen is. taking place there Ur, go to 
lrelat d Phat is a fine place to vet the vrencral dea, a Itho h 
( secms me that for the first time is histo m\ 
le left Ireland a number of vears ago and my rand 
( < bor 1 Loston sO 1 s IH] rigl (] er? it 
( < to me thoug hat tor one ot he firs t Cs he | an | 
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( 1 oct I] ivht 
Yu now { soon s the THIStICe ed we 
began talking about) saving the world, fixi hinges up 
orld reh tation, world reconstruction, world adjustment 
Phere never has been the slightest question about the qual 
ot our intentions Phev were eood Chev still exist 
Phev will continue vood Phat because we are as we are 
Here is where 1 sce ‘ chance to ret TO Mmy\ subject, be- 
sc, gentlemen, | believe that we have made the mistake 
since the armistice of not seeing things as thev are Wi 
ve been seeing them as possibly they should be, possibly 
as thev might be, possibly as thes used 1o be, probably as 


V4 would like 1o 


\\ have them, but not as they are. When 
he question of saving the world came up we jumped into 
with splendid American enthusiasm. We assumed that a 


vhole lot of friends ot 


countries, our and others on. the 
other side of the world, were down and out, but they were 
neither down nor out, and it scems to me that everything 


that has happened since then proves rather conclusively that 


they were not. We haven't been making the distinction 
between the nations that were down and out and those that 
realized that they were down and out, the nations that were 
licked and those that realized they were licked 

We assumed that because it seemed logical and reason- 
able to us that a particular nation needed our help in a par- 
ticular way, they wanted it, but needing and wanting art 
quite different things. We have been assuming, | am afraid, 
that the Frenchman and the Englishman and the Pole and 
ll the rest of them were just Americans that in some way 
or another went wrong in the making and found themselves 
speaking French and German and Scandinavian and Polisi 
and all the rest of it. But that isn’t the case We haven't 
been seeing the things as they are. 

\nd I am afraid that we haven't been seeing ourselves as 
ve are If there is any expression in this world that has 


votten on my nerves it is that—“‘when will we get back to 
normal” and I say never, thank God And they say: 
‘“\What do you mean: \nd IT say: “Why get back, why noi 
o ahead?” QOur style is much more suited to the progres- 


e than to the 


“iN they 
‘When are we 


retrogressive movement. But will say: 
\ normal?” And I say: “What 
normal? Do you wish to get back to that normal, that snug, 
olated, easy-going normal of 1913 or before?” “Well, ves.” 


‘Well, then, if you mean that we will never get back to that 


eoing to get to 


normal, that normal is gone just as the days of Pharaoh, 
and the snows of last winter.” And if we meet that nice, 
polite, sequestered little normal ot 1913 on the street today, 
ve wouldn't know what to do with it, because we have gone 
ahead 

What then is the answer to all of this: What have I to 
say to vou gentlemen who come down here to Atlantic City 

serious mind? What is the answer to it all? Why, time 
that is one portion of the answer. We cannot hustle the 
processior The Foreign Trade Finance Corporation 
wouldn’t work, didn’t work. It wouldn’t have worked at the 
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trade, and to realize 
tain 


the business value of investment in cer- 
foreign securities. We have to teach our 
people to save and dig down, and from their savings invest 
in foreign securities. I am not talking foreign 
foreign but I am assuming that you 
feel as I do that they are both very well worth wl 
it seems to me that that is the answer to the 
And the rest of the answer is to make 
we have got. Things are not wrong, gentlemen, in the 
world. Things are right and the best evidence of that is 
that when look back over the history of the last 
vears it amuses you, | am sure, how 


classes of 


trade or 
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problems, mountains of impossibility, 
peared in thin air since then 

Mr. O'Reilly closed with the suggestion that all cheer- 
fully see things as they are and feel confidence in the 
future. The chairman in words expressed his appre- 
ciation of Mr. O’Reilly’s address, the audience said it in 
warm applause, and the meeting was adjourned. 


PRODUCERS ADDRESS DISTRIBUTORS 


Representatives of Five Well Known Manufacturers 
Define Their Attitude—How Simplification Has 
Reduced File and Rasp Items 


which just  disap- 


The mecting of the National \ssociation of Dealers 
on Tuesday morning promised to be unusually inter 


esting because representatives of five well) known 
manufacturers were scheduled for addresses, the 
topics to be drop forges and drop forge tools, twist 
drills, abrasive material, foundry supplies and _ files. 


The morning proved fully as interesting as was antici 
pated. J. H. Williams, president of J. H. Williams & 
Co., Brooklyn, told the dealers present exactly where 
his company stood toward the dealer, and the condi 
tion of the industry generally, and his plans and 
hopes for improving the situation, both for the benefit 
of the distributor and the manufacturer. 

Robert S. Carter, sales manager, The Whitman & 
Barnes Mtg. Co., Akron, Ohio, followed with a heart 
to heart talk covering completely the attitude and policy 
of his company in its relations with the distributor of 
twist drills, and the undeviating policy of the company. 
The situation regarding the abrasive material was cov 
ered by Mr. W. W. Anderson, general sales manager, The 
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domestic sales manager for Nicholson File Co., Provi- 


dence, R. 1., covered the general file situation and the 
attitude of his company toward the mill supply dis- 
tributor in a most interesting and instructive way. 
J. H. Williams, president of J. H. Williams & Co., 
Brooklyn, slated to discuss drop forgings and drop 
forged tools, expressed his pleasure at the change of 
relations existing between the manutacturers and the 
distributors. 
facturers come to look upon the jobbers as a part, and 


More and more have progressive manu- 
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distributing organization, 
of opposing interests against 
whom any organized protection was necessary to pre- 
vent the imposition of a 3 per cent cash discount, or a 
mm manufacturers toward cat- 
Suspicions of this kind, Mr. Williams 
had now been superseded by a mutual desire 
each before the other, and pursue 
| enlightened selishness. 
In connection with the subject of drop forgings and 


very vital part, of their 
no longer asa body 


possible contribution fr 
l yo expenses 
stated, 
to lay all problems, 


Olicev of 


drop forged tools, the speaker declared that the ques 
tion of drop forgings could be speedily disposed of. 
They were like castings, stampings, ete. It was 
gineering line, and as such it was not possible to 
distribute through the jobber to the advantage of either 
yuyer or seller. While drop forgings were one half 
the business of his firm, it was important for the 


of this discussion only in relationship to its 
his company’s policy as to standard 
Drop forgings are 
necessarily sold to the builders of metal products. 
Touching briefly on the price trend, Mr. Williams 
expressed the opinion that 1f deflation had been accom 
| large to the extent of 1914, plus 50 
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tools and otner catalog goods. 


here would be, in his opinion, peaks and valleys in 
prices, if the economic history of the past can be at all 
relied upon as a guide for the future. He stated that 
if he was to hazard a guess, it was that the next price 
change, with possibly an exception here and there, will 
be upward, and in the near future, for a number of 
lines today bear a considerably closer margin to the 
1914 prices than was justified, either economically or 
practically. 

Reaching the question of drop forged tools, a type 
of goods representative of the many lines in which 
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plished by and 

per cent, that was about all that could be accom-, 
plished at the present time. In the years to come 
T 





the jobber is interested, it seemed to him that dis- 
tributor’s costs had increased in greater ratio than 
those of the manufacturers. He understood the dis- 
tributors’ sales were running between 20 per cent and 
30 per cent. It seemed to him that this cost of doing 
business must be reduced. He believed, as most 
manufacturers of standard supplies did, that the dealer 
could carry and distribute these supplies cheaper than 
it could be done any other way, and it seemed possible 
that manufacturers might adopt a scale of margins 
for their respective class of customers that would pro- 
tect the jobber by at least 15 per cent or 20 per cent 
on such factory supplies, as against the manufacturers’ 
own direet competition. Mr. Williams stated that 
there was one fly in the ointment, the elimination of 
which should receive the thoughtful consideration of 
every jobber, and that was the working out of a plan 
by which the jobber should be made to keep the ditfer- 
ential allowed him = by the manufacturer. Mr. Wil 
hams believed that one of the first things to be done 
Was for trade associations generally to unite to secure 
a clarification of the present laws affecting trade asso- 
clations. He did not favor the repeal of the Sherman 
anti-trust law, but a common sense revision of it. 

In regard to drop forged wrenches, a somewhat nar- 
rower margin of protection to the dealer would be 
necessary, owing to the fact that many machinery and 
apparatus manufacturers bought them solidly as 
equipment for their products. When bought for this 
purpose, Mr. Wilhiams. stated, in relatively 
quantities and few sizes, the sales were exposed to the 
competition of any manufacturer of drop forgings, 
as after making a few dies for that kind of business, 


large 


he could become an active competitor without incur 
ring warehouse, advertising or any of the other 
expenses that accrue to the manutacturer of a com- 
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plete and established line. It therefore seemed to him 
that on such a line, a minimum margin of 10 per cent 
would be the most that could be established for the 
jobber. 

In closing, Mr. Williams stated what the manu- 
facturers would like would be to have the undivided 
counsel of the dealer in establishing a proper mutual 
relationship that would give promise of successful 
maintenance. He was sure that whatever might be 
considered by the dealer to offer the best solution of 
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these mutual problems, would be certain to have the 
sympathetic consideration of manufacturers, not only 
in the speaker’s individual line, but in practically all 
others to which it might apply. He told the dealers 
present they could rest assured they would find his 
company ready and willing to do everything to pro- 
mote a pleasant and profitable relationship. 

Robert S. Carter, vice-president of The Whitman & 
Barnes Manutacturing Akron, Ohio, 
addressed the meeting on the subject of twist drills 
and reamers, centering his remarks briefly on trend 
of prices, probable future demand and then discussed 
the margin of profit to the jobber. 

Mr. Carter brought out the point that the present 
average selling price on drills and reamers was below 
the price which prevailed during 1911 and 1912, and 
that in order to arrive at a sound conclusion with 
regard to the liquidation which has taken place in 
twist drill and reamer prices, comparison should be 
made with the average price which prevailed during 
1911 to 1913, the last normal period which preceeded 
the depression of 1914. 

The comparison of present prices with those which 
prevailed for a short period before and during the first 
six months of the war, he pointed out to be mislead- 
ing, as drill prices at that time experienced a sharp 
break. Since 1920 declines in manufacturing costs 
of drills and reamers have not kept pace with the 
decline in selling prices, and while some considerable 
savings have been made in the cost of production, they 
in no manner compare with the radical declines which 
have been made in selling prices. 

Mr. Carter stated that Whitman & Barnes are expe- 
riencing a constantly increasing demand for both drills 
and reamers traceable to the exhaustion of 


Company, 


stocks in 
the hands of consumers and jobbers, which are far 








Left to right—Joseph M. Hottel, Delta File Works, Vhiladel- 
phia; C. W. Clark and N. A. Gladding, E. C. Atkins & Co., 
Indianapolis 


below normal on types and sizes more generally used. 
Stocks in the hands of surplus material dealers are also 
depleted on many of the popular sizes. In view of this 
and the present increase in industrial activity, pros- 
pects are that the demand for drills and reamers will 
continue to increase. 

In speaking on the subject of profit provided the 
distributor on twist drills, Mr. Carter expressed the 
attitude of Whitman & Barnes towards the jobber, 
whom they consider a necessary and vital factor in the 








distribution of small tools, and stated that they were 
in full accord with the principle of providing a fair 
and reasonable profit to the jobber. 
opinion that the jobbers and manufacturers were 
mutually responsible for the prevailing margin of 
profit. He pointed out the results of attempts by 
Whitman & Barnes in 1909 and again in 1919 to estab- 
lish a more reasonable profit, which were not and 
could not be maintained owing to the action of a suf- 
ficient number of distributors who did not 


He expressed the 


support it. 





Steel Co., Bridgeville 


Left to e, 
Inc., Middletown, N. Y 


right Et. 
l’a.; William E. 


Scovill, Universal 
Cross, Clemson Bros., 


Mr. Carter drew attention to the attitude of jobbers 
in Great Britain, where the average minimum protit of 
approximately 15 per cent on both drills and reamers 
is maintained, although the same elements of com 
petition exist there as in this country. Whitman & 
Barnes have had a warehouse and sales organization 
in I:ngland for 25 years, and have always supported 
the jobbers there in maintaining a reasonable profit, 
and their attitude in this country would be to support 
in every legal way an effort to provide such a profit. 

Mr. Carter drew attention to the encouragement 
given by the Department of Commerce to the adoption 
of uniform cost systems in various industries, so that 
manufacturers may realize more accurately their costs 
of production and marketing, thus avoiding the 
demoralization in prices which has heretofore fre 
questly prevailed during periods of depression in 
industries where no sound and uniform cost account- 
ing system is in operation. 

The result of uniform cost accounting, Mr. Carter 
said, has stabilized prices in many industries by over- 
coming the tendency to quote unreasonably low 
prices due to lack of proper cost information. The 
educational work which has been done by industries 
along these lines is worthy of the serious consider- 
ation of jobbers’ associations whose similar educa- 
tional efforts would reduce the disposition of jcbbers, 
otherwise so disposed, to sell many items at a margin 
of profit insufficient to cover the cost of transacting 
business. 

Mr. Carter suggested that one of the obstacles 
standing in the way of the jobber in securing a more 
reasonable profit on twist drills at the present time 
was the method followed by some manufacturers in 
b-oad-casting resale discount sheets, which compels 
the jobber to meet factory competition. He suggested 
that considerable benefit would result if manufacturers 
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(STRAIGHT 
ARM 


ZY PULL. 


“UE 


paths RAM, CAN'T ROLL 
BLACK JAPAN FINISH 


{SCIENTIFICALLY DESIGNED TO 
WITHSTAND HARD USAGE 


‘THE NAME IS A GUARANTEE 
(OF QUALITY 


LENGTH 18 INCHES 
THRUST 5 INCHES 
WEIGHT 4 POUNDS 


INTERCHANGEABLE 
THROUGHOUT 


‘ $HAND GUARD ABOVE HANDLE 
(PREVENTS INJURING HAND 





SDROP FORGED STEEL 
=— ee (RUST PROOF FINISH 
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NO SPRING TO BREAK: 
THIS BALL KEEPS THE 
‘FOOT DOWN 





{BOLLING FULCRUM PULLS THE NAIL 
OUT STRAIGHT 


(COMMENCES TO PULL HERE-GIVES 
YOU TWICE THE POWER WHEN 
YOU NEED IT 


(PLACE THE FORMOST EDGE ABOUT 
)% INCH AHEAD OF THE NAIL,GIVE 
LONE SHARP BLOW AND PULL 








IF YOU HAVE 
NOT vet re- 
ceived our neu 
prices, write us 
for them. 





BENCH STOPS 


SAW SETS 
The No. 1 is the choice of experts the 
untry over. The “SPECIAL” enables \ necessity 
¢ to set a saw accurately. There shop 
VIORRILL sawset for every type vhile being 


Lasts for Vvcars 


Chas. Morrill, 98 LaFayette 
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Price Reductions 


that we have recently made will help you 
sell more of our eoods, but we don’t ask 
your orders solely on that. 


Morrill Products 


appeal to the man who is willing to pay a fair 
price for an article that will give him real 
service (such people are mill, factory, mine, 
purchasing agents, who demand the best. r 
vardless of price), and to the merchant who 
knows that permanent business is built on 

foundation of satisfaction to the customer, 


A User Writes Us 


“Wei have several nail pullers around ou 
warehouse which carry vour name as maker 
We are unable to buy a similar nail puller 


here. You may ship us three of them by ex 
press or advise us where we can buy them i 
our neighborhood. This is the best tool we 


ever used for this purpose, and we are, there 
fore, anxious to get them.” 

This order, according to our policy, was 
turned over to the nearest mill supply deale: 
handling our goods. 


All Four Articles Here Illustrated are 


TRADE MARK 





PRODUCTS 


LIQUID SOAP DISPENSERS 


piping, and dispensing valves 





The SOAPURN is a strong, durable, 


sanitary, economical, fool-proot d 

in every woodworking vice tor the dispensing of liquid soap 
wood in position Made ina variety of styles and sizes 
worked, Adjustable \lso in a system consisting of tank, 


St., New York 
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When writing to Advertisers please mention MILL SUPPLIEs. 

















could be prevailed upon to discontinue that practice 
and mentioned that his own company had discon- 
tinued it. 

Mr. Carter stated that Whitman & Barnes was giv- 
ing its support in every way legally possible in an 
effort to provide a fair and reasonable profit to dis 
tributors of twist drills, and could be counted on for a 
full measure of co-operation.” 

\WW. W. Sanderson, general sales manager The Car 


borundum Company, Niagara Falls, discussed “Sales 





Left to right—Mr. and Mrs. E. I. Stevens, Union Mfg. Company, 
New Britain, Conn 


Prospects in Abrasives for the Year 1922." He de 
clared the abrasive industry was a good barometer of 
general trade conditions. The steam railroads, manu- 
facturers of automobiles, furniture, shoes, agricultural 
implements, the tanneries, the building trades, and 
many other of the important industries of the country 
are dependent largely on abrasives for the successful 
operation of their plants, therefore as these industries 
prosper, the abrasive industry prospers likewise. He 
had been satistied since December last that for the 
fellow who went after it aggressively, there would be 
ample business in this country during the vear 1922 
to keep manufacturing plants operating with more 
than a fair measure of success, and consequently had 
set as a sales mark for this year, sales figures for the 
vear 1919, and judging from the business acquired 
during the first quarter, felt more than sanguine that 
his company would not only reach this mark but prob 
ably exceed it. 

\Ir. Sanderson felt that the management of a mill 
supply house is more or less analogous to the manage 
ment of a manufacturing plant. That is, the men on 
the inside directing affairs are probably not as con- 
Versant with conditions in the sales field as they might 
be, and if such a gap exists in any organization, it 
should be bridged. Have the inside men get right out 
in the sales field, at frequent intervals, meet their old 
friends, make new ones, and spend as much time as 
possible face to face with their trade. By SO doing 
they will not only have a better understanding as to 
how to handle the requirements of their patrons, but 
will gather new ideas for the further promotion of 
sales work. 

Mr. Sanderson said he was a firm) believer in 
intensive sales work: smaller territories and a more 
thorough canvass. “Today there are too many sales 
men representing both manufacturers and mill supply 
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houses who make four or five calls in a town where 
they could advantageously make tifteen or twenty, but 
due to some unwarranted prejudice on their part 
against calling on what they term “small concerns,” 
and persistently following up those concerns with 
whom they have not had immediate success, they 
overlook a large amount of profitable business. It is 
very apparent that sales managers today are giving 
more study to intensive sales work, exercising every 
clfort possible towards the climination of lost motion 
and Jost time and using every influence — possible 
towards having their salesmen canvass their territories 
thoroughly, analyze their time, and spend every hou 
possible face to face with their prospects. lew sales 
men appreciate that one hour lost per day amounts 
to six weeks in a vear. 

“\ few minutes ago | said that we were out to mak: 
the vear 1922 as good or better than the vear 1919, 
in physical turnover,” continued Mr. Sanderson. “The 
figures that | am about t6é quote will indicate to you 
that there is considerable manufacturing activity at 
the present time, of which we should all take full 
advantage. 

“Mr. Hoover, secretary of the Department of Com- 
meree at Washington, gives some interesting percent- 
age figures for this vear, accepting the sales figures 
of the vear 1919 as 100 per cent 

“The total sales for the first quarter of 1922 run 93 
per cent of the total sales for the first quarter of 1919, 
January this year runs 84 per cent of the total sales 
for the same month in 1919, February runs 87 per cent 
of the total sales for the same month in 1919, and 
March runs 109 per cent of the total sales for the same 
month in 1919. 

“The same figures subdivided would read as. fol- 
lows: Garnet paper sold to the woodworking trade 











Left to right—C. J. Butterfuss, E. Horton & Son Co., Windsor 
Locks, Conn.: P. J. Hoeffler, Lumen Bearing Co., Buffalo 
H. V. Reed, Belcher & Loomis Hardware Co., Providence 


in the first quarter of 1922 equals 96 per cent of the 
total sales for the same period in 1919; artificial paper 
and cloth sold to the metal working trade and the 
shoe trade in the first quarter of 1922 equals 70 per 
cent of the total sales for the same period in 1919, 
Klint paper sold to the building trades in the first 
quarter of 1922 equals 114 per cent of the total sales 
for the same period in 1919." 

Irving W. Lemaux, president Indianapolis Brush 


& Broom Mig. Co.. whose subject was “Foundry Sup 
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GI [AND VIEW, SHOWING CUTTING POSITION 


Introducing 


66 = 99 : 
Racine’ Junior 
A Worthy Addition to a Worthy Line 


Here. at last. is a satisfactory. medium- 
duty. high-speed metal-cutting machine at 
a moderate price. Of course. its a “Ra- 
cine.” with all the exclusive features that 
have made famous the entire line of “Ra- 
cine” High-Speed Metal Cutting Machines. 
Sturdy, extremely simple and compact. vet 
wonderfully accurate. the “Racine” Junior 
cuts faster. truer and more economically 
than any other machine of its kind. 

With a normal capacity from 0 to 4 in. 
it can be adjusted easily to cut stock up 
to 6 in. by 6 in. when the occasion de- 
mands. The positive draw-cut principle 
permits the use of hand blades at high 
speed. 

The many exclusive features of this ma- 
chine and all other products in the “Ra- 
cine” line make them quick sellers that 
bring in real profits, stay sold and make 
friends. 


Get all the facts 
Racine Tool & Machine Company 
1405 Jones Ave., Racine, Wis... U. S. A. 


Makers of the famous 


“RACINE” 


High Speed 


Metal Cutting Machines 








Myers Self-Oiling 
POWER PUMPS AND WORKING HEADS 


Have grown into the good graces of pump users 
Radical departures in design, construction and 
method of operation are the big factors in their suc- 
cess A positive oiling system, enclosed gears and 


working parts, extra large 
ef f 
aes : | 


valves, unrestricted waterways, 

different method of power applhi- 

cation and other improvements 
Aa} 








effect decided savings in operati 
‘oO and produce: safe, ce pendabie 
time pumping service, the 
ch cannot \ had when old 
sty le " weaee are emuleyved 
Sizes and stvles for shallow o 
deep Well pumping, operation any 
> power, CAPACIUL to eet most 
necds, ives an id of the possi- 
bilities of Myers S¢ It Oiling Pump 
ee and information without 
vation, to ier cateed partiocs 
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Other Important 
MYERS 
PRODUCTS 


Hand and Power Pumps for 
every purpose, Hay Tools, 
Door Hangers, Store Lad- 
ders, Etc. Ask for Catalog 
No. 55—It Shows the com- 
plete line. 


THE F. E. MYERS & BRO. CO. 
Ashland, Ohio 


Ashland Pump and Hay Tool Works 














This 


Your 


Broom Will Meet 
Customers’ Price 
‘ 


and Juality Requirements 


An unretouched photo- 
graph of our No. 800 
reinforced Warehouse 
3room, suitable for fac- 
tory and other heavy 
work. Available in 36- 
lb. and 42-lb. weights, 
either all corn or rattan 
mixed. The steel wire 
band, electrically weld- 





ed, is on to stay. 


Long Island Brooms are 
good will producers. 
They are inherently 
“right,” being planned 
to meet definite needs. 
We will welcome your 
inquiry. 


LONG ISLAND 
BROOM WORKS 


Long Island City mM. 3. 
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plies,” stated that broom corn costs practically con- 
trolled the cost of factory brooms. Irom all indica- 
tions, he was of the opinion that the next broom corn 
crop would be short. In controlling prices, the cost 
of handles came next, followed by the items of labor 
and the cost of burlaps to cover the brooms. He men- 
tioned that it took a crop of about eight acres to pro- 
duce a ton of broom corn. He believed that the next 
change in price of factory brooms would be upward. 

Mr. Lemausx stated that his firm co-operated heart 





and Andrew Johnston, Rovers- 


Left to right > 
F Philadelphia. 


rd Foundry & 


Harold Nelly 
Machine Co., 


4 the He 
sold on the idea that the best and most economical 
distribute factory 1 the 
recognized distributors. He paid a high compliment 
to the membership of the National Association. 
Wallace LL. 
Nicholson File Company, 
subject was “Files,” 


note of optimism that was apparent 


ily with dealer-distributor. was thoroughly 


1 
} 


way to supplies was throug 


the 


IX. P whose 


Pond, domestic sales manager of 


Prov iden i. 





in calling attention to the 
every whe re today, 


stated that to look back upon the experiences of last 


vear and the latter part of 1920 scemed like a dream 
He called attention to the fact that within the past 
three wee ks orders had been placed by railroads for 


excess of fifty-five million dol 


nd the estimates made by the daily press she 


totaling in 


CCUTP NE nt 


] 
lars rect 


that orders for equipment and supplies totaling onc 

hundred million dollars were ready to be placed by the 
ulroads as SOON as details of bids could be work 

out. tle noted that with an advaneement of all farm 


farmers were again in the market, and their 
marked impheation on all in 
that in New England 
the textile industry has been exceedingly hard hit, and 
already a prolonged strike is now on in that industry, 
resulting in the closing of many mills. The produc 
tion and sale of new machinery, tools and equipment, 
Mr. Pond declared, was practically at a standstill for 
a long time, but was slowly reviving. Continuing, 
Mr. Pond said: 


The 


oduets, 
rders were having 
noted 


dustry. In reverse, he 


I am proud to represent in speaking before 


We were 


company 


vou todav has in enviable record 


Many Wavs an 
impressed immediately after the armistice with the fact that 
the American trading public expected an early recession in 
prices, and without waiting for reduced manufacturing costs 
to warrant such action, declines of from 10 to 15 per cent 
and more in all of our lines were announced on April 1, 
1Y19, and a credit memorandum to carry these prices back 
to February 1, 1919, was voluntarily sent to all our cus- 








tomers. .Costs did not decline, but on the other hand, ad- 


vanced, and against our wishes the decline which had been 


effected was wiped out by an advance in prices made on 
April 19, 1920. 

During the year 1921 we watched with the closest atten- 
tion the indications of the times, and always in advance of 
reductions in manufacturing announced succeeding 
reduction in our prices, in each case extending to our cus- 
tomers the benefit of the new prices for a reasonable period 
back of the date of announcement. As already stated, these 
reductions were in each made before we were able to 
receive the benefit of reduced manufacturing costs. Contrary 
to our expectations, manufacturing costs did not come down 


costs 


case 


and could not be forced down in our factories to the full 
extent of our price reductions, and we are now faced with 
condition, that our prices have been reduced so _ fat 





are now distinctly too low to show a reasonabl 
upon existing manufacturing 

We are confidently of the opinion that prices on files and 
as low as buvers generally have thought could be 
and it is very apparent from correspondence that 
as reached our office in the last sixty days that not a small 
number of cautious and fat 


-seeing buyers would not be sur- 
prised should advances in this line occur rather than further 
declines. 

He would be a manufacturer who could stand before 
you today and predict with any reasonable certainty what 
has in but with the steel industry rapidly 
ipproaching full production, with labor uneasy and becom- 
ing more fully employed, and with demands increasing, it 
scems to the speaker entirely reasonable to say that present 
] our product cannot be expected to be further 
reduced, but quite possible may reasonably be advanced. 

\ record of which we have been proud is the fact that 
in the entire period beginning with the latter part of 1899 
latter part of 1915 there were positively no fluctu- 
ations in the prices of our product. These prices remained 
absolutely steady in all that period, such slight changes 
as were made being steady but very small and very gradual 
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return based costs. 
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We have been among the most active manufacturers to 
effect and persist in the elimination of odd kinds and sizes 
of files and rasps and items seldom called for which the 


~ - a | 
careiul 


consuming public could well refrain from buying. A 


analysis of such eliminations recently made shows that at 
the present time we have discontinued as regular stock 
items no less than sizes and cuts of 


1,942 individual kinds, 
i ourselves in manufac- 
endous saving to the distributing 
rried on hand, and also a saving in 
from the pur unneces- 


© 
rown back on distributors’ 


files and rasps This is a saving to 
+ ] te 
costs and a tren 
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necessary loss result 
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Stocks of finished goods on our shelves are not large. Ou 
ories are being operated at production somewhat ahead 

( demands now placed upon us These demands have 
eased in a healthy ner in the last sixty days, and 

re now at the highest t since before the middle of 192 
Our prices are quoted with the distinct understanding that 
( ire subject to change at any time without notice, and 
re not ranteed either against decline or against advance 
\s careful an analysis of business and trade conditions as 
e are able to make seems to point to reasonable ivity 
or the next three or four months, and we confidently believe 


1 
it in the early fall this activity will have reached much 
reer proportions, resulting in conditions that will require 
fi ies shall operate at their 
ands 


in many lines of industry that factor 
<r 


fullest capacity to supply the 
DEALERS’ OVERHEAD EXPENSE 


Association Members in a Thorough Spirit of Co-oper- 
ation—It Was Confidential Stuff—Favored Sim- 
plification of Products to Reduce Inventory and 
Costs. 

The afternoon of May 9 saw the National Supply 
and Machinery Dealers’ Association in forum for open 
discussion of many problems. President Crannell 
Morgan called the meeting to order, after which the 
treasurer's report was read by T. James Fernley, and 
accepted by the association. 

Next the meeting got down to 


den 


real business in an 
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nsive discussion concerning the readjustment of 
order to meet the 
conditions created by lower prices and slow 

Phis 


rhead expense accounts in 


discussion entered into with a 

spirit of co-operation on the part of those 

ach member gave liberally not only of his 
but of confidential information. The 

members did actually tell one another how they were 

| meet the 

the above discussion, 


Was 


CADerTr 


?nces 


ing expenses to situation, 


most of which was 


to right- 


t Mrs. Clay C. Cooper, Mr. Cooper, 1 
MceNast M I 


. Harrison 
MeNash, Mitt Supp its 


behind 


record 


closed doors, the meeting found time to go on 

as Wishing to ask the Federal Trade Commis 

Sion to set aside or modify its order in the Mennen 
talcum powder case. 

Further, the members went on record as being in 

f following up the work of the war period in 

to the elimination of the needless variety 

tured goods, in order that stocks may be 

‘proper balance and in constant circulation. 

natter of credits was touched upon, with the 


recommendation that members inter 


ition locally in order to reduce losses. 
with the ] 
tion of accounts, Mr. T. James Fernley 


exchange of credit information 


the members that the 


collection 


association con 
information which 
most efficient by those members who 


advantage of 1t. 


department of 
found 
\ll members were urged 
this service 


themselves ot 


subject of cash premiums for the prompt pay- 
: INnVOICeS Was considered, the CONSCHSUS 
as in favor of a 2 per cent premium for 

and the elimination of 


1 


and 


cash discount 


MANUFACTURERS’ SECOND SESSION 


Alvin M. Smith Told the Manufacturers Some of the 
Troubles Experienced by Dealers—Felix H. Levy 
on Anti-Trust Laws. 


1¢ sccond executive session of the .\merican Sup 
and Machinery Manufacturers’ 


t« ordet 


\ssociation was 
by President Gladding Tuesday after- 
The chairman stated that the session would be 
h an address by Alvin M. Smith, president 
Smith-Courtney Co., Richmond, Va., and secre- 


the Southern Supply and Machinery Dealers’ 


wit 
Vit 


YAULL, QUPPILUES 





\ssociation. Mr. Smith had a bundle of papers in his 
hand, but stated that he had no intention of reading 
all of them. THe said they were just memoranda to 
refresh his mind. He told the manufacturers that he 
was going to talk to them as a jobber who looked 
upon himself as one of the departments of the manu 
facturers’ sales organization. Ile said that last vear 
his association had twenty-five complaints from mem 
bers of the Southern Association, but that only three 
of them were kicks against the manufacturers. He 
said that many of the letters related to failure to 
secure the 2 per cent cash discount from the manu 
facturer. Tle declared that everyone knew that he 

that this d‘scount held good both for the 
buyer and the seller, and the fact that some buyers 
did not take advantage of the discount, or tried to 
take it after thes were entitled to it, ought not have 
anything to do with the proposition, because those 
who were not entitled to the discount could be easily 
climinated. 

Mr. Smith declared that of the problems that con 
fronted the jobber in the South, the 2 per cent cash 
discount Was important, direct sales to consumers by 
manufacturers was annoving and costly, and the con- 
stant changing of list prices an unnecessary drag on 
the industry. He next took up the question of resale 
prices. He beheved the discussion on this subject was 
a good thing, and did not believe that the government 
Was going to prosecute anybody if he did what was 
right. 


behey ed 


He declared that a most annoying thing was 
to have a manufacturer quote a resale price, then the 
first thing you knew have a competitor cut the price 
5 per cent, and when you kicked have the manufac- 
turer say, “We can do nothing about it, the law won't 
allow us to.” 

The speaker declared that another vital problem 
with the jobber was the standardization or simplitica- 
tion of products he is compelled to stock. The duph- 
cation in lines compelled the carrying of many items 
which are unnecessary, and retarded a quick turnover. 
Mr. Smith stated that jobbers generally objected to 
the manufacturer who stated that he had raised his 
prices, but 1f vou would place an immediate order he 
would give vou advantage of the old rate. .\s he 
offered the same thing to your competitors, there 
was no advantage in the offer. The only way to do 
when there was an advance was to put it in all the 
way round, 


The speaker paid a high compliment to 
Secretary 


Hoover. He said he beheved him to be a 
man who desired to do something for business, and 
he believed Mr. Hoover was one of the biggest busi- 
ness men in the country. 

The speaker went on record as being opposed to 
manufacturers broadcasting price sheets to consumers, 
as it makes it lupossible for the distributor to com 
pete. He thoroughly believed that every manufac 
turer should adopt a policy of cither selling direct to 
the consumer only, or distributing his goods only 
through recognized mill supply houses. Mr. Smith 
closed with the statement that it was his belief that 
every branch of business was getting on safer ground, 
and on the whole, the future looked bright. He ex- 
pressed himself as favoring a triple convention in Cin- 
cinnati in 1923. 

Chairman Gladding, in behalf on the convention, 
thanked Mr. Smith for his talk, and introduced Felix 
H. Levy, of New York. He spoke on the anti-trust 
laws, declaring they had in their application departed 
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A New Catalogue Will Increase 








Business and Profits 








HE JOBBER’S PROBLEM has now be- 

come one of realizing a profit rather than 

that of disposing of supplies. Demand has 
increased, and apparently will continue to in- 
crease, but, competiton is such as to decidedly 
limit the margin of profit. Since the jobber can- 
not materially increase prices, it follows then that 
selling costs must be reduced, and sales increased 
of those goods bringing the greatest returns. 


The solution of the problem is to place in the 
hands of the buyers of supplies an up-to-date, 
first-class catalogue of the goods which the job- 
ber has to sell. The catalogue produces a greater 
volume of mail orders—profitable because they 
are sent in without expensive solicitation. It in- 
creases the productiveness of calls made by road 
salesmen. It enables jobbers to fill orders more 
efficiently at less expense, and by co-ordinating 
buying, inventories may be reduced. 


The experience of hundreds of representative 
jobbing houses has proven that an investment in 
a Donnelley catalogue is a most profitable one. 


The jobber obtains through Donnelley’s advantages not 
obtainable elsewhere: thousands of up-to-date pages al- 
ready compiled and ready for use; entire freedom in the 
selection of goods—-just as much so as though you were 
compiling the book in the old, home-made way ; practical 
supply men to discuss details with you, supervise the 
compiling of new pages, and the checking of the lists. 
Many thousands of cuts are ready for your use. An 
organization with the “know how” that can only be 
gained through the production of hundreds of jobbers’ 
catalogues, becomes your own catalogue department. 








A Donnelley Catalogue 


<l Donnelley catalogue man is 
ready to call, bringing sample cata- 
logues and a complete set of proofs 
of our standing pages of mull sup- 
plics. He will be prepared to re- 
main with you the two or three 
days necessary to list the goods you 
would like to illustrate in your cat- 
alogue. This will enable us to sub- 
mit a proposal. Such a call would 
not place you under any obligation. 
Indications are that many jobbers 
are going to start the work on new 
catalogues this Summer and Fall, 
so if you have considered issuing a 
book within the next few months 
we suggest that you send for a 
Donnelley catalogue man without 
delay. 


R. R. DONNELLEY & SONS COMPANY 


Jobbers’ Catalogue Headquarters 


731 PLYMOUTH COURT 


When writing to Advertisers please mention M1Lt Suppties. 


CHICAGO 














Your Plans for 
A Fall Publicity Campaign 


are without doubt assuming some 
definite form, and it ought to be a fair 
assumption that you have MILL SUP- 
PLIES in mind in making up your list 
of publications. 

You know that MILL SUPPLIES 
is a key publication in reaching the 
dealer and distributor of factory, 
mine, steam and machine shop sup- 
plies, tools and machinery, and that 
these mill supply jobbers cover all in- 
dustrial wants in every section of the 
country. Their salesmen know their 
territory down to the last auto repair 
shop, and these distributors therefore 
offer the ideal method of economical 
distribution. 

Regardless of your advertising in 
publications to reach special fields, you 
should place your message in the pub- 
lication that reaches the basic dealer 


in industrial supplies—MILL SUP- 
PLIES, a member of the Audit 
Bureau of Circulations and Asso- 
ciated Business Papers, Inc. The 
publisher who cannot give you an A. 
B. C. statement usually leaves you 
guessing as to the quality of his goods 
—the “sterling”? mark is absent. 


Now is the time to tell the distribu- 
tor of mill supplies of your new prod- 
ucts, of your improvements in the old 
line, of your plans for co-operating 
with your distributors and aiding them 
in securing not only repeat orders but 
new customers. 


All these things are fundamental in 
any selling campaign, and MILL 
SUPPLIES can aid you. However 
well known your line, remember that 
buyers in every field have fickle mem- 
ories, and it pays to keep your name 
and your products before them. 


Can we be of assistance? May we send rate 


cards, or furnish additional information? 


The Crawford Publishing Co. 


537 South Dearborn St., Chicago, Ill. 
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THE WgSsbD LINE 


Dealers who carry the WesDpD line of 
POWER TRANSMITTING APPLI- 
ANCES are successful, because they repre- 
sent A LINE—ONE COMPLETE LINE. 


Dealers carrying Set Collars made by one manufac- 
turer, Couplings by another, Hangers by another, Pulleys 
by another, and so on throughout the list, MAY or MAY 
NOT be successful; but you can mark it down as a fact 
that they are working harder than other dealers to secure 
their trade, and have more trouble holding it. 


Their customers are those who buy on price only and 
are satisfied to take the risk of the various articles fitting 
together. 


This “ONE LINE” question is worthy of serious con- 
sideration by every dealer. There are many advantages 
in being backed up by a manufacturer. 


T. B. WOOD’S SONS CO., Chambersburg, Pa. 


Manufacturers of 
Power Transmitting Appliances exclusively and continuously since 1857 


When writing to Advertisers please mention MILL Supplies. 
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from the purpose of their makers and were seriously 
interfering with business. This applied both to Sher- 
man anti-trust law and the Clayton law. They pre- 
vent business men from employing through their trade 
associations the greatest means that could be used for 
stabilizing business, that of agreeing on terms of sale 
and prices. The efforts of Senator Edge and of Sec 
retary Tloover deserve commendation, Mr. Levy said. 
although the passage of laws to unfetter business must 
mean also a revision of the Sherman law. 

The chairman then called attention to the fact that 
the meeting Wednesday morning would be a closing 
business session, covering the presentation of resolu 
tions and the election of officers, and hoped there 
would be a full attendance. .\djournment. 


DEALERS’ GET-AWAY DAY 


They Talked Shop for a While, and Then Elected 
Officers and an Executive Committee—W. J. Rad- 
cliffe the New President. 

Wednesday morning, 
tional 


the last session of the Na 
found the dealers in good spirits 
and ready for more work. First they tackled the sub 


ject of compensation, the discussion re- 


\ssociation, 


salesmen’s 
volving around the point of a salesman getting credit 
for business booked from his customers but not actu- 
ally turned in by the salesman personally. Those 
firms that have a salary arrangement with their men 
naturally did not enter this discussion, but where the 
men were working on a commission, different firms 
had ditferent 
should 


policies. Some believed a salesman 
eredit for original contracts only, the 
repeat business being credited to the house. Other 
lirms held that a should have credit for 
every bit of business coming from his territory, irre 
spective of whether it was turned in by him personally 
or was reecived through the mail. 


Next the subject 


have 


salesman 


of furnishing salesmen with autos 
was considered, but on learning that the hardware 
convention was issuing a comprehensive report on 
this subject, it was considered advisable to have the 
secretary of the National Supply and Machinery Deal- 


ers’ Association secure copies of these reports to sup- 
ply members. 


The meeting then dropped discussions and returned 
to the subject of routine convention business. It be- 
ing reported that there was no unfinished business or 
new business, the question of where to hold the next 
meeting was raised. Idgar E. Strong, of the Strong, 
Carlisle & Hammond Co., Cleveland, suggested that 
this be left to the executive committee, with the 
thought that a triple convention be recommended, and 
that Cincinnati be considered agreeable if the other 
associations felt that this city should be favored. 

President Crannell Morgan next requested the re- 
port of the nomination committee. Charles Bond 
reported for this committee in the absence of W. L. 
Rodgers. The committee, composed of Messrs. W. L. 
Rodgers, Alex Paton, Charles Bond, FE. D. Morton. 


W.S. Brown, Charles FE. Allinger and W. A. Somers, 


after due deliberation had chosen the following 
for the various offices: 

President, W. J. Radcliffe, E. A. 
cinnati. 

First vice-president, L. 
Co., Philadelphia. 


men 
Kinsey Co., Cin- 


H. Swind, Swind Machinery 





Second vice-president, B. H. Ackles, T 
Detroit. 

Secretary-treasurer, Thomas A. 
phia. 

Advisory 
Philadelphia. 

l:xecutive committee: F. Alexander Chandler, 
Chandler & Farquhar Co., Boston; H. C. Ellsworth, 
White Pool & Supply Co., Cleveland; George F. Root, 
hkoot-Neal Co., Buffalo. 

There being no dissenting voice from the recom- 
mendations of the nominating committee, the secre- 
tary was instructed to cast a single ballot electing the 
entire slate. Retiring President Crannell Morgan 
then weleomed President-elect W. J. Radcliffe to the 
chair for the continuance of the meeting 

Kdgar I. Strong stated that he once knew a man 
who was called upon to make a speech of presenta 
tion. He had forgotten his speech, so he turned to 
the gentleman to be honored, saying: “John, I had 
a speech all prepared, but I’ve forgotten it. Here, 
take this sword as a mark of our esteem for you.” 
Then, turning to Crannell Morgan, retiring president, 
Mr. Strong said: 


. B. Rayl Co., 
Fernley, Philadel- 


secretary-treasurer, James Fernley, 


“] have no speech, but we all want 
The token 
thus presented to Mr. Morgan was a handsome silver 
bowl. In accepting this token Mr. Morgan expressed 
his heartfelt pleasure for the honor bestowed upon 
him, and assured the members of the association that 
it was his earnest desire to do everything that would 
further the interests of the association. 

President Radcliffe next called upon Second Vice- 
President-Elect B. H. Ackles, also F. Alexander Chan- 
dler of the executive committee, for a few words. Both 
of these gentlemen indicated their heartfelt interest in 
the association and assured it of their earnest efforts. 
There being no further business, the association ad- 
journed. 


MANUFACTURERS ELECT OFFICERS 


Irving W. Lemaux of Indianapolis Now President of 
the American Association—Looks Like a Triple 
Convention in Cincinnati in 1923. 


you to take this token of our esteem.” 


The closing executive session of the .\merican Man- 
ufacturers’ .\ssociation was called to order by Presi 
dent Gladding Wednesday morning. He 
Melville W. Mix, chairman of 
mittee, for his report. 


called on 
the resolutions com- 
The first resolution presented 
heartily endorsed the efforts of Senator Edge of New 
Jersey to procure the enactment of suitable legislation 
clarifying the various anti-trust laws and removing 
the numerous obstables placed upon trade associa 
tions. The resolution was passed unanimously. 

ILetters were then read from Mr. Swartwout, of the 
Ohio Body & Blower Co., Cleveland, covering the 
matter of an organized movement to secure lower 
hotel rates, but after general discussion it was de- 
cided not to take official action on the subject, as the 
various traveling men’s associations are operating in- 
dustriously to secure reductions in rates. 

S. D. Baldwin, president of the Cincinnati Rubber 
Co., stated that Cincinnati would be delighted to have 
the triple convention next year, and would welcome 
the associations with open arms, ample hotel accom- 
modations and well-formed plans for the accommoda- 
tion and entertainment of delegates. 

H. E. Dickerman, chairman of the nominating com- 


























KNILL QUPPLIES 


Oneida Steel Split falley 


TRANSMITS POWER AT LOWEST COST 
Arms and Hubs Are Interwoven 











OVAL CROWN COUNTER SUNK RIVETS 


Oneida Steel Pulleys may be run with perfect 
safety at any speed at which it is practicable 
to operate a belt. The fish-plate arm to rim 
connection makes it a “safety first” pulley in 
every sense. 


Che arms, as well as the hubs, of the Oneida 
are made in two pieces. They are interwoven 
into the flanges of the hub and securely 
riveted into place. The perfect oval crown in- 
sures the greatest possible belt grip or adhesion. 
— Transmits maximum power at minimum ex- 


Pa 





r . “, pense of belt pull or tension. Loose belts mean 

| pmiadelchia | Less bearing friction and saving of belts. Order 

| ~ ston | 4 | Oneida pulleys from your dealer. 

| = Dodge Sales and Engineering Company 
La “spoiis | General Offices: Mishawaka, Ind. Works: Mishawaka, Ind.and Oneida,NY 





} HG us ton ‘Power Transmission | Machinery- Elevating and Conveying Equipment-Heavy Oil Engines 
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KeystoneSteel Spitfalley 


OPERATES UNDER LOW BELT TENSION 
Rivets That Can Not Shear 


a : 
Ab t £ 









STRONG 


The beadless, turned-in-a-lathe rim makes ithe Key- 
stone the best all-purpose pulley on the market. 
Uniformly balanced, it will successfully maintain its 
“rim truth” under high speeds and sudden strains. 


pa) The grooveless, oval crown provides an ideal 

surface for belt contact, insuring low belt-ten- ee gy 
x ; Tener New York 
sion, less bearing friction, and less power loss. Philadelphia 
Pittsburgh 
Boston 


e ° Cincinnati 

Dodge Sales and Engineering Company} =" 

General Offices: Mishawaka, Ind. Works: Mishawaka, Ind.and Oneida,NY\ ners, 

St. Louis —e! 
Power Transmission Machinery- Elevating and Conveying Equipment-Heavy Oil Engines Houston 

San Francisco 




















When writing to Advertisers please mention Mi1LL SuPPLies 











ese AR NAT EO 

















High Quality At a Fair Price 


VERSUS 


Low Quality At a Cheaper Price 


The price of a Lincoln automobile has been 
reduced, but a Lincoln car does not sell for the 
price of a Ford. 


Hill Friction Clutches, Hill Collar Oiling 
Bearings and all other items of transmission 
machinery which we manufacture, like a high 
erade automobile, are built up to a standard 
and not down to a price. 


There are many different grades of power 
transmission machinery. Each grade is justi- 
fied and fills a particular requirement just as in 
the automobile industry. 


Our particular field is that of the discrim- 
inating buyer—the man who desires and insists 


THE ju 


upon high quality at a fair price—the man 
who looks beyond the first cost and investigates 
the durability and the economical operation of 
the line shaft equipment he buys. He knows 
from experience that the greater service and 
the higher efficiency of the higher priced article 
over a period of years make it the most eco- 
nemical for him to buy. 


In every territory there is a certain percent- 
age of customers of the discriminating kind, 
and they are The Hill Clutch Company custom- 
ers in that territory. 


We gladly co-operate with the Supply 
Dealer in catering to the above class of cus- 
tomers located in his territory. 


CLUTCH co. 


Seana nen ico er hee oe 


New York Office 
50 Church St. 
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mittee, then presented a ticket as follows, including 
the officers and executive committee : 

President, Irving W. Lemaux, Indianapolis Brush 
& Broom Mfg. Co., Indianapolis; first vice-president, 
David C. Jones, the Lunkenheimer Co., Cincinnati; 
second vice-president, C. W. Machon, Brown & Sharpe 
Mie. Ces; Providence, IR. & third vice president, M. 
B. Skinner, M. B. Skinner Co., Chicago. 

Ikxecutive committee: A. T. Simonds, Simonds 
Mig. Co., Fitchburg, Mass., as chairman; Joseph M. 
Hottel, Delta File Works, Philadelphia; John C. Ruf, 
I. B. Willams & Sons, Dover, N. H.; William Hl. 
Glatt, Victor Balata & Textile Belting Co., New York; 
\V. H. Fisher, T. B. Wood’s Sons Co., Chambersburg, 
Pa. 

Mr. Lemaux made several efforts to gain the floor, 
evidently with the object of having his name with- 
drawn from consideration, but was laughingly ruled 
out. The secretary was instructed to cast a ballot for 
all the nominees mentioned by the nominating com 
mittee. cast 
as per instructions, the entire convention arose and 
applauded the result, after which the committee con- 
ducted Mr. Lemaux to the chair, and he in turn 
moned the new officers and committeemen who 
present to the platform and presented them to the con- 
vention, They all expressed their appreciation of the 
honor conferred upon them and promised to work 
with the president and the association in every way 
the coming vear. President Lemaux then 
called on the membership for pledges to new 
members, and twenty-eight such pledges were secured. 
\t 12:30 the convention finally adjourned. 


The secretary having reported the vote 


‘m- 


were 


during 
secure 


*OFFICIAL REGISTRATION AT ATLANTIC CITY CON) NTIONS 
American Injector Co., Detroit—H. B. Trix 
\merican Pulley Co., Philadelphia—B. I Baker 
\merican Screw Co., Providence Walter Bromley, ¢ G 


ver, William F 


Henning 


\rmstronge Bros. Tool Co., Chicago—Horace Armstrong 

\merican Supply & Machinery Manufacturers .\sso i01 
New York City—F. D. Mitchell. 

Be Atkins & Co., Indianapolis—E. W. Clark, N. A 


Gladding, SS. Webster 
| Met arth & Rovers, 
h Loomis Hardware Co., | 
Phe Black & Decker Mig Co:, 
‘la S. Duncan Black, G. W. Br 
| indane, kR \\ Procter 
] ’urchasing Co., 
fond Company, 


Carter Bond 


\rthur B. Paull 
'rovidence H. B 
Baltimore Robert D 
ogan. C. M.. Hall, G &. 


Butfalo 


] 


Belcher, Reed. 


New York City—John P. Cole 
Philadelphia—Charles 


& Machine Co i 
Williams 


Manheim, l'a 


Bond Foundry 


Noros, M af ly 


Bonner & Barnewell, Inc., New York City—E. ©. Floyd 
Che Borden Company, Warren, ©.—Alfred F. Howe 
Bright & Company, Reading, Pa—Arthur C. Rowland 


Brown & Sharpe Mfg. Co., VProvidence—C. A Ballou, 


cS \\ Machon 
The Carborundum Co., 
Sanderson 


Carey Machinery 


Niagara Falls, N Y.—W. W. 


& Supply Co., Baltimore—G. Cheston 
R. ©. Carter & 
B. Paulscraft 
Chandler & Farquhar Co., 
I lex. Chandler. 

Nipple Mfg. Co., 
Williams 


Co., New York City—T. D. Haubner, W 


Boston—Chas. S. Farquhar, 


Chicago Chicago—Mallory 


Bedingfield, 
] hxon C 


The Chisholm-Moore Mfg. Co., Cleveland—H | Dick- 
erman 
The Cincinnati Rubber Mfg. Co., Cincinnati—S. D 
Baldwin 
Clark Equipment Co., Buchanan, Mich.—M. L. Hanlin. 
I t ontains only names of association me ers wlio 
! ! i tter 





Clemson Bros., 

Clipper Belt 
Osborne. 

The Columbus Mill & Mine Supply Co., Columbus, O.— 


Lacer Co., Grand Rapids, Mich—Harry W. 


Wm. S. Brown. 
S. H. Davis Co., Boston—E. L. Davis. 
Delta File Works, Vhiladelphia—Joseph M. Hottel. 
Detroit Twist Drill Co., Detroit—H. T. Scott. 
R. & J. Dick, Inc., Passaic, N. J.—Benj. A. Keiley. 
Henry Disston & Sons, Inc., Philadelphia—L. L. Mather 


Dodge Sales & Engineering Co., Mishawaka, Ind.—]. A 
Beynon, D. J. Campbell, E. S. Grant, M. W. Mix. 

Dodge Sales & Engineering Co., Philadelphia—Ben Bailey 

R. R. Donnelley & Sons Co., Chicago—C. E. Beezley, Jr., 
W. W. Gurr. 

Duncan & Goodell Co., Worcester, Mass.—B. M 

Empire Tire & Rubber Co., Trenton, N. J.—G. H. 
H. M. Melville, G. A. Seitz, R. M. Stuart. 

The Fafnir Bearing Co., New Britain, Conn.—R. N. 
enway, Maurice Stanley 

Flexible Steel Lacing Co: Chicago—H. L.. Coats. 

Krank Hardware Co., Johnstown, Pa.—Geo. W. Swank. 


Scott 
Kinney, 


Hem- 


Greene, Tweed & Co., New York City—H. S. Demarest. 

The B. F. Goodrich Rubber Co., Akron, O.—T. A. Bennett, 
A. G. Coffin, W. A. Whitenack. 

The Hardware & Supply Co., Akron, O.—Crannell Morgan, 
H. H. Kuhn. 

The Hill Clutch Co., Cleveland, O—Hunter Morrison. 

The Hoggson & Pettis Mfg. Co., New Haven, Conn.— 
J. J. Chandler 

Holbrook Raw Hide Co., Providence—F. Clemen Eddle- 


man. 
Homestead Valve 
EF Horton & 


Butterfuss 


Pa.—S. I. Fink 
Conn.—C. J 


Mig. Co., Homestead, 


Son Co., Windsor Locks, 


Huhn Mfg. Co., New York City—J. F. Boreland 

Hyatt Roller Bearing Co., New York City—D. Gleisen, 
J. F. McGuinness 

Indianapolis Brush & Broom Mfg. Co., Indianapolis— 
Irving W. Lemaux 

International Trade Press, Inc., Chicago—F. W. Kennedy. 

The Iron Age Publishing Co., New York City—C. E. 
Wright 

Jenkins Bros., New York City—S. S. Santmvers. 

FE. A. Kinsey Co., Cincinnati—W. J. Radcliffe 

The Libbey Glass Mie. Co., Toledo, O.—]). \. Carson 

The Lunkenheimer Co., Cincinnati—Charles A. Brown 


Lumen Bearing Co., Hoeftler and M. B 


Patch 


Buffalo—P. J. 


Manning, Maxwell & Moore, Inc., New York City—Edgar 
W. Graham, J. D. Nicklis 

Marine Decking & Supply Co., Vhiladelphia—E. Jewell, 
W. S. Kerr 

Mason Regulator Co., Boston—F. A. Morrison 

McGraw-Hill Co., Inc., New York City Cedric J Priebe, 


Mason Britton, Fred S Weatherby. 
The * Rs Mersick « Co., New 
Hunn. 


Haven, Conn.—E. B 


Mitt Suppiies, Chicago—Clay C. Cooper. 

Morse Twist Drill & Machine Co., New Bedford, Mass.— 
F. ©. Lincoln, W. T. Read. 

E. D. Morton & Co., Louisville, Ky.—E. D. Morton 

Mt. Vernon Belting Co., Baltimore—William H. Gough 


National Supply & Machinery Dealers’ Association, Phil- 
adelphia—Thos. A. Fernley and T. James Fernley. 

Nicholson File Co., Providence—Wallace L. Pond. 

The Ohio Injector Co., Wadsworth, O.—S. L. Dalzell 

Ohlen-Bishop Co., Columbus, O.—W. R. Batcheller 

Ohio Valley Pulley Works, Maysville, Ky.—H. S. How- 
land. 

Oliver Bros., Inc., New York City—O. E. Lanchantin 

The Wm. H. Ottemiller Co., York, Pa—Wm. H. Otte- 
miller 

The W. M. Pattison Supply Co., Cleveland—W. M. Patti- 
son, W. H. Smith. 

The Phillips-Laffitte Co., Philadelphia—Roger H. Nichols 


Pittsburgh Gage & Supply Co., Pittsburgh, Pa.—David M 
Brvar, W. L. Rodgers. 
Precision Grinding Wheel Co., Philadelphia—A. S. Vane 
Quaker City Rubber Co., Philadelphia—Geo. W. Schultz 
The T. B. Rayl Co., Detroit, Mich—B. H. Ackles, Alex 
Paton. 
Root, Neal & Co., Buffalo—George F. Root. 
Royersford Foundry & Machine Ce. Philadelphia 
G. Sperzel. 


Martin 


Inc., Middictown, N. Y.—William E. tly, 
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The Building Line— 
And Your Profit Line 


Are your profits—NOW—in pro- 
portion to the 68 per cent increase in 
building indicated for 1922 by the 
record of contracts let during the 
first three months? 

This up-curve in building activity 
should be exactly paralleled through 
the year by the increase in profits of 
Flex-a-Tile dealers—for building 
always means roofing. 






qN 
mOUEE TOPS 
fe 


When you sell Flex-a-Tile you are selling 
FELT FIRST—for Richardson felt the pro- 
duct of 50 years of specialized manufacturing 
experience, is the basic material that gives 
this exceptional roofing its strength and 
permanence. 





There is a wide variety of Richardson 
products, designed and manufactured to suit 


Address Dept. M 


The Richardson Company 


Lockland, Cincinnati, Ohio 








The Richardson Company is plac- 
ing the weight of a strong advertising 
program behind its dealers, under a 
new plan designed to help them 
locally and immediately. You can 
make this building year a profit year 
by pushing Flex-a-Tile House Tops 
more strongly than ever before—for 
new roofs or for re-roofing, for smooth 
or shingled surfaces. 


RICHARDSON 


roduct 


every roofing need. And because every 
Richardson product is backed by the Rich- 
ardson name and reputation, you can guar- 
antee roofing satisfaction with every square 
of Flex-a-Tile you sell. 

If our new advertising plan has not yet 
been explained to you, write now for full 
particulars. We can help you make 1922 
a big Flex-a-Tile year. 
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MULL QUPPLIES 








Chas. A. Schieren Co., New 

ID. H. MePherson 

Shepard Electric Crane & 
J. Barnes 


York City—E. J. Barstow, 


Hoist Co., New York City— 


H. B. Sherman Mfg. Co., Battle Creek, Mich—C. H. 
Reynolds 
Shingle Leather Co., Philadelphia—L. H. Shingle 


Simonds Mig. Co., Fitchburg, 
Simonds 
The Skinnet 


Mass.—J. E. Kelley, A. T. 


Chuck Co., New Britain, Conn—R. B. Skin- 


ner, A. E. Thornton. 
M. B. Skinner Co., Chicago—M. B. Skinner. 
Somers, Fitler & Todd Co., Pittsburgh, Pa.—W. R Johns, 


W. \. Somers 

Southern Supply & Machinery Dealers’ 
mond, Va \lvin M. Smith 

Standard Pressed Steel Co., Philadelphia—H. T 
R. S. Mast 

Standard Shop Equipment Co., Ince., 
Cadwallader, Thos. S. Ingham 

Standard Supply & Equipment Co., 
F. Blair 

The Stephenson Mig. Co., Albany, N. Y.—S. O. Kellogg 

George Stratford Oakum Co., Jersey City—A. C. Stratford 


Association, Rich- 
Hallowell, 
Philadelphia— H. 


Pittsburgh, Pa.—Robt. 


The Chas. A. Strelinger Co., Detroit, Mich—Chas. E 
Allinger 

Strony, Carlisle & Hammond Co, Cleveland—E. E. 
Strone 

Syracuse Supply Co., Syracuse, N. Y.—P. Riding. 


Lewis E. Tracy Co., Boston—Ralph E. Abbott. 

The Ulmer Leather Co., Norwich, Conn.—Ernest L. 
win. 

Union Mfg. Co., New Britain, Conn.—E. I. Stevens. 

United & Globe Rubber Co., Trenton, N. J.—P. M. Cullen. 

Universal Steel Co., Bridgeville, Pa—Walter H. Baker, 
H. H. Scovil. 

Victor Balata & Textile Belting Co 


sald- 


. New York City— 


Wim. H. Glatt, John R. Stine. 

Victor Saw Works, Inc., Middletown, N. Y.—G. W. Don- 
ahue. 

Vonnegut Hardware Co., Indianapolis—H. Guy May, 


Vonnegut. 
Vulcan Copper & Supply Co., 
The Whitman & Barnes Mig 


Georve 
Cincinnati—H. O. Wente 
Co., Akron, ©.—Robert S 


Carter. 
M. I. Wilcox Co., Toledo—C. J. Stanley 
J. H. Williams & Co., Brooklyn—J. Harvey Williams. 
I. B. Williams & Sons, Dover, N. H.—John C. Ruf. 
T. B. Wood’s Sons Co., Chambersburg, Pa.—F. L. Marsh- 
all, W. H. Fisher. 
Wright Mfg. Co., Lisbon, O.—H. F. Wright. 


Wynkoop-Hallenbeck-Crawford Co., New 
T. Haddock. 

The Yale & Towne Mfy. Co., 
oan, H. A. White 

Yarnall-Waring Co., Philadelphia—Bernard G. Waring 

Youngstown Sheet & Tube Co., Youngstown, O.—G. B. 
Strausner. 


York City—R 


Mor- 


Stamford, Conn.—J. C 


tor 


New Products and Improvements 


Include Safety Couplings, Bostong Wrench, New Automatic Drill 


Birkle Machine Works, 126 S. Clinton street, Chicago, 
has perfected and is distributing through mill supply 
jobbers a new safety flexible insulated coupling, which, 
it is claimed, offers a 
safety feature and proper 
clearance for insulation of 
the screw head permitting 
the proper end play to the 
armature shaft without 
danger of separation and 
the usual damage. The 
driving discs for the coupl- 
ing are made of five ply leather, 5 inches in diameter, 
and will transmit 15 hp. at 300 r.p.m. These couplings 
are being made in two sizes, one with bores of 1 inch 
and over, and a smaller size for use with motor or line 
shaft having a diameter of less than 1 inch. The ac- 
companying illustration shows a cut away view of the 
new coupling. 





Jas. Clark, Jr., Electric Co., Louisville, Ky., has per- 
fected a new automatic drill, one of the exclusive fea- 
tures of which is an automatic switch located in the 
handle. By means of this switch, it is claimed, the oper- 
ation of the drill is reduced to a minimum, and when the 
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operator is not there is no. eftort 


drilling, 
required to turn off the current, thus not only saving the 
current consumption, but also saving considerable wear 


actually 


and tear on the moving parts. The switch mechanism 


is mounted on the body of the motor and the switch 
operating mechanism is mounted in the handle, thus 
avoiding any complicated wiring arrangement and _ per- 
mitting the dismantling of the drill, when necessary, 
without much difficulty. 

Walworth Manufacturing Company, Boston,  an- 
nounces a new “Bostong” wrench. It is a chain wrench, 
reversible, and is said, because of its rugged construction 
and simplicity of operation to be especially adaptable for 
use in trenching and all close quarter work. The revers- 
ible feature makes it possible to “make pipe in or out” 
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It has a cam action to insure 


without shifting of chain. 
a rapid, positive grip and release. The chains are made 
of special steel, proof-tested up to two-third breaking 


strain. Holding pins are of nickle alloy steel. The 
handle bolt is made from chrome nickel steel, specially 
heat-treated. The wrench is made in five sizes for pipe 
and fittings, 1% to 12 inches. 
~<+o> 


Organize Construction Council 

The American Construction Council will be launched 
at an organization meeting in Pittsburgh, June 19, for 
the purpose of placing the construction industry on a 
high plane of integrity and efficiency and to correlate 
the efforts toward betterment on the part of existing 
organizations. Secretary of Commerce Herbert Hoover 
will be chairman of the meeting. 
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| Standardize on these Packings || | '« 
ers, 
; burg 
; and 
From our line of tested packings vou can select a type k enth 
to meet every power plant need, whether for steam, i that 
air, Water, ammonia, gas, oil or chemicals. a“ 
These highly specialized packings are the result of a ; thir 
careful study of the packing requirements on modern pre 
power plant machinery, and their proved efficiency is dur 
the outcome of exhaustive tests of cach packing under wer 
actual service conditions. 
‘ 
| You can STANDARDIZE on these packings with 
the certainty that each item is right for the service 
intended. A few of the leading styles are shown 
herewith: 
, FIRO SUPERHEAT Indestructible White Sheet Packing—Style 10. A high 
SHEET PACK grade rubber packing for general use: air, water, gas, 
creosote, ammonia and steam to 150 pounds pressure. 
\ Carried in stock in rolls 36” wide, 1/32”, 1/16", 3/32”, 
le", 3/16", 4” thick. 
| / 
| | Cobbs Piston Packing—Style 2. For steam to 150 
pounds pressure, air and gas. 
| >) Firo Superheat Sheet Packing— Style 1846. For 
superheat steam, acids, ammonia, alkali and all cases 
i requiring a heat-proof, non-absorbent, firm sheet pack- 
ing. Made from long fibre asbestos, with suitable 
binder, compressed into sheets under tons of hydrau 
| \ | lic pressure. Carried in stock in sheets 40”x40", 1/32”, 
\\\ 1,16” and 14” thick. 
) \ 
y \ Turxo Valve Stem Packing—Furnished braided or 
| Up, //) twisted, on spools of one, two or five pounds each. oe 
(/j (/ 
\ SZ m 
NO gil Viake use of our consulting  serv- 0) 
5 ice by submitting your packing S\ 
problems. for advice and solution 
| tl 
| : 
| u 
| NEW YORK BELTING & PACKING CV. 
Rubber Goods for Mechanical Purposes 
1 
| \ 2) New York Pittsburgh - 
'{ SB —_,. Boston St. Louis 
ny, Yiu Chicago Salt Lake City ‘ 
ETE Rng Philadelphia |§ San Francisco ‘ 
She ca ; 
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National Pipe and Supplies Ass’n Convention 


Over Four Hundred Manufacturers and Jobbers Helped Make 
Pittsburgh Gathering One of the Most Successful Ever Held 


JOHN A. CRONIN, Assistant Editor 


The National Pipe and Supplies Association found no 
hoodoo present at its thirteenth annual convention, with 
the result that the four hundred jobbers and manufactur- 
ers, who journeyed to the William Penn Hotel in Pitts- 
burgh to participate in the sessions held on Tuesday 
and Wednesday, May 16 and 17, returned home 
enthused with the results, and unanimous in the opinion 
that it was one of the most successful gatherings ever 
held by the association. 

I-ven Pittsburgh’s weather man did his bit to prevent 
thirteen from living up to its reputation, for on the day 
previous to the formal opening of the convention and 
during the entire first day, the far-famed smoke-clouds 
were entirely dispelled by a radiant sunshine, and even 








ILFORD R 


ADAMS, RE-ELECTED PRESIDENT 

on the closing day, when showers were in order, Old Sol 
managed to help out to the extent of permitting a few 
of the visitors to indulge in the great outdoor game of 
swatting and chasing the little white ball. 

The business sessions, too, added to the happiness of 
the occasion for, almost without exception, the reports 
glistened with optimism and the assurance that good 
times were now in store for the industry in which the 
pipe and supply are interested. Manufacturers 
attested to the quickening of production and there were 


men 
many hints of stiffening prices and delays in shipments 
for the near future. 

While the convention did not until 
morning, the majority of members and guests were on 
hand 
transacted during that dav. 


open Tuesday 
Monday and most of the unofficial business was 
The usual lobby sessions of 
the the 
moment, the real value of the convention. There were 


manufacturers and jobbers were order of 





also many privately conducted excursions to neighbor- 
factories, and innumerable golf-parties were 
organized. 


ing 


OPENING SESSION TUESDAY MORNING 


The convention opened at 10:30 a. m. Tuesday, with a 
large attendance in the ball-room of the hotel. President 
(Guilford R. Adams presided. The invocation was pro- 
nounced by Dr. W. L. McEwen, pastor of the Third 
Presbyterian church of Pittsburgh, who also opened with 
invocation the first convention of the association held 
in Pittsburgh, March 14, 1910. Following the invoca- 
tion, President welcomed the members and 
guests. 

\ttorney Richard W. Martin, city solicitor of Pitts- 
burgh, substituted for Mayor W. A. Magee, in extend- 
ing the welcome of the municipality to the visitors. His 
apology for the enforced absence of the chief executive 
of the city was entirely satisfactory, because all knew 
that the state election of Tuesday was a hot contest. 
Incidentally, the voung substitute (he is only forty years 
old) made a distinct oratorical hit. 

The address of the opening session was the outstand- 
ing feature of the first day. It was delivered by Dr. 
Charles Aubrey Eaton, formerly editor of “Leslie's 
Il eekly” and now president of the American Educational 
\ssociation. His subject was: ‘“Statesmanship in In- 
Dr. Eaton began by defining a statesman as 
“one who thinks in terms of the whole problem,” and 
then pointed out the apparent aversion which we have 
to thinking. He how in different periods of 
history civilization chose one principle for its advance- 
ment. In the early ages this was war, in the middle 
ages religion, in the last century science. Now civiliza- 
tion has chosen a new institution, not war, not science, 
not religion, but industry. “If we cannot,” advised the 
“establish the principles of Christian religion 
we cannot establish them at all.” 

I-ntering into a discussion of various questions of the 
day, Dr. Eaton characterized the bonus bill as a “slush 
fund for the purpose of re-electing a bunch of non- 
He related his experiences in the coal fields, 
which he had visited recently and where he had stayed 
with the miners. He attributed the chaos and incar 
nation in the coal industry to the breakdown of leader- 
ship, which latter, in his opinion, is the first requisite 
for industrial rest. ‘The great supreme need of today 
is education,” he continued and in amplifying his state- 
ment he remarked, “what keeps vou up in the procession 
is not the corns on your feet, but the callouses on your 
brain.” 

At the conclusion of this address, the convention arose 
and applauded the speaker for fully five minutes. It 
was an unusual demonstration. 

Following the address, expressions of opinion on the 
business situation were given by several manufacturers. 
Phe first on the program was John J. Kennedy, general 


Adams 


dustry.” 


showed 


speaker, 
in business, 


entities.” 
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Jenkins Only 


—what it means to you 


OR you, a supply dealer—there are 

these distinct and qualified advantages 
in supplying Genuine Jenkins Valves and 
Jenkins Only. 


(1) You can sell Jenkins Valves with less 
effort and consequently least expense, for 
Jenkins Valves are commonly recognized as 
the standard by which all valves are judged. 


(2) You avoid duplicate investments in 
stocks, for the Jenkins line provides valves of 
proved dependability for every valve service. 


(3) You profit by Jenkins advertising which 
is circulated widely and regularly in your own 
locality, carrying an impelling message to 
valve buyers—a constant stimulus to you 
sales of Jenkins Valves. 


(4) You build permanent patronage, for 
Jenkins Valves give complete satisfaction in 
service—a quality which promotes the user’s 
confidence in you and the things you sell. 


Discriminating buyers will come to you, as 
a Jenkins dealer, to secure the valves of 
original and true stock Genuine Jenkins 
“Diamond Marked” Valves. 


JENKINS BROS. 


New York Boston Philadelphia Chicago 
London Montreal 


ns Bros. Bridgeport Factor, 
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sales manager, National Tube Co., who spoke particu- 
larly about welded pipe. He stated that at present the 
volume of production is good and that his company is 
receiving daily more requests for shipments at earlier 
Prices, he said, were more stable and the out 
look in general very much better. 

Willard C. Chamberlain, general sales manager, 
Standard Sanitary Mig. Co., speaking about enameled 
sanitary ware, stated that the month of April was the 
largest in the history of his company, both in tonnage 
and in dollars and cents. 


dates. 


March was the second best 
month in point of tonnage and he believes that May will 
be a record breaker. Combined manufacturers’ stocks 
are less today than on the first of the new vear, and 
new business is at a rate of 50 per cent over maximum 
production. With the coming of warmer months, with 
a threatened scarcity of labor and higher raw materials, 
he could see no reduction in manufacturing costs. 

Thomas Maddock, president of Thomas Maddock’s 
Sons Company and president of the Sanitary Potters’ 
Association, reported that 29 plants in his industry had 
an average of 49 davs’ orders on hand and little stock 
and he urged jobbers to go home and rearrange their 
selling prices on bulletin prices. 

W. I. Manning, vice-president of Youngstown Sheet 
& Tube Co., stated that just now the steel manufactur- 
ers are very busy. Last year they lost money, but this 
vear they should make money. His caution to the 
jobbers was to put their houses in order, at least on 
rod pipe. 

W. E. Aver, vice-president, Walworth Manufacturing 
Co., spoke on the condition in fittings and stated that it 











W. E. CLOW, JR., FIRST VICE-PRESIDENT 





is now time to sound the note of optimism as there was 
a steady and gradual increase in business. He predicted 
this would reach maximum in the fall. 


EXECUTIVE SESSION TUESDAY AFTERNOON 


The convention adjourned at 12 


at 2:30 p. m., with L. E 
[ron Co., as first speaker. 


30 and reconvened 
Thomas, president, Reading 

He stated that April showed 
Improve ment of 75 per Cent. Due to the coal situation, 
the scarcity of labor and the high wage in the build- 





ing trades, he predicted a rise in the cost of manu- 
facturing. 

W. H. Byrd, vice-president, Hammond-Byrd Iron 
Company, stated that “price raising is in its incipiency.” 
He bespoke patience on the part of buyers. 

George A. Moore, treasurer and general manager, 
Detroit Range Boiler & Steel Barrel Co., reported a 





GEO. D. MC ILVAINE, SECRETARY-TREASURER 


heavy demand for the products in his line and foresaw 
an era of prosperity. 

E. C. Eckhouse, president of the Central Brass Co.., 
speaking for the National Association of Brass Manu- 
facturers, said that a poll of 40 brass manufacturers 
showed that for the first two months of this vear, sales 
were substantially ahead of last vear and that from 
his personal knowledge, he knew that April sales showed 
an increase. 

The address of the afternoon was by James H. Tregoe. 
secretary-treasurer, National Association of Credit Men, 
whose subject was “A Look Backward and a Glance 
Forward.” He emphasized the inattention paid by busi- 
ness men to the sign posts. He stated that in September, 
1919, he saw the signs of the coming depression and 
that warnings were issued, but no heed was paid. “When 
volume of business is built up upon an increased price 
and increased units of production, then prepare for a 
squall and furl vour sails.” He urged the business men 
to take credit into account and to see that all the organs 
of their business were functioning properly. In conclud- 
ing, he urged them to hold the price of the finished 
product by the cost of production and warned that noth- 
ing could be a greater hindrance to prosperity now than 
speculation in commodities. 

Following Mr. Tregoe’s address, the members and 
Visiting jobbers entered executive session. President 
Adams delivered his annual address as follows: 

Looking backward, it does not seem possible that two 
vears have gone by since, at Chicago, you did me the honor 
of electing me vour first vice-president. That year, 1920, 
might well be called a “trying” year, for I well remember 
putting in strenuous hours after the convention, trying to 
secure priority orders to enable us to obtain cars to get 
enameled ware from the Kohler Company. 1 also remember 
stopping at Cleveland on the way home, trying to inducc¢ 
the various manufacturers there to ship at once some part 
ot thre eoods ordered months before. 
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“PIONEER” 
STEEL SHAFT FIANGER 
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THE “PIONEER”, as its name indicates, was the first successful 
steel shaft hanger ever made. 


Having graduated from the school of experience, the 
“PIONEER” of today is perfect—hence its wonderful success as 
testified to by several competitors recently following our lead. 


Stock the “PIONEER’’, the original, the genuine steel hanger. 


We also make Bench Legs, Pillow Blocks, Couplings, Collars, 
etc. Ask for catalogues and prices on the full line. 


Standard Pressed Steel Co. 


Jenkintown, Pa. 


(THE “PIONEER” STEEL HANGER PEOPLE) 
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Later in the year the slump arrived, goods came in more 


freely than they were wanted, and an era of cancellations 
swept over the nation. 
It is also hard to realize that it is now more than a year 


since you again honored me by electing me as president of 
this great body of business men whose territory 
from Maine to California, and the 
to the Gulf. 


stretches 

from Canadian border 
I want you to know how much it has meant to me to have 

been thought worthy of filling this important office 
Having served for two years as president of the Eastern 


Supply Association, | knew something of the duties of the 
office as president. There was this difference, however, that 
while both the Eastern and the Central Supply Associations 
hold three meetings a year, this association, being of a 


national character with members scattered from 
to the Pacific, holds but one annual meeting 
Under these conditions the president of the National Pipe 
and Supplic s Association does not come in close contact with 
the members until the closing days of his term of office 
While the duties of presidents, as laid 1 


the Atlantic 


down in article six 


of the constitution as consisting only of presiding at the 
meetings of the association and of the executive committee, 
vet there is much to be accomplished between meetings. | 
find that I have answered over two hundred letters from 
Secretary McIlvaine during the year, in addition to many 
other letters on association matters 

In November | presided at the meeting of the executive 


committee and the advisory board, which was held in New 
York. That will be taken up in the report of the executive 
committee and the various results accomplished during the 
last twelve months will be reported by our secretary 


The National Pipe 


eratulated on 


\ssociation is to be con- 
and energetic 
secretary-treasurer. It is 


and Supplies 
such an efficient, willing 
office of 


having 
gentleman to fill the 


perfectly sate to say “Let Georee do it,” tor he has a 
faculty of bringing things to pass, of accomplishing results 
Months ago the details of this convention were considered 


badges ordered, speakers selected and the program mapped 


out May I mention especially, the letters on timely topics 
sent out by our secretary trom time to time to our mem- 
hers? | feel they have done much toward steadying © the 


minds and hearts of ouf members in this past vear, the most 
disastrous in the history 


of jobbers of mill, mine, plumbing 
and heating supplies. 


\t the last meeting of the Eastern Supply Association, 
Mr. Bowers of the American in Company was one of the 
speakers and he closed with these sentences: 

“There are two things that I think are of prime import- 
ance at the present time and those are: common sense and 
confidence in business. The busiest manufacturers I know 


of, tor the month of January, were the producers of red 


ink, and I believe if we put common sense and confidence 
into our business for the year 1922 and be constructive along 
those lines, that, when January 1, 1923 comes, we will be 
using more black ink.” 

\ wave of price-cutting seemed to have swept over the 


country the past few months and the heating, plumbing and 
mill supply jobbers in many sections of the country caught 


the infection and we are all suffering therefrom. 

I read somewhere the following, which was credited to 
Jason Rogers: “No one is very sorry for the fellow who 
goes broke because he didn’t have enough courage to ask 
a price sufficient to cover the cost of doing business with a 


fair margin of profit.” 
While in territories business is good, in others it 
is only half good, but we must remember the saying, “The 
storms or business distress are always followed by the flow- 
ers and sunshine of prosperity.” 
It has not seemed wise 
members the past year. 


some 


to put on any Campaign for new 
We have, instead, tried by letters 
and bulletins to make our association of such help and in- 
spiration to our old members, that few have been lost except 


several who have met with business reverses 

There never was a time in our history when it was so 
imperative that we, as business men, should get together 
and discuss in detail conditions as we find them It takes 


all there is in a man to meet the situation and conduct busi- 
ness on a profitable basis today, when some goods are still 
declining and but few are advancing. May we not in our 
dealings with our customers emphasize the fact that we are 
selling service as well as heating, plumbing, mill and mine 
supplies? 

One man asking another how business was, met the reply: 





even.” On _ being asked 
even worse.” 

My belief is that we have seen the worst of the hard times 
and that prosperity is in sight. I have great faith in our 
country and in the business in which we are engaged. While 
price agreements cannot be entered into by our members or 
taken up in any of our deliberations, yet the ever-increasing 


“Business 1s 


said: 
“Business is 


to explain, he 


overhead and cost of doing business may not only be dis- 
cussed but analyzed. 

The detail work of our organization has been taken care 
of by Secretary McIlvaine and | will depend on his report 
to cover these items. 


1 well remember the day when my firm, Samuel Sloan & 
Co., joined this association, and also remember the inciden 
that decided our joining. 
had refused to the two per cent cash discount 
Within a month after this organization was formed, Jenkins 
ros. acceded to its insistent request for cash discount and 


For 
usual 


many years, Jenkins Bros 


Give 


this accomplishment alone convinced us of the usefulness 
of this National Association. 
We were not represented in the March, 1909, meeting 


when the organization was perfected, but the Jenkins Bros.’ 


matter brought us as members less than two months after 
this association was formed 
Since that time with the one exception of the Chicago 


meeting of 1913, I have attended every session of each con- 
ference I was present at the formation of the National 
\ssociation of Jobbers in Plumbing Supphes in April, 1910, 
and at Atlantic City years later, when it merged 
this organization. 

1 want to bear 


two Was 


into 
witness that I have always 
than repaid by attendance at these gatherings. I 


1o 1V¢ 


been more 
have tried 
v as well as receive and have been helped in so doing 
In closing, I want to express my thanks to my vice-presi- 
dents, the executive committee, the advisory board, Secre- 
McIlvaine and the various committees, which gentlemen 
so faithfully carried on the work of the association 
Our future success lies in co-operation, intensive 


tary 
1 
have 


farming 


on our home lot, careful attention to detail, climination of 
waste and an earnest desire to give the best of service in 
the territory we cover, always remembering the “Golden 


Rule” in our dealings. 


| believe now is the time for a safe and sane buying move- 


ment, marked by conservatism. All indications are that the 
upward trend of business will continue and that the great 
amount of building now going on in many parts of the 


country will bring chances for prosperity not seen for sev- 


eral years. 


Let us remember the slogans of our secretary: “Change 
your yolume bug for a profit bee. There'll be more honey 
in it for you.” 

“Let’s stop making a football’ of pipe.” And to these I 


would add one more: 


“We've turned the corner, let’s keep 
to the right.” 


ELEVEN NEW MEMBERS VOTED IN 

After the president’s address, the following new mem- 
bers were voted into the association: Paul Supply Co., 
Quinn Supply Co., and Wolff Manufacturing Co., all of 
Chicago; Bayonne Supply Co., Bayonne, N. J.; Wilham 
S. Roe, Newark, N. J.; McElraevy & Hauck Co., Brook- 
Ivn, N. Y.; Williams Hardware Co., Clarksburg, W. Va.; 
LeValley, McLeod, Kinkaid Co., Schenectady, N. Y.; 
Southern States Supply Corp., Columbia, S. C.; Man- 
ners-Motz Co., St. Paul, Minn.; and The Dreher Supply 
Co., Columbus, Ohio. 

The following deaths of members were reported for 
the vear: Dewitt Cook, president W. V. Egbert & Co., 
Newark, N. J.; C. C. Hale, president Peck Bros. & Co., 
New Haven, Conn.; G. FE. Gilchrist, president Geo. FE. 
Gulchrist Co., Boston; M. E. Conran, president Conran 
Company, Brooklyn; Eugene Buehler, president Davies 
Supply Co., Chicago; Clarence E. Bushnell, Clarence E. 
Bushnell & Son, Buffalo; and John Hoy, Hoy & Com- 
pany, Albany, N. Y. 

Routine business, including the appointment of a nom- 
inating committee, the report of the executive committee, 
the report of the secretary and the report of the treasurer 
was followed by a general discussion and adjournment 
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MECHANICAL 
RUBBER GOODS 
FACTORY THAT DELIV- 
ERS ONLY WHAT THE 
CUSTOMER BUYS: 


ANYBODY CAN 
SUBSTITUTE 


EMPIRE MECHANICAL 
RUBBER GOODS 


FACTORIES 
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for the day. The treasurer’s report showed that the as 
sociation was in excellent financial condition. 
WEDNESDAY’S SESSION ELECTS OFFICERS 

Wednesday morning’s session began at 10 a. m., and 
Was an executive session for members and visiting job- 
bers only. The report of the cost of doing business for 
1921 was one of the most interesting of the convention. 
Here are some of the high spots of this report: 

One hundred and thirty-one houses showed an aver- 
age cost, without interest, of 22.83 per cent, with aver- 
age gross profits of 21.34 per cent, and average net loss 
of 1.49 per cent. 

One hundred and thirty-one houses showed an aver- 
age cost, with interest, of 26.11 per cent and average 
net loss of 4.77 per cent. 

One hundred and thirty-one showed average fixed 
charge of 2.84 per cent, average administration charge 
of 7A7 per cent, selling charge of 5.23 per cent, operat 
ing charge of 7.30 per cent. 

One hundred and one houses 
debts charge of .56 per cent. 

ne hundred and twelve houses 
cartage charge of 1.33 per cent. 


showed average bad 


showed average 

Sixty eight houses showed average borrowed money 
charge of .83 per cent. 

ne hundred and thirty-one houses showed average 
interest on capital and surplus charge of 3.01 per cent. 

The report on volume of business in the first four 
months of 1922, as compared with the same period of 
1921, showed the following: 206 reports show an aver- 
age of 100.07 per cent; 106 reports show an average of 
83.07 per cent, or a loss of 16.33 per cent; 100 reports 
show an average of 117.88 per cent, or a gain of 17.86 
per cent. 

These reports were followed by general discussion and 
adjournment until the afternoon session. 

The final session began at 2:30 p. m. and was opened 
by an address by M. L. Seidman, chairman committee, 
tax consultants, committee of American business men, 
whose subject was: “Taxes and Normal Business Con 
ditions,” the main theme being the importance of viewing 
taxation as part of one’s individual business. He con- 
cluded with a plea for the institution of a sales tax. 

This brought up the subject of a sales tax and a mo- 
tion that the association go on record as favoring such a 
tax. General discussion followed and an amendment 
was offered that the association favor a sales tax but 
only one imposed on manufacturers. This amendment 
was passed with but two dissenting votes. 

The place of the next meeting was left to the decision 
of the executive committee. 

The nominating committee’s report was accepted and 
the following officers were duly elected and installed: 
President, Guilford R. Adams; first vice-president, 
W. FE. Clow, Jr.; second vice-president, L. J. Merkel; 
executive committee, Murray W. Sales, G. H. Gorton 
and J. J. McArdle; executive committee to take the place 
of W. P. Mars, who retired from business during the 
past vear, J. A. Vann. All of these, with the exception 
of Messrs. McArdle and Vann, were re-elections. 

In a letter to the association, A. FE. Ford of Ford & 
Kendig Co., Philadelphia, tendered his resignation as a 
member of the advisory board, due to failing health. 
Mr. Ford was given a rising vote of thanks for his 
faithful service. 

The convention then adjourned after giving Secretary 
McIlvaine a rising vote of thanks for his conscientious 
work during the past vear. 


JOBBERS PRESENT AT CONVENTION 


H. L. Andrews, Anchor Sanitary Co., Pittsburgh: Guilford R. 
Adams, Samuel Sloan & Co., Rochester, N. Y.; P. N. Ayvmar, 
Cornell & Underhill, New York; A. E. Avery, The Kennedy Co.., 
Cleveland. d 

PP. O. Boylan, W. M. Pattison Supply Co., Cleveland: 
J. Baker, George H. Tay Co., San Francisco: John F. 
Anchor Sanitary Co., Pittsburgh; Arnold M. Behrer, Behrer & 
Co., Inc., New York; Morley G. Brown, Murray W. Sales & Co., 
Detroit; James H. Bride, Bride, Grimes & Co., Lawrence, Mass.: 
H. A. Bevis, Cummings, Bevis & Levan, Lancaster, Pa.: W. H 
Baker, N. O. Nelson Mfg. Co., St. Louis: W. Y. Barclay, Barclay, 
Ayers & Hertsch Co., Grand Rapids; G. H. Bailey and W. B. 
Bryar, Bailey Farrell Mfg. Co., Pittsburgh: J. W. Bowman and 
A. H. Bowman, Bowman Supply & Mfg. Co., Pittsburgh: Wm. 
S. Brown, Columbus Mill & Mine Supply Co., Columbus: R. M. 
Bellman, Shaw-Kendall Engineering Co., Toledo; T. R. Barnes, 
sarnes Mfg. Co., Mansfield, O.; O. C. Brettell, Standard Sanitary 
Mfg. Co., Toledo; T. C. Boswell, Aird-Don Company, Troy, N. Y 


Francis 
Bailey, 





Geo. W. Balderston, Warren-Balderston & Co., Trenton, N. J.: 
Clayton F. Beach, Cambridge Plumbing Supply Co., Cambridge, 
Mass.; Thos. J. Berkstresser, Monmouth Plumbing Supply Co.. 
Lor Branch, N. J.; J. 


M. Chaplain, John Simmons Co., New 
Lester F. Cole, Geo. H. Cole Supply Co., Troy. N. Y.: 
I. T. Culbert, J. K. Larkin & Co., New York: S. M. Chandler, 
Chandler Boyd Supply Co., Pittsburgh: W. E. Clow, Jr., Jas. 
B. Clow & Sons, Chicago; M. M. Cochran, Cochran-Sargent Co., 
St. Paul: Frederick Christensen, R. R. Howell & Co., Minne- 
apolis: M. IF. Corcoran, Ralph E. Weeks Co., Scranton, Pa.: E. 
L. Cooley, Michigan Supply Co., Lansing: W. G. Callow, A. D. 
Dennison Co., Cleveland: J. A. Calhoun, Merrimack Valley 
Supply Co., Lowell, Mass.; Perry Cooper, Fort Wayne Oil & 
Supply Co., Fort Wayne, Ind.; R. W. Cummings, Cummings, 
Bevis & Levan, Lancaster, Pa. 

Phil S. Dreher, Dreher Supply Co., Columbus, 
Donovan, R. J. Donovan Co., New York; R. J. 
Rogers & Co., Toledo: P. Harold Deacon, J. 
Philadelphia; Otto J. Deschauer, S&S. 
J. W. Downer, Dayton Supply Co., 
Braman, Dow & Co., Boston: Edw. W. Duffy, Geo. B. Limbert 
& Co., Chicago: Geo. V. Denny, Georgia Supply Co., Savannah; 
F. W. Keystone Supply & Mfg. Co., Philadelphia. 

Karl EK. Ertel. Cincinnati Tool & Supply Co., Cincinnati; C. C. 
English, English Tool & Supply Co., Kansas City; H. A. Ebbert, 
Trimble & Lutz Supply Co., Wheeling. 

J. P. Fell, W. A. Case & Son Mfg. Co., Buffalo: F. L. Foshay, 
A. W. Fulleton, both of George Worthington Co., Cleveland: 
James P. Feely, Jr., Taylor Supply Co., Detroit; Charles A. Ford, 
Whitney & Ford, Chicago: V. S. Ferguson, United States Wate 
& Steam Supply Co., Kansas City: P. J. Frey, Central Supply 
Co.. Minneapolis; E. H. Fording, Colonial Supply Co., Pittsburgh 

J. M. Grimm, Standard Sanitary Mfg. Co., Columbus; J. A. 
Galloup, Galloup Pipe & Supply Co., Battle Creek, Mich.; E. E 
Grimes, Bride, Grimes & Co., Lawrence, Mass.; William H 
Goodwin, Smith & Abbott Co., Portland, Me.; R. L. Griffin, 
W. A. Case & Son Mfg. Co., Buffalo: R. H. Gamwell, Robbins, 
Gamwell & Co., Pittsfield, Mass.: E. C. Garrity, National 
Plumbing & Heating Supply Co.. Chicago; Ed. B. Goodwin, 
Standard Sanitary Mfg. Co., Cleveland: Wm. T. Gilmour. J. D. 
Johnson Co.. Inc., Brooklyn: George H. Gorton, W. B. Young 
Supply Co.. Kansas City; A. P. Gulmick, Hedges-Atkins Suppl) 
Co., Denver. 


Ohio; R. J. 
DeLand, DeLand 
D. Johnson Co., Inec., 
Deschauer Co., Chicago: 
Dayton: M. W. Dennison, 


Ww. C. Hays, J. K. Larkin & Co., New York; F. A. Haring, 
Harris Pump & Supply Co.. Pittsburgh: A. G. Hinz, LuetkKe- 
meyer Co., Cleveland: W. C. Hand, Knapp Supply Co., Union 
City. Ind.: John Harmon. Nason Mfg. Co.. New York: S. E. 


Hunting and James F. Hunting. The Hunting Co., Rochester, 


N. Y.: Frantz Haverstick, Rochester: W. C. Hanson, E. G. 
Shafer & Co., Washington: James Harvey and George C 
Harvey, A. Harvey’s Sons Mfg. Co.. Detroit: L. C. Huesmann., 


Central Supply Co.;: C. T. Haller, Colonial Supply Co., Pitts- 
burgh. 

A. C. Jost, Fort Pitt Supply Co., 
Charles Millar & Son Co., Binghamton, N. Y.: A. B. Johndrow. 
Marshall Wells Co... Duluth; John O. Johnson, Johnson- 
Washburn Co., Boston: E. W. Jones, W. M. Pattison Supply 
Co., Cleveland: J. D. Johnson, Jr., J. D. Johnson Co., Inc., Phila- 
delphia; Samuel Klein, Hiram-Rivitz Co., Youngstown, 0O.: 
L. Kumpf, Dimock & Fink Co., New York: G. E. Kratt, Bowman 
Supply & Mfg. Co., Pittsburgh; Herbert R. Kinkaid, LeValley- 
McLeod-Kinkaid Co., Schenectady; G. E. Keenan, sayonne 
Supply Co.. Bayonne, N. J.: H. F. Kramer, Somers, Hitler & 
Todd Co., Pittsburgh: F. S. Kaulback, Standard Sanitary Mfe. 
Co.. Chicago: Ed. F. Klein. Michigan Plumbing Supply Co.. 

: Ww 


Pittsburgh: Walter R. Jones, 


Geo, 


Detroit: Edgar W. Koons, E. . Koons & Co., Philadelphia; 
W. H. Kiefaber, W. H. Kiefaber Co., Dayton: C. V. Kellogg, 


Gross- 


Kellogg-Mackay Co., Chicago; Charles Kiplinger, Jos. F. 
South 


willer Co.. Toledo: A. E. Klinger, South Bend Supply Co., 
Rend, Ind.: F. Korndoerfer, S. C. Moore Co., New York 
Cc. W. Long. Bailey Farrell Co.. Huntington, W. Va.: J. ms. 
Lamberger, Standard Sanitary Mfg. Co., Pittsburgh; H. Letcher, 
Mill & Mine Supply Co., Akron; S. A. Lehman, National Mill 
Supply Co., Fort Wayne: E. I. Leighton, Leighton Supply Co., 
Fort Dodge: Geo. W. Lutz. Trimble & Lutz Supply Co., W heel- 
ing, W. Va. : . 
J. A. MeMann, James R. McMann Co., New York; J. C. 
McEwen. Davies Supply Co.. Chicago: L. 8S. McCreery, Boston 
Pipe & Fittings Co., Boston; A. B. McLeod, LeValley, McLeod, 
Kinkaid Co., Elmira: Wm. J. McKeen, George B. Limbert & Co.. 
Chicago: J. J. MeArdle, McArdle & Cooney, Philadelphia. 
G. W. Malone, C. A. Turner, Inc., Pittsburgh; E. Morris. 
Detroit Lead Pipe Works, Detroit: A. D. Mallory. United States 
Supply Co., Omaha; O. R. Manners, Manners-Matz Company, 
St. Paul. ? 
T. J. Norton. Bailey-Farrell Mfg. Co. 
Niedecken,. Hoffmann & Billings Mfg. Co., 
W. W. Qrrison. Chicago Tube & Iron Co., Chicago; M. J. 
O'Fallon. M. J. O'Fallon Supply Co., Denver; Michael O'Neil 
and Leo M. O'Neil, O'Neil Supply Co., New York. 


Pittsburgh; Ed F. 
Milwaukee 























A Belt With “Twenty-nine Years’ Service 
Without Repairs” to Its Credit 


The general manager of a large textile mill in New Hampshire phoned us 
recently asking if we could repair a 36” double Cocheco Belt for them 
“overnight”—they wished to take advantage of the fact that the water 
wheel on which it was running had broken down and would be replaced 
over the weekend. 








In the course of the conversation he mentioned casually that both wheel 
and belt had been installed 29 years ago and had been in constant service 
(24 hours a day much of the time) ever since. 








Our repair man found his job an easy one, a little cementing of the laps 
being all that was needed. 


The wheel was worn out—but the Cocheco Belt was soon as good as ever, 
ready to drive the new wheel as long as it would go; a working example 
of the fact that quality pays. 


| @oenee I. B. WILLIAMS & SONS 
J © 














Dover, New Hampshire 





| - BOSTON, MASS., 157 Summer St. 
an E I | N G NEW YORK, N. Y., 71-73 Murray St. 


CHICAGO, ILL., 14-16 N. Franklin St. 

















When writing to Advertisers please mention Mitt Suppuigs. 
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KR. F. Parker, C. A. Turner, Ine., Pittsburgh: E. W. Puckett, ki. IF. Conroy, Central Tube Co., New York: CG. M. Cooper, 
Fort Wayne Oil & Supply Co., Fort Wayne; A. B. Pierce, N. O Grinnell Co., Warren; J. W. Copeland, Minneapolis; Frank 
Nelson Mfg. Co., St. Louis; H. I. Patrick, Scioto Valley Supply e Corby and W. E. Corby, Chicago; Ernest Cox, Pittsburgh: 
Co., Canton; W. M. Pattison and C. V. Pattison, W. M. Pattison H. W. Craig, Chicago; Harold Cross, United States Sanitarv 
Supply Co., Cleveland; Frank M. Peabody, Ohio Plumbers Sup- Mfg. Co., Chicago 


ply Co., Toledo; E. W. Payne, Inland Supply Co., Danville, IIl.: 


1 Louis A. Deutsch, Empire Brass Mfg. Co., Cleveland; H. L. 
R. O. Paul, Paul Supply Co., Chicago. 


DeWolt, Rockwood Sparkler Co., Worcester; F. K. Dibley, 
Fred H. Rounds, Fred H. Rounds Supply Co., Portland, Me Wolft Mfg. Co., Chicago; James A. Doveby, Jr., and G. G. Dyer, 
George F. Root, Root, Neal & Co., Bulfalo; William S. Roe, Acme Sanitary Pottery Co., Trenton; Wm. Devine, Jr., Thos. 


Newark, N. J.; F. H. Reed, Strong, Carlisle & 


Hammond Co. Maddock’s Sons Co., Trenton; S. L. Dalzell, Chio Injector Co., 
Cleveland; I. A. Ruhlman, St: aa Supply Co. 


Portsmouth. Wadsworth, O.; R. G. Dobson, J. B. Wise, Inc., Watertown. 


O.: Che arles_ IK’. Rothfuss, W. V. Egbert & Co., Ine. » Newark, ky. A. Eckhouse, Central Brass Mfg. Co., Cleveland; J. Erick- 
N. J;. W. W. Ross and C. H. Rogers, Scioto Valley Supply Co son, Northern Brass Mfg. Co., Waukegan, Ill.; M. C. Bickel 
Columbus; H. J. Rogers, DeLand Rogers & Co., Toledo; Charles and C. R. Elliott, Mark Mfg. Co., Chicago and Kansas City 
Rivitz and Hersh C. Rivitz, Charles Rivitz & Co., Cleveland IX, M. English, Reading Iron Co., Pittsburgh. : 
H. H. Riddle, George Worthington Co., Cleveland; J. B. Rahm M. H. Feldman, John Wood Mfg. Co., Conshohocken: Phil. J. 
United States Supply Co., Omaha; Robert Rom, Robert Rom Faherty, Lambertville Pottery Co., Lambertville; G. C. Fogwell 
Co., Milwaukee; Wm. Gordon Reed, Allen & Reed, Ine., Provi- Philadelphia: R. C. Foster, Stockham Pipe & Rittines Co.. 
dence; T. L. Ryerson, W. D. Allen Mfg. Co., Chicago; Hiram Birmingham; C. R. Woster, United Brass Mfg. Co., Cleveland: 
Rivitz, Hiram Rivitz Co., Cleveland; John B. Ruckel, J. H. Norman W. Foy, Republic Iron & Steel Co., Buffalo: Robert C 
Ruckel & Son, Buffalo French, Hays Mfg. Co., Erie; S. S. Fretz, Jr. Philadelphia; 
kK. Saunders, Colonial Supply Co., Pittsburgh; J. L. Sullivan jX 8. 


Fulton, Standard Sanitary Mfg. Co., ¢ *hicag 4 
Iussey, Peninsular Brass Works, Detroit: J. E. pnd 
National Tube Co., New York. 


Chandler Boyd Supply Co., Pittsburgh; Murray W. Sales and 
Tracy S. Smith, Murray W. Sales & Co., Detroit: H. W. Strong 
and H. H. Smith, Strong, Carlisle & Hammond Co., Cleveland: 








: : : ‘ I’. D. Griffith, Central Foundry Co., New York; A. G. Gettey, 
H. H. Seabrook, Nason Mfg. Co., New York; Joseph I. Simmons Standard Sanitary Mfg. Co., Pittsburgh; J. W. Gannon, Pow- 
and Raymond L. Smith, John Simmons Co., New York; W._ A. hatan Gas & Iron Works, New York; Charles E. Gatz, National 
Speakman and J. C. Sinclear, Speakman Co., Wilmington: Wm. Sanitary Co., Salem; H. N. Gillette, Cochran Brass Co.. Cleve- 
H. Shurtleff, Brown-Wales Co., Boston; Alvin M. Smith, Smith- land: J. W. Graham, Kitson Co., Philadelphia; R. A. Griffin, 
Courtney Co., Richmond; Irving Stafford, Weller Supply Co Reading Iron Co., Chicago; Raymond Groff, Jefferson Union 
Cleveland; H. A. Schlingman, American Plumbers Supply Co., Co., Lexington; F. D. Grunder, Jones & Laughlin Steel Co., 
Toledo; George Sulzman, bD. L. Hamill Co., Buffalo: W. L. Pittsburch. P 
Stehle, Columbus Supply Co., Columbus; W. K Smith, Van Cc. R. Heap, Wm. Heap & Sons, Grand Haven, Mich.: Voorhis 
Camp Hardware Co., Indianapolis; C. J. Stier, Fort Wayne Oil Haight, Jr.. Waterbury Mfg. Co.. Waterbury; Edmund Henry 
& Supply Co., Fort Wayne; W. A. Somers, Somers, Fitler & and J. A. Hall, Jr., United States Sanitary Mfg. Co., Pittsburgh: 
Foes Lo, Sere: ee te & Mwe funety Co. ts bs isaihatt, Pitiakerak Vales & Wetlane Ce. Menkeuiaa ae 
Akron; Harry KE. Shoff, George J Lambert & Co. Chicago I. Hallock, McNab & Harlin Mfg. Co., New York; T. H. Harker, 
W. H. Smith, W. M. Pattison Supply Co., Cleveland: J. S Chicseo Pottery Go Chicago; Harry Harte, Speakman Co 
Smith, Hendrie & Bolthoft Mill & Supply Co., Denver: J. Fr Wilmette: Cc Niralties Helizen, Grinnell ‘aha Ris, OG vaaineri: 
Schroeder, Standard Sanitary Mtge. Co., Milwaukee; A G Nw i: iceinbotham. Waa Yorke: a Hillman, Waited states 
Stoughton, Midwest Piping & Supply Co., St. Louis: William Radiator Corp., Detroit; George E. Hoffman, Trenton Potteries 
Smith, E. F. Keating & Co., New Pat Robert W. Shannon, Go. Trenton; James G. Holmes, Republic Iron & Steel Co., New 
Bayonne Supply Co., Bayonne, N. York William Hoolahan, Keystone Pottery Co., Trenton: & 
Waster SOny, Aive-ion Company, ee: 2. D. Seckepis Alfred F. Howe, Broden Co., Warren; L. C. Huckins, Jarecki 
Standard Sanitary Mfg. Co., Pittsburgh; H. W. Thorndike, F. W Mts Co. Erie: C. E. Hutchinson Youngstown Steel & Tube 
Webb Mfg. Co., Boston; Allen L. Taylor and Burnham K Ga Gack : : 
Taylor, McMann & Taylor Co., New York; F. W. Terwilliges W. F Ingals Central Tube Co., Pittsburgh 
American Plumbers Supply Co., Toledo; W. T. Todd, Somers, cs Johnson Northern Brass. Mtg. Co. \\ aukegan; W \ 
Kitler & Todd Co., Vittsburgh; A. A. Tomlinson, Tomlinson 7 . Walworth Mic So. aston: Ww T Tamcaon Ghio 
Co., Inc., Philadelphia; B A, Tate, Utica Plumbing Supply Co., tect Manefiela: R.'3 Rardin nEatiGivel 7h Go. Pitta 
Inc., Utica; BF. B. Timkerlake, Biggs Pump & Supply Co burs: Coll A. Sebedek dacorkt late Ge eae Go” See 
Lafayette, Ind : : , , Chicago; L. M. Johnston, A. M. Byers Co., Pittsburgh: W. F- 
J. A. Vann, Young & Vann Supply Co., Birmingham; Charles fones. Mational Tube Co. Ghicasc. 
A. Vetter, C, A, Turner, Inc., Pittsburgh; M. J. Van Devanter, rr. tee ymara, Pittsburgh; J. A. Kelly, Iron City Sanitary 
Henion & Hubbell, Chicago; R. Clay Van Voorhis, Universal Mire Co Pittsburgh; C. E. Kennish, National Tube Co., Pitts- 
Supply Co., Newark, O a . burgh; R. B. Kerr, Jr., Chio Brass Co., Mansfield; E. N. Keyes, 
Sam Wolff, The Wolff Supply Co., Cleveland; Frank Winter National Tube Co., New York; R. M. Kilgore, Jones & Laughlin 
Cochran-Sargent Co., St. Paul; I. D. W. Washburn, Johnson- Steel Co., New York; W. J. Kirby, Somerville Iron Co., Somer- 
Washburn Co. Boston; John B. Watson, C. A. Turner, Inc.. vine, N. J.; H. J. Kieinman, Philadelphia. 
Pittsburgh John IS Washburn, Washburn-Garfield Co J C LaFl ur, Wm. Heap & Sons Co., Grand Haven: A. M. 
Worcester; T, Weil, Weil-MecLain Co., Chicago; J. W. Williams, Pian al C. V. Lally, National Tube Co. Pittsburch: F. A 
Williams Hardware Co., Clarksburg, W. Va.; Adam Welker Lathrop Chicago: J. J. Leahy, Illinois Malleable Iron Co.: H ‘ 
Welker Supply Co., Cleveland; Joseph J. White, Anchor Sani- pees Chics arco H. S. Lord, Detroit Lubricator Co.. Detroit: O 
tary Co., Pittsburgh; P. W. Whitmarsh, Boston Pipe & Fittings A. Lanchontin, Oliver Bros., Inc., Pittsburgh; Geo. A. Lutz. 
Co., Boston; A. J. Williams, Chandler-Boyd Supply Co., Pitts- Tui +oit Brass & Malleable Works, Detroit. 
burgh; H. Willoughby, Scioto Valley Supply Co., Columbus H. S. Minnich, Richmond Radiator Co., New York: C. A. Mille 
W. H. Wigman, Wigman Co., Sioux City, lowa; W. 8. Wilson Kalamazoo Sanitary Mfg. Co., Kalamazoo; W. EF. asheatuan: 
and ©, ©. Weiland, Central Supply Co., Indianapolis John Youngstown Sheet & Tube Co., Youngstown: H. S. Maddock and 
Weeks, Jone Weekes & Son Co., Watertown, 5. X.; Bena i'l. Makbock, Then, Maddeck’s Boas Oe. Treats: i. F. Mee- 
Wulack, Newark, N. J. wv tern, Reading Iron Co., Reading; Charles Meyer, Iron City San- 
J. M. Young, Fort Pitt Supply Co., Pittsburgh; H. C. Yelton itary Mfg. Co., Pittsburgh; H. L. Miller, St. Louis: E. J. Miehler, 
Inland Supply Co., Co ao 111 - Reading Iron Co., Reading; S. R. Mitchell, Walworth Mfg. Co., 
MANUPACTURERS' REPRESENTATIVES PRESENT Boston; S. H. Moon, Standard Sanitary Mfg. Co., Pittsburgh; 
Kk. S. Aitken, Trenton ae se Co., Trenton, N. J H. M George A, Moore, Detroit Range Boiler & Steel Barrel Co., De- 
Algeo, Wheeling Steel Products Co., Chicago; M. J. Applebee troit: Frank A. Morrison, Mason Regulator Co., Boston; H. G 
Jarecki Mfg. Co., Erie, Da Fred Armstrong, Port Hope Sani- Morrow, Central Tube Co., Pittsburgh: E. L. Murray and F. F 
tarv Mfz Co., Toronto W. P. F. Ayer, Walworth Mfg. Co., : 


Meyers, Ohio LBrass Co., Mansfield; F. Ik. MeCollum, Chicago 
J. S. Mellvaine, Thomas Maddock’s Sons Co., Trenton: J. W 
MeGarry, Waterbury Mfg. Co., Waterbury: John F. er lure 
Hammond-Byrd Iron Co., New York: BE. M. McNeil, R. K. Carte: 
& Co., New York. 

W. N. Neal, Somerville Iron Works, Somerville, N. J.; H. E 


Boston 

Henry J. Bailey, Powhatan Brass & Tron Works, Pittsburgh 
William J Bapst, Trenton Potteries Co., Trenton, N. J G. H 
Bell, Detroit Range Boiler & Steel Barrel Co., Detroit; O. VT’ 
Benjamin, Detroit Valve & Fittings Co., Wyandotte, Mich 


\lford Bird, Grinnell Co. Inc. Warren; T. | Is. Blackledge Nettleton, Mark Mfg. Co., Pittsburgh; Frank Newton, United 
National Trade Eexte vo ga ee hy oi Ind. MA . States Sanitary Mfg. Co., Philadelphia; John S. Nicholl, River- 
Blowers, G. W. Bostwiek, R. . srown, ouns é 





side Boiler Works, Ine., Cambridge 
H. Ik. Oatis, National Supply Co., Toledo; W. H. Oliver, Phila- 
delphia; C. J. Orrison, Hammond-Byrd Iron Co., Birmingham. 





Tube Co., stown \W W. Bowers, American Pin Co 
Cleveland; KE. V. Brigham, Kalamazoo Sanitary Mfg. Co., Kala- 
mazoo: H. C. Buckeley, American Sanitary Mfg. Co., Abington 


, y eters f 3. Seaife & Sons Co., Pittsburgh; C. S. 
1] FE. W. Broatsch, United States Sanitary Mfg. Co., New OR GP te Me, "e Greet Co. peti 5 th Peres, Gra 
York; W. M. Byrd, Jr., Hammond-Byrd Iron Co. Birmingham; 7 oi co., Warren; J. D. Purdy, Jr.. Chicago; H. N. Phillips, Wal- 
— nc i ar tela sate she oe R nenieed = Dona y worth Mfe. Co. Cleveland: H.C Palmer, Standard ° T: ank & 
alae tadiator Pe sia . yest ee acugrn Se: ‘ ‘; , y arker, Fre "abst Co., } vaukee; 
Miller Co. at ok Mich.; W. A. Breeht, Krupp Foundry Co., i. = valnine toe bani ogg ee es ere 
Pa . Pap chor » e . & , ‘eo % oit 4 x S, wNe ( ale - Ot. 4 atu ; s 
Lansdale, Pa.: DD. WwW. Be rry, resagg io fi ae ; Ms bee H. Kk. Richardson, Philadelphia; Kugene Ross, Stockham i ipe 
a Ratxman, ee oe ‘7 sg ee eg . WwW T. Brace, Wolftt & Fittings Co., Birmingham; L. 8S. Rothwell, American Pin Co., 
ee oer cee ee “y seman ar i i Bortner Mfg. Co Waterbury; F. C. Robertsh: iw, oe oo Co., Rankin; W 
3 ‘ [!O.. 1licago; ‘be oO er, ai de 0 ne MIE . ‘teelis = ssell & Co., New ork. 
> > lev & Sons Co.. Chi- A. Russell, W. A. Russell ¢ I . ; _ 
— ig ey a MH oe hl eng < ig Sa ahomes, J. C. Sanders, American Foundry & Mfz. ¢ o., St. Louis: Ss. Ss. 
en Mallory a — Mts ‘Co ‘Erie, Pa : Lewis Campbell, Santmyers, Jenkins Bros., New York; H. A. Stamper, Monarch 
Ir 5 pbs praca we! 4 oa B yertown, Pa.: Charles W. Cromb Engineering Co., Dayton; B. A. Schutz, Central Foundry Co., 
Chi bn sg Ww ' wet Cc ig Philad ‘Iphia ou B Callahan. R. F. Chicago; A. H. Schroth, Richmond Radi: ga er a ae 
ira es i 0 Oo., < ‘ a, 46 Ie ‘ é < ’ \ \. . ei is o ¢ sbureg - MM. 
Donnelley & Sons Co., Chicago; Geo. C. Crawford, Standard ote Se det Ray ~_——e Ba acl sticnues Ww. ri Schoenberger. 
erage 2 c. ee en ee >. United Brass Mfe. on - ve oe pe ee ae 
fe rh Re Ba ipa ; : yf Sheee Min ats ‘o., Ne Tork; J. E. Slater, Abingdon Sanitary Mfg. Co., 
Co., Philadelphia; Willard Chamberlain, Standard Sanitary Mfz Setaaton, Mie Jonn F. Smith, Resolute Pottery Co., Trenton; 
Co., Pittsburgh; G. Ww. Christopher, Fou Etown Sweet - ae George W. Smith, American Lead Co., Pittsburgh; David 
7 he; * B. oe Ase hs ae a gee hs le oe vane Smythe, Central Tube Co., Pittsburgh; E. L. Snyder, Walworth 
etcher Collins, ¢ M. syers oO many, evel: ° ‘ 


Collier, Hannay Bldg., Cleveland Continued on page 85) 
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Cleveland Tool & Supply Company Exposition 


Clever Publicity Program Brought Real Prospects to Visit 
Store and Learn How Varied a Stock ts Carried by a Live Jobber 


Phe largest exposition of manufactured products 
ever held by a mill supply jobber was staged by The 
Cleveland Tool & Supply Company, 1427 W. Sixth 
~treet, Cleveland, Ohio, April 26, 27, 28 and 29. Fifty 
two manufacturers had exhibits, most of them pre 
sided over by special representatives from the fac- 
In number of exhibits, in attendance, in the 
enthusiasm of all who participated, and in the gen 


tories. 








cral praiseworthy manner in which all the details of 
the four days’ show had been managed, the exposition 
may safely be declared the most successful of its kind 
that has ever come to the attention of MILL Supp ies. 

In the two preceeding months there had been staged 
two similar shows, one in Newark, N. J., the other 

Boston, Mass. Both of these were noteworthy 
events. Phe Cleveland exposition, profiting Dy the 
experience of the companies which held) them, ar 
ranged its program in such a way that it eliminated 
many of the minor mistakes of these pioneers. So 
successful was this exposition that it is likely that 
thers, modeled after it, will be held by leading mill 
supply houses in other cities throughout the country. 
lor this reason, it is deemed advisable to inform read 
ers of Mitt Supprirs of the details of the four days, 
laving particular stress upon the general management 
of the affair. 

Plans for holding the exposition were inauguarated 

month before by Hl. EE. Ruhtf, sales manager of the 
company. tle journeyed to Boston and attended an 
exposition which the Chandler & Farquhar Company 
} el 1 3 
vas ripe for giving manufacturers in his city an op 

rtunity to learn at first hand what lines his com 
any carried, and to explain to those interested just 
how the products could be used. 

The first important step after the decision to hold 
the exposition was the outlining of a definite publicity 


program. Mr. Ruht foresaw that to give the affair 


local newspaper notice would be detrimental, in that 

would draw to it a large crowd of curiosity seekers, 
vho were neither interested in mill supplies, or if they 
were, had no voice in the matter of purchasing such 
supplies. His aim was to advertise the show directly 


o those persons in whom the company had a special 


din that city, and upon his return to Cleveland, 
he conferred with associates, and decided that the time 


interest—heads of manufacturing plants, purchasing 
agents, shop superintendents and master mechanics. 

With this in mind, he prepared a series of invita- 
tions to be sent directly to these men. Then he called 
his entire sales foree into conference, outlined the 
plans to the salesmen, and issued instructions to cach 
man to personally take it upon himself to invite his 
customers and prospects to visit the store some day 
during the exposition. 

He then got in touch with the manufacturers who 
were to exhibit, and induced them to co-operate to the 
iullest extent, and to see to it that the representatives 
sent to the exposition should be experts in the par- 
ticular line exhibited. 

The entire first floor of the store was given over to 
the displays. Booths were sectioned off and appro- 
priately decorated, each being placarded with the 
name of the company whose products were shown. 
The two days preceding the opening of the show were 
devoted to the preparation of the booths. 

On the evening preceding the opening day, all of 
the manufacturers’ representatives were called into 
conference by the officers of the company. One par 
ticular point was stressed, and that was that no at- 
tempt should be made by exhibitors to secure orders 
during the four days. They might have on hand order 
blanks in case any visitor might insist on leaving an 
order, but there was to be no solicitation. It was 
emphasized that this was to be an occasion for famil 
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larizing the customers and prospects with the lines 
carried, and that every effort was to be bent in this 
direction, letting the results of the exposition take 
of the sales at a later date. 

On the opening morning, each of the manufacturers’ 
representatir es and each of the salesmen of The Cleve- 
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AKRON Barrow Jobber Advantages 


Jobbers of AKRON Barrows have four outstanding advantages 


No. 1—Factory Organization 
No. 2—Product 

No. 3—Advertising 

No. 4—Exclusive Agency Plan 


ADVERTISING Good products well 
* advertised are most 
profitable for you to sell. An exceptional product 
insures repeat orders and volume business. Your 


salesmen appreciate the reduced selling resistance which 
advertising insures. 





Probably all of your customers are acquainted with 
AKRON Barrows. They see AKRON full page ads 
each month in the leading publications. Your salesmen 
sella known barrow. They can close a sale more readily. 


Each ad describes one special feature of AKRON Barrows. 
The series are 100° sales talks—simple and to the point. 
They are written to duplicate the selling talk of your salesmen. 


Ask us to explain the four advantages of AKRON jobbers 
—especially No. 4, the Exclusive Agency Plan. 


THE AKRON BARROW COMPANY 
Factory: Akron, Ohio Offices: Cleveland, Ohio 
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Tubular steel Barrow. 










Contractor’s Wood Handle Barrow. 
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Concrete Cart. 
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land Tool & Supply Company was given a badge with 
his name and the name of his company inscribed 
upon it. 

Inside the main entrance of the store was stationed 
a welcoming booth. Here each guest was given a tag 
upon which was written the visitor’s name and the 
company from which he came. On the lower half 
of this tag, the visitor’s name and address was again 
written, this section being placed in a large box. The 
International Electric Company had contributed sev- 
eral baby electric irons, to be awarded to the persons 
whose cards should be drawn from the box at the end 
of the week. In this manner, too, the company 
secured a check list of every visitor at the exposition. 

It is interesting to note that, in spite of the fact that 
the opening day was marred by rainy weather, there 
were over 250 visitors registered at the show, and in 








nearly every case they were important factors in the 
purchasing of mill supplies. The interest which they 
evidenced in their visits to the various booths proved 
the wisdom of the company’s publicity program. The 
exposition was open until 9 o’clock in the evening. 
Delegations of foremen and mechanics were given 
guides, and were given an opportunity to learn details 
of use and operation of different products which are 
essential in their particular line of work. 

The exposition was fittingly closed on Saturday 
night with a dinner meeting at the Hotel Cleveland, 
at which all of the exhibitors’ representatives were 
guests of the Cleveland Tool & Supply Company. 
Charles Woodward gave an interesting talk on “Get- 
ting Together in Business,” and as a surprise feature, 
the exhibitors presented Mr. Ruhf with a gold and 
silver cigarette case. 

To Mr. Ruhf goes the lion’s share of the praise for 
the success of the exposition, as he was in complete 
charge of the details. However, the splendid manner 
in which the officers of the company backed up his 
efforts and the hearty enthusiasm which each of the 
salesmen showed in co-operating to put it across can- 


not be overlooked. It was indeed a company success. 














It is fitting that some mention be made of the his- 
tory of the company which is credited with such a suc- 
The Cleveland Tool & Supply Co. was organ- 
ized in 1897. Of the present officers of the company, 
C. C. Coventry and F. C. Wittich were among the 
founders. The first location was in a small 50 x 50 ft. 
store at 5 Long avenue. Gradually, as business war- 
ranted, more space was secured in adjoining buildings. 
The original capital was $20,000, but in 1913, the busi- 
ness had outgrown the old quarters, and so the capital 
was increased to $100,000, and the company moved to 
its present location, where it occupies 60,000 square 
feet of floor space in a three-story and basement brick 
building right in the heart of Cleveland’s wholesale 
business district. 

The present officers of the company are: C. C. 
Coventry, president and treasurer; F. C. Wittich, vice- 
president; Charles C. Wright, secretary and manager 
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~~ STAMINA 


The test of a leather belt is its 
stamina, the lack of which makes 
it an expense instead of a good 
investment. You, as a dealer in 
leather belting, cannot afford to 
sell brands of varying or uncertain 
quality. Comber belting has stam- 
ina. That’s why it is such a good 
proposition for mill supply dealers. 





GEORGE RAHMANNGCO. 


31 SPRUCE STREET NEW YORK CITY. 
Philadelphia Newark Havana BuenosAires 
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of the seamless steel tubing and machinery depart- 
ment; H. FE. Ruhf, manager of the mill supply depart- 
ment. M. J. Hutchison is assistant to the vice-presi- 
dent and also has charge of the purchasing of all 
supplies. 

‘The salesmen for the company, all of whom were on 
hand during the exposition to guide visitors to the 


various exhibits, are as follows: Mull supply sales, 
George C. Russell, R. C. Locker, A. W. Knight, O. F. 
Bureau, H. B. Cole, H. D. Saunders, Vic Burguson, 
W A. Lewis and J. C. Wright; machinery sales, R. C. 
Hoefer, J. C. Gillespie, Perry Rice and James A. 
Reedy; tubing sales, L. 1. Berger; store manager, O. 
F. Rhoades. 

There follows a list of the exhibitors and their repre- 
sentatives, together with the products exhibited: 

Rivet Lathe & Grinder Co., Brighton, Mass., had 
an exhibit of lathes and grinders. 

Standard Shop Equipment Co., 


Inc., Philadelphia, 








operation. 
only recently been placed on the market. 


This is a fairly new development and has 
It has a one 
or two-ton capacity and can be used as an electric or 
hand power system. D. T. Laylin, sales engineer, was 
in charge. 

The American Tool Works 


Co., Cincinnati, ex 


hibited a 30 x 30 x 10 planer, complete with 1 rail head 




















standardized set up 


line of 
bolts to fit all machine table slots, cad bolts, clamps 


showed a 


and wedges. T. S. 
charge and demonstrated all of his products. 
of the Cad bolts were distributed to all visitors. 

Cleveland Crane & Engineering Co., 


appliances 


Ingham, sales manager, was in 
Samples 


Wickliffe, 


Ohio, showed one of their electric tramrail cranes in 





and 1 side head, power elevating device and all neces- 
sary tools. 

The Minster Machine Co., Minster, Ohio, exhibited 
«a single purpose drilling machine. 

R. K. LeBlond Machine Tool Co., Cincinnati, had 
©. P. Noe, special sales representative, on hand to 
demonstrate its “Multi-cut” lathe in actual operation 
turning out Chandler pistons in an operation taking 
from 1% to 1% minutes. 

Edlund Machinery Co., Cortland, N. Y., exhibited 
a drill with quick change attachments. 


Barnes Drill Co., Rockford, Ill., exhibited one of 
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their heavy drills in operation, with Walter Fairbairn, 
assistant superintendent, doing the demonstrating, 
using Cleveland twist drills. 

Wm. E. Pratt Mig. Co., Chicago, showed a line of 
Makutchan roller bearings, Manning W. Hodgdon of 
the sales department being in charge. 

Lewellen Manufacturing Co., Columbus, Ind., ex- 






























MULL QUPPILUES 




















Announcing 


REDUCTION IN PRICES 


on 


Oxweld and Eveready Apparatus 
for Welding and Cutting Metals 


EFFECTIVE JUNE FIRST, prices on 
Oxweld and Eveready Apparatus 


were substantially reduced. 


Every manufacturer or shop 
owner, user or prospective user of 
the oxy-acetylene process for weld- 
ing and cutting metals will find it 
to his advantage to inquire for in- 


formation concerning this price 


reduction. 
NEW YORK CHICAGO 
BOSTON ST. LOUIS 


PHILADELPHIA MILWAUKEE 
BALTIMORE MINNEAPOLIS 
NEWARK CINCINNATI 
BUFFALO INDIANAPOLIS 
BINGHAMPTON BIRMINGHAM 


We especially stress the fact 
that this reduction has been accom- 
plished without change in the 
superior design of Oxweld and 
Eveready Apparatus or the com- 
pleteness of Oxweld Service. 


Full information and any other 
service may be secured from our 
resident Sales and Service Engi- 


neers in the following cities: 


PITTSBURGH OMAHA 
DETROIT PORTLAND 
CLEVELAND SEATTLE 

NEW ORLEANS SALT LAKE CITY 
HOUSTON LOS ANGELES 
SAN FRANCISCO DENVER 

TULSA 


Consult Your Telephone Book 


OXWELD ACETYLENE COMPANY 
Carbide and Carbon Building 
30 East 42nd Street, New York 


WORLD’S LARGEST MAKERS OF OXY-ACETYLENE 
WELDING AND CUTTING APPARATUS 
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hibited a complete ball-bearing, variable-speed trans- 
mission and a complete self-oiling transmission. D. 
E. Lewellen, president of the company, was in charge 
of the demonstration. He pointed out to visitors the 
distinctive features, including the elimination of slid- 
ing friction by ball bearings and special mounting design. 

















Buffalo Pulley & Caster Co., Buffalo, N. Y., ex- 
hibited a line of belt grip leather pulleys, made of 
full dises of leather, set on edge and cemented together 
around an iron hub. It also showed a line of polishing 
wheels and truck casters. 

Dodge Sales & Engineering Co., Mishawaka, Ind., 
was represented by G. W. O'Donnell and H. A. Van 
\tta of the Pittsburgh office, who exhibited a line of 
Oneida steel pulleys, Dodge pressed steel shaft hang- 
ers and transmission products. 

Burrell Belting Co., Chicago, showed a full line of 
Burmaline belting, a fabric substitute for leather. L. 
P. Kurzel was in charge of the exhibit. 

Clipper Belt Lacer Co., Grand Rapids, Mich., dem- 
onstrated belt lacers and belt hooks. One of the fea- 





tures of this booth was a belt-driven fan and pulley 
arrangement on which were fastened samples of the 
different kinds of belting on which the company’s 
products have been used, the revolutions of the shaft- 


ing bringing each of these successively into view. 5. 
P. Moore was in charge of the exhibit. 
Whitney Metal Tool Co., Rockford, Ill., had an ex- 
hibit of woodworking and metal working machines. 
Osborne Mfg. Co., Cleveland, exhibited a complete 
line of brushes and brooms, and also showed some of 


its steel wire wheels for cleaning castings, stove plates, 
metal patterns and other metal materials. 

The Bassick Co., Chicago, had a line of casters and 
truck casters. 

Indianapolis Brush & Broom Co., Indianapolis, 
showed a line of its Red Cap brooms and also a line of 
brushes of various styles and sizes. 

The Joyce-Koebel Co., Inc., New York, had the 
most expensive and one of the most interesting ex- 
hibits in the entire list, for in addition to a complete 
line of industral diamonds, C. J. Koebel, treasurer of 
the company, who was in charge, had a special exhibit 
of famous gems. These diamond-set tools are for the 
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most part used in abrasive industries. Mr. Koebel 
distributed some very artistic desk calendars to vis- 
itors at his booth. 

The Borden Co., Warren, Ohio, exhibited a com- 
plete line of ratchet pipe cutters and other pipe tools. 
\V. J. Mitchell was in charge. 

The Sabin Machine Co., Cleveland, Ohio, demon- 
strated its new one-man trucks. H. J. Ludwig, engi- 
neer, and A. E. Dorod, advertising manager, were in 
charge. This company is a comparative newcomer in 
the truck field, having been in business only a year. 
The trucks are of all-steel construction and are de- 
signed to handle open-top steel factory barrels, 
wooden barrels of all sizes up to 1,400 pounds, oil and 














The com- 
pany also demonstrated a line of shop barrels. 

Vacuum Belting Co., Indianapolis, Ind., exhibited a 
line of hoghide belting with vacuum cup surfaces. F. 
IX. Grayson, special representative, was in charge. 


chemical drums and steel and wooden kegs. 
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Standard 


GAUGE GLASSES 


In ordering Libbey Standard Gauge Glasses you 
have absolute assurance that they will fulfill all of 
the claims we make for them and more—simply 
to meet ordinary requirements would never be 
sufficient to meet Libbey ideals, which have set a 
standard of excellence for the world since 1818. 
Each Libbey Gauge Glass is produced with ample 
margin of safety—above and beyond its normal 
specified capacity. 

The Libbey Standard Gauge Glasses withstand 
pressures up to 200 pounds remain clear in service. 
They have the unconditional Libbey guarantee 
to be absolutely uniform in size. 

The Libbey High Pressure Gauge Glasses. for 
pressures up to 400 pounds have passed the most 
exacting tests by railroads and other corporations 
with a liberal factor of safety. 


We welcome inquiries for prices or literature 


THE LIBBEY GLASS MFG. CO. 
C Toledo, Ohio, USA. 
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lloeter Mite. e:, i reeport, I1., exhibited a line of 


drills, 
The Chisholm & Moore Mtg. Co., Cleveland, dem 
onstrated some of its chain hoists in operation. One 


of the company’s 30-ton high-speed hoists was among 
those demonstrated. 2. D. Ludlow was in charge. 
(U.S. Electrical Tool Co., Cincinnati, Ohio, exhibited 
a line of ball-bearing drills, grinders and buffers 
Henry Disston & Sons, Ine., Philadelphia, had a 
exhibit of metal cutting saws, slotters, 


large Screw 





metal-slitting saws, circular milling saws, friction 
discs, hack saw blades and files. C. E. 
Mather, assistant manager of the Cincinnati branch, was 
in charge of the exhibit, assisted by W. T. Lindsay and 
W. M. Mather, both of the Cincinnati branch. 

Rockford Lathe & Drill Co., Rocktord, Ill., exhibited 
r its latest models. 


Beloit. \\ 1S., 


slate saws, 


SOMC¢ 


Ggardner Machine Co., exhibited a line 


of dise grinders for metal work and pattern makers. 
W. Bb. Leishman, sales manager, and V. E. Breyley, 
were In charge 


The Rust-i-cide Co., Cleveland, exhibited a line of 
rust destrover for rusty iron and steel surfaces. D. 
W. Dobie, sales manager, was in charge. 

Vhe White & Bagley Mfg. Co., Worcester, Mass., 
showed a complete line of cutting and grinding lubri 
cants, motor oils, hand soaps and spindle oils. Joseph 
We Leroy, was in charge. One of the 
features of this exhibit was a framed photograph of 
some of the most famous automobile race drivers. 

Lumen Bearing Co., Buffalo, had a very interesting 
exhibit of machine bronze. By means of a scale, 
M. B. Patch and P. J. Hoeffler, who were in charge 
of the exhibit, demonstrated the savings that could 
he effected by purchasing bars of the proper dimen 
sions. They also explained the company’s system of 
refunding for unused butts which contained any por 
tion of the trade-mark. 

Pike Mtg. Co., Pike, N. H., exhibited a line of oil 
stones, including natural soft Arkansas oil stones. 
There was also a specimen of silica taken from Arkan- 
sas mountains. IL... B. Ward, in charge of this exhibit, 


sales manager, 


distributed booklets on “Tlow to Sharpen and What 
to Use,” in which was contained the story of oi] 
He also distributed small \rkansas oil stones 
as souvenirs. 

The Ready Tool Co., Bridgeport, Conn., exhibited 
a line of safety belt shifters and belt sticks. 

\. O. Smith Corp., Milwaukee, exhibited a line of 
welded products. H.-A. Schauer was in charge. 

The American Saw & Mfg. Co., Springfield, Mass., 
exhibited a complete line of the company’s saws, and 
demonstrated one in operation in a baby cutter, the 
latter a product of the Iedlund Machinery Co. L. E. 
Jennings, who recently became agent for the company 
in the Middle West, was in charge of the exhibit. 

Marvin & Casler Co., Canastota, N. Y., had a very 
interesting exhibit of non-floating reamer holders, 
planer jacks, planer blocks and T-slot nuts, and also a 
twin-screw drill chuck and a boring head. Herman 
Casler was in charge of the demonstrations. 

C. Ik. Johansson, Inc., Poughkeepsie, N. Y., ex 
hibited a complete line of angle blocks, plug gages. 
special jig boring fixtures, a new micrometer, a new 
set of shop gages, and a line of thread gages. The 
new shop gages are slightly less accurate than the 
-tandard blocks and are designed for use by shoj 
workers in plants where the more expensive blocks 
are kept for test work only. H. R. Jaeggli, district 
manager, was in charge of the exhibit. 

The Skinner Chuck Co., New Britain, Conn., ex 
hibited a number of planer chucks, lathe chucks and 
drill chucks, and Robert B. 
Was present to explain the latest principles of his 
products. He distributed booklets on chucks and their 
uses. Incidentally, Mr. Skinner was induced to tell a 
few details about one of his pet hobbies, which is a 
Bible class that he has organized recently in his home 
city and in which he now has over 1,500 members. 

The Cleveland Twist Drill Co., Cleveland, had a 
large exhibit of the company’s regular line of drills, 
Mezzo drills and quick-set reamers. Fred Hagedorn, 


Stones, 


Skinner, sales manager. 








Smith were all on hand to 


1 


k. D. Botley and H. G. 
explain the advantages of the company’s drills to all 
The new Clevox drill was one of the features 
of this exhibit. 

S. W. Card Mfg. Co., Mansfield, Mass., exhibited a 
line of taps and dies, screw plates and allied products. 
George G. Hunter and W. E. Horsfield were in charge. 


visitors. 


Brown & Sharpe Mfg. Co., Providence, R. I., had 
the most extensive exhibit of the entire exposition. 
C. A. Ballou, who has been with the company twenty 
three years, was in charge, assisted by C. E. Machon. 
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UYERS OF BELTING want standard quality, and that is where 
} Gandy leads. 
| Gandy is the standard stitched cotton duck belt. It is the original 
| stitched cotton duck belt, made only by the Gandy Belting 
Company. : 
| 
Users know what the name stands for and what they can expect 
of Gandy Belting. 
THE 
i, ' 
| | _ GANDY BELTING COMPANY | | 
| MAIN OFFICE AND FACTORY: 757 WEST PRATT ST. BALTIMORE, MD. 
| New York: 36 Warren Street. Chicago: 552 West Adams Street. | 
— = } | 
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The display of machinist’s tools took up a space 30 
fect long and in addition filled one of the front show 
windows. It was featured by a gear model attrac- 
tively displayed in a gilt frame with an indirect light- 
ing connection. A 12-foot micrometer attracted con- 
siderable attention. 

The Allen Mfg. Co., Hartford, 
demonstration of its hollow set screws. 
was attached the 





Conn., had a clever 
On a shafting 
hgure of a doll to demonstrate the 





WINDOW DISPLAY OF BROWN & SHARPE PRODUCTS 
\nother figure dem- 
the hollow set screws eliminated this 
\W. A. Purtell, sales representative, demon 
strated the company’s products. 

he Thermal Syndicate, Ltd., New York, exhibited 
a line of vitreosil products for laboratory uses and 
demonstrated the unbreakable feature by plunging a 
picce of vitreosil into hot water and then suddenly into 

very low temperature. W. E. 
of the demonstration. 

Detroit Seamless Steel Tubes Co., Detroit, exhibited 

line of its seamless tubing. C. L. Stafford of the 


danger of ordinary set screws. 
onstrated how 


danger. 


Strevig was in charge 


sales department was in charge. 

Moloney Belting Co., Chicago, exhibited a line of 
waterproot leather belting and also showed a hide sec- 
tioned off to show the different cuts used in making 
belting. C. M. Mortimer, secretary of the company, 
was in charge of the exhibit. 

Ilerman Behr & Co., Inc., Brooklyn, N. Y., showed 

complete line of sandpapers, adamite discs, adamite 
cloth and other abrasives. S. J. Hallsted, service de 
partment, was in charge and explained in detail to 
interested visitors how sandpaper is made. He had 
some samples of garnet used in making sandpaper. 

International Electric Co., Indianapolis, exhibited a 
number of heavy copper electric glue heaters and glue 


cookers. H. W. George, district manager, was in 
charge of the display. 
Standard Pressed Steel Co., Jenkintown, Pa., ex- 






we" 





: 


hibited some “Hallowell” steel bench legs. 
The Norton Co., Worcester, Mass., exhibited a line 
grinding wheels and abrasive, refractories and lab- 


+ 


UPIPILUBS 





oratory ware, and some of the Norton line of abrasive 
machinery. A. R. Sandine was in charge and was 
assisted by L. A. Nye and G. A. Park. 

The Jacobs Mfg. Co., Hartford, Conn., exhibited a 
full line of Jacobs drill chucks and super-chucks. Fred 
LL. MeCarthy and Joe Hazley were in charge and ex- 
plained all of the details of the chucks. 

Kidd Drawn Steel Co., Aliquippa, Pa., exhibited a 
line of its special drawn steel and alloy steels in 
rounds, squares, hexagons and special shapes for auto- 
mobile parts and other uses. W. S. Kidd, Jr., who 
represents the third generation of the Kidd family to 
be connected with the company, was in charge of the 
exhibit. 

Wahlstrom Tool Co., Brooklyn, N. Y., exhibited a 
line of automatic drill chucks for straight and taper 
shank tools, a new automatic drill chuck and an auto- 
matic tapping attachment. Charles N. Gregory was 
in charge. 


—tor 


CHANCE TO GET HOME-MAKER 


Young Woman College Graduate Uses “Mill Supplies” to Adver- 
tise for Position as Housekeeper in Refined Family 


of the most unusual advertisements that has 
ever appeared in MILL Suppiies will be found in the 
classified section of this issue. It is an inquiry for a 
position as housekeeper in a home of refinement, and 
the applicant is a “young woman, attractive, good 
cook, college graduate,” who, according to her own 
statement, is one “preferring home-making to profes- 
sional lite.” 

In a statement giving her reasons for selecting MILL 
SUPPLIES as a medium for seeking such a position, this 
unusual young woman states: “As you this 
advertisement is not connected with mill supplies 
especially, but I would rather have it in such a mag- 
azine and receive fewer replies, from people who are 
doing the real work of the world, than many replies 
from a class of people who would read it in the daily 


One 


sce. 


newspapers.’ 
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Foundrymen’s Convention Dates 
The annual convention and exhibit of the American 
Foundrymen’s \ssociation will be held in Exposition 
Park, Rochester, N. Y., from June 5 to 9. All of the 
latest and most improved methods and materials for 
use in the foundry will be displayed. 
tor 


(Continued from page 73) 


Mte. Co., Pittsburgh: G. B. Stausner, Philadelphia; J. R. Sten- 
eck, Chicago; R. R. Sterling, Sterling & Skinner Mfg. Co., De- 
troit: Ed Stern, Morgan Brass Mfg. Co., Cleveland; Thomas M. 
Stinson, Detroit Range Boiler & Steel Barrel Co., Detroit; G. C 


Cleveland. 
A. Taylor, 
San Francisco; 


Stuart, 
Georve 


ucts Co., 


Boston; W. 4 
S. S. Thornberry, Toledo 
Alex F. Taylor, Wheeling Steel & 


A. Taylor, Wheeling Steel Prod- 
Pipe Thread- 
Iron 


ing Machine Co., Toledo; 
Co., Wheeling; J. T. Tobin, International Sales Corp., Philadel- 
phia; L. E. Thomas, Reading Iron Co., Reading; B. O. Tilden, 
B. O. T. Company, Trenton; L. W. Tilden, Capitol Brass Works, 
Detroit: C. C. Todd, MeCormick Blde., Chicago. 

H. H. Van Buren, Moreency-Van Buren Mfg. Co., Sturgis, 
Mich. 

Cc. P. Wadley, Execelso Specialty Works, Buffalo; S. G. Wetz- 

tes . 


ler, Blue Seal Chemical Co., Roselle, N. : E. S. Wells, National 


Sanitary Co., Salem; Boyd Watson, Spang, Chalfant & Co., 
Pittsburch; W. E. Watson, Youngstown Sheet & Tube Co.; C. 
W. Watson, Walworth Mfg. Co., Kewaunee, Ill; James 8S 
Weaver, Central Tube Co., New York; John H. Wilke, Master 
Plumbers Supply Co., Detroit; L. L. Wilkinson, Ohio Brass Co. 
Mansfield; George Wood, Sanitary & Heating Engineering, New 
York: William J. Woolley, National Trade Extension Bureau, 
Evansville: Edward Worcester, Jr., National Tube Co., St. 
Louis: Francis Worcester, Spang, Chalfant & Co., Pittsburgh 
Carl K. Zwermann, Zwermann Co., Robinson, Ill 
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Power Transmitting 
Machinery 


Always the best buy — superior 
in design, construction and 
material. This means lower 
initial cost—better adaptability 
to your present installations- 
lowest possible operating ex- 
pense, and exceptional inter- 
changeability from one use to 
another. 


DEALERS—the Jones 
line will sell easier and 
give better satisfaction 
because of its absolute 
Superiority. Our selling 
co-operation is real co- 
operation that takes a 
definite and substantial 
form. 


Write for Catalog 20-A 


4411 West Roosevelt "Road, ee 
Branch Sales ul Er ering Offic 
ORT ; ) MILWAUKEE WIS 
t \ Nut Is Is 
GH, PA., Union At 
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Three traveling salesmen stood in a group in_ the 
waiting room over the tracks in that old rail 


ding\ 
| station at the foot of the hill in Cleveland. It 
was early in the morning and they had pulled out at 
that hour to get their train. They were gloomily dis- 
cussing the fact that their train had just been reported 
in hour late. 

“Why couldn't we found that out before we 
left the Hollenden and our time for breakfast 
instead of shooting in a cup of coffee and a couple of 
rolls in such a rush?” one of the three wanted to know. 


road 


have 
taken 


The others were just expressing their sympathy with 


that attitude of mind when a fourth man came up and 
recognizing fellow craftsmen, asked if there was any 
news about the train. 


“They just told us it will be 
more,’ was the response. 


an hour late and probably 


Phe newcomer whistled. 

“We might just as well go back into the smoking room 
and wait it out,” suggested the one who had complained 
about his hurried breakfast. 

“Not me,” said the new man. “I've got to get off. I 
can’t wait all dav for this man’s railroad to move. I'll 
j an electric road connection. — | 

ton before noon and I’m going to do 
He hurried off and as the trio made for 
the smoking room, they saw him pegging along up to 
the street car line. 


figure out some kind of 
Want to get to 
it somehow.” 


“(Grocery salesman, probably,” said one of the three. 
‘Got to get to his customers before they order their cod 
Nothing to 
\ fe llow'd 
Probably new man 


fish and sale molasses from his competitor. 
that business of rushing around all the while. 
soon wear himself out at that pace. 
on the job.” 

“He's a new man all right. any 
customers vet and is afraid everybodv'll go out of bust 
ness before he makes a sale.” 


Probably hasn't got 


lhe men sat in the smoking room until their train 
finally arrived, and now and then they amused them 


selves with remarks about the new salesman. 
Meanwhile the salesman who was, in fact, a new man 

in his business, was making his way toward ton, 

and he pulled in there at eleven o'clock after a rather 


roundabout trip, but not an unpleasant one. He was in 
ime to get out to the Mohawk Wood Pulley Company's 
plant before noon and catch the He was 
av back to the hotel for luncheon just as the acquaint 
r the had picked him as a 
salesman, was ordering his luncheon, with a view to mak 
ing up for the morning's hasty meal. 


On his 


buver. 


ance of morning, who eTOcer\ 


He was eating when the other salesman entered the 
erill and recognized him. “Well, vou got here after a 
Was the train more than an hour late?” 
“Nearer two hours reaching here. ] 


\\ hile, | sce. 


guess I should 


uccessful Salesmanship 


By Frank Farrington 


4i Rights Reserved 


Self-Starters 


have followed vour example and ceme the other way. 
Done any business 7” 

“Why, I’ve been out to the Mohawk Wood 
Company’s plant and got their order for belting. They’re 
the folks I was anxious to see here. I had a tip there 
Was a man on the way from one of our competitors. | 
wanted to beat him to it.” 

The other salesman paused, his forkful of spaghetti 
on the way to his mouth. He looked at the newcomer, 
amazed. He laid down the fork and exclaimed, “Well, 
I'l] be damned!” 

His new acquaintance, about to seat himself at an ad 
joining table, returned anxiously, “What's the matter: 
Aren't those people good 2” 

“Good? Ill say they’re good. They're so good I was 
expecting to sell them about three thousand dollars’ 
worth of belting and I loafed away the morning and let 
vou beat me to it.” 


Pulley 


The deteated salesman soon became tired of his lunch 
and paid his check and left, with a rather dismal, “See 
you again.” 

“That's the way with a lot of these fellows who've been 
on their territory a long time and think thev’ve got their 
trade cinched,” said the successful belting salesman, as 
his competitor went out. 


“They take it too easy. It 
may look green of me to be rushing around when I might 
be taking it easier without getting the salesmanager sore, 


but | admit I ain't as green as I look. I wondered where 


I'd seen that bird before. Now I remember. It was 
when I was selling groceries and he was—ves, sir. he was 


selling belting then.” 

line, 
He had gained his 
training in a line where he met with daily competition, 
and where he had to hustle to get enough business to 
earn a decent wage. He had found that the time to get 
started is early in the day while some of the other fellows, 
not all of them, but some of them, are taking it easy. 


This successful salesman was new in the belting 
but he was not new at salesmanship. 


There is a class of salesmen who don’t feel like start 
ing out ina rush in the morning. They require time to 
get under way. They are lethargic in temperament. They 
need constant prodding from the home office. They rea 
son that they are doing a large part of their duty when 
they travel over their territory on schedule and ‘call on 


the prospects whose names are given them. 





Such salesmen unconsciously get into the habit of let 
ting the salesmanager start them, push the vet them 
under way when any special effort is required. They 
travel so nearly the same even pace that they do not 
really know how to speed themselves up. They have to 


be spurred. 

Of course, the easy way is to jog along, and there are 
some mill supplies salesmen, doubtless, who prefer the 
easy way. They are satisfied with what they get on that 
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basis. It is only when some ardent young self-starting 
competitor comes into their field that they really discover 
their own inadequacy for fast work. 

When a man has allowed himself to get into the habit 
of going slower than success requires, it is hard for him 
to get out of that habit. He develops the hook-worm 
or slecping sickness before he knows it. 

\ man ought to keep himself so fit physically that 
he feels energetic, feels in the morning like getting 
at the day's work, feels as if he could handle the situa- 
tion. The man who feels well physically, who is right 
on his toes, is the man who is sure he can win out. 
Such men are the ones to take the world by the rieck 
and shake the orders out of it. They are afraid of no 


one. Competition only whets their appetite for 


struggle. 

It means little to such a man to ride in the worst 
train on the road if that train will take him where he 
Wants to 


o 
O. 


Such men are not heard complaining 


about the fact that no parlor car is on the train. You 
find them so anxious to get along that thes forget 


the conditions of travel. 


discomtorts. 


about They can rise above 
There 
men who complained at not having the travel luxuries 
they liked during the war. Needless to say, 
them took a troop ship. 
Yes, | which the 
is always rotten, where you pay enough to be en- 
titled to eood trains and do not get them. .\) man 
may a right to kick in such cases, but he ought 
an official complaint where it will do some 
eood and then shut up. 
evervone, 


Unfortunately there are others. were some 
none ol 
an ocean trip in 
service 


know, there are roads on 


have 
lo registel 
To go about complaining to 
the train and 
showing it all the time, is to keep up a mental stewing 
which renders a man unfit for hundred per cent sales 
manship. 


feeling sore about service 


The more a man thinks about how rough a time he 
is having, the worse time he has and the more ineffi 
cient he becomes. It is a great mistake when we be- 
gin pitving ourselves. Ordinarily the man who does 
have things hard, who would be justified in 
making the worst kick, 1s a man who does not com 
plain much, who has the nerve to take things as they 
\ lot of fellows who had always thought they 
had to have things just about so, especially when 
traveling, found during their period in the service that 
they could get along with a good deal less and be com 
fortable and happy at that. Whether a man is com 
fortable and happy is more a matter of what is in his 
mind than what his surroundings are—it he is really 
a man. 

Keep physically fit and mentally conditioned to your 
job and you will find yourself ready to start when it 
is time to start, without having to wait for stimulation 
from the home office, and without having to stir up 
vour energies with some sort of artificial stimulant. 
~ The salesman who overeats and undersleeps and 
become overloaded with 
poisonous waste will never be classed with the self 
starters. [le will always have to be pushed along by 
the house. And it is well to realize that 
when the salesmanager finds a salesman to be one of 
those who cannot start operations without being urged 
about so much, that salesmanager 1s likely to decide 
that he can dispense with that man’s services 


really 


CONnTC. 


allows his intestines to 


force from 


HALL QUPPLUES 





There are salesmen who are naturally in the self 
starter class, who have just dropped out of it because 
they have allowed themselves to become physically 
unambitious. Such a salesman has no one‘to blame for 
his failures but himself. He is in a case with the de- 
feated belting salesman in the incident related. 

\ man may actually become so worn with overwork 
and long hours of travel that his deadened condition 
is unavoidable until he can get rest. Such a man can 
and probably will whip himself into a start whenever 
it is necessary. [He may have applied the whip too 
long without rest. In that case, he is making a great 
mistake, perhaps shortening his years of service, if 
not his life, by sticking to work without a Suitable rest 
and vacation. 

It is a wise man who knows when to speed up, when 
to goad himself into action, because of an improper 
lethargic tendency, but it is also a wise man who 
knows when he has gone far enough and needs to let 
up in order to save his future. There is little sense in 
aman working himself to death, but when it comes to 
that, how many men have you ever known who have 
actually done that thing? Most of us can speed up 
a good deal more than we ever have yet and still be 
well within the bounds of physical safety. There are 
ten men who go slowly that have no sales momentum 
for one who excels the physical speed limit. 
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BETHLEHEM BUYS LACKAW ANNA 
Latter Company Was One of Seven Mentioned in Big Steel Merger 


and News of Purchase Is Distinct Surprise 


One of the most interesting developments in the 
steel industry in recent years is the purchase of the 
properties of the Lackawanna Steel Co. by the Beth- 
lehem Steel Corp. The acquisition of the former com- 
pany by the latter was ratified by the directors of both 
at New York, May 16. The estimated annual capacity 
of the Lackawanna Company is 1,840,000 tons of steel 
ingots. This will increase the total capacity of the 
Bethlehem corporation to 5,057,000 tons annually. 

Coming as it did on the heels of the recent investi- 
gation trip of executives of the seven steel companies, 
which were mentioned in the proposed big — steel 
merger, the Lackawanna company having been one 
of the seven interested, the news of the move on the 
part of the Bethlehem company was a distinct sur- 
prise to the industry. It is reported that the news was 
especially surprising to the bankers connected with 
the seven-company merger. 

The Lackawanna company was organized Feb. 15, 
1902, and the present plant of the company is located 
at Lackawanna, N. Y., formerly known as West 
Seneca. It three miles of waterfront, and 
includes a private canal and spacious harbor 
and docks. 


contains 
large 


eee 


Exports of Leather Belting 


Of the exports of leather belting from the United 
States during March, amounting to 95,558 pounds, 
valued at $144,090, British India was the leading mar- 
ket, with purchases amounting to 21,798 pounds, val 
ued at $28,787, followed by China, with 13,232 pounds, 
valued at $25,747, and Great 13.844 
pounds valued at $19,546. 


Britain, avith 
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>MEDARP 
Wood Split 











Our Line is the recognized standard on 





PULLEY 


from Stock ! Air Cocks 


Air Valves 
Cylinder Cocks 





& @ What are the sizes, 
shipped TODAY? 
about making good pulleys than many other concerns. 
wouldn’t think of running the slightest risk of impairing the 


regardless of what 

@ Wire them— phone them—they’ll go off our ware- 
house racks and on the ears in a jiffy. 

© You can always get them from stock, and for a fair 
price, at “Medart’s.” 

{MR. SUPPLY DEALER—We have been engaged in the 
{OUR POLICY in building Wood Split Pulleys is: Cheap- 
value of our most valued asset—our Good Will. 


quantities, you want 

Pulley business for 40 years, and we know a great deal more 
ness is suicidal; products must be the best in their class. We 
Get the “MEDART” WOOD SPLIT PULLEY from Stock! 


THE MEDART COMPANY 


(Formerly Medart Patent Pulicy Ce.) 
General Offices and Works: St. Louis, U. S. A. 
Office and Warehouse Offices 
CINCINNATI CHICAGO and PHILADELPHIA 





Shafting, Couplings, Collars, Hangers, Bearings, Bearing Supports, 
Friction Clutches, Iron Pulleys, Steel Rim Pulleys, Gearing, Sprock- 
ets, Chain, Rope Sheaves, Rope Drives, Belt Tighteners, etc. 





DETROIT, MICH. 


STERLING & SKINNER MEG. Co. 


Gauge Cocks 
Water Gauges 
Priming Cocks 











Well Known Products Sell Better 


Jobbers know Peerless Fire Protection and 
Extinguishing products are in demand be- 
cause of the high quality workmanship and 






ant? 
te 





> material which go into their manufacture. 
5 Sales Are Created For Jobbers 
; , te by the requirements of fire insurance and 

054) prevention inspectors that such devices be 


installed. Insurance policies require the use 
of “Approved” Fire Prevention Equipment 
and insurance rate reduction pays the cost. 
Jobbers who fail to supply the demand are 
overlooking a real sales opportunity. 


Exclusive Features 


All our products are equipped with every 
modern device and in addition have a num- 
ber of exclusive features which add to their 
salability. 


A Peerless product for every need 


There is a Peerless Product (Ap- 
proved by the Underwriters Lab- 
oratories) for every fire prevention 
or extinguishing need 





] req ed to write for details. 


Peerless Safety Can & Device Mfg. Co. 
127-129 South Green St. Chicago 
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Use Laboratory Research to 


Improve Belting 


Description of the Apparatus Installed at Leather Belting 
Exchange Foundation Which Has Been Established et Cornell 


LOUIS W. 


Co-operation between competing business houses is 
one of the manfestations of the day, made possible 
and promoted by the trade associations. Heretofore, 
this has been a feature more particularly of the sales 
department, but as business men mect together and 
become familiar with the power of co-operation, they 
see the possibilities of extending it to other depart- 
ments of their business. We are familiar with co- 
operative advertising, where competing houses join 
together to make known the merits of the article they 
are producing, as compared to some other artticle 
which may be used for the same purpose, and some of 
the trade have added to their activities 
departments for the prosceution of scientilie research 
in their product. Most manufactured articles, and 
most manufacturing processes are capable of infinite 
improvement, both in quality and applicability, and in 
economy of production. 


associations 


Usually such research involves a considerable out- 
lav for equipment, and a continuous large expense for 
its prosecution, oftentimes requiring sums beyond the 
reach of the ordinary manufacturer, but not of serious 
moment where they are divided among a considerable 
number. .\ typical illustration of this tendency is in 
leather belting, a commodity which has been in use in 
our factories for several generations, and with which 
all factory people are familiar, but concerning which 
there never has been any real scientitic information. 
It is not a large item of production, the total amount 
ing only to forty-one millions in 1919, and it is manu- 
factured by a number of houses which have grown up 
in the business, some of them quite old, and which 
have a thorough, practical knowledge of their ma- 
terial, but most of which have had little knowledge of 
the theory of belt transmission. On the other hand, 
there has been some little theoretical work done on 
leather belting, but with inadequate apparatus, and by 
men who had no practical knowledge of the material 
with which they were working. 


The leather belting manufacturers connected with 
the Leather Belting Exchange, in their desire to im 
prove their product, and to better adapt it for the 
work of the industries, the opportunity, and 
established a research department, now known as the 
Leather Belting Exchange Foundation, located at Cor- 
nell University and operated under the general diree- 
tion of the officers of the Sibley College of Mechanical 
engineering, of which D. S. Kimball, recently elected 
president of the American Society of Mechanical [en 
eineers, is dean. Here has been established a com- 
pletely equipped laboratory, now under the charge of 
RK. IF. Jones, research direetor, from which there has 
issued some very important new information concern- 
ing the operations of belting, 


saW 


which is of important 
interest to all belt users, as well as information which 
been of marked value to the manufacturers of 
leather belting, looking toward an improvement in the 
processes of manufacture, and a stabilizing and stand 
ardizing of qualities. 


1 
Nas 


ARNY 


The apparatus consists principally of two 100-hp. 
electric dynamometers, weighing 10,000 pounds each, 
either of which may used to drive the other, 
through the belt. They also may be run in cither 
direction, so that the driving side of the belt can be 
used above or below. One of the machines, which is 
commonly used as an absorbing dynamometer, 1s 
mounted on ball-bearing flange wheels, so that it can 
be very easily rolled along carefully leveled tracks to 
accommodate belts of different lengths. This track 
also carries a tension weighing mechanism, with a 
connecting cable to the dynamometer, which holds the 
dynamometer in place when the belt is on, and trans- 
mits the total pull of both sides of the belt to the 
weighing bar. In addition, each dynamometer is 
equipped with torque scales, which register the total 
torque, including the bearing friction. From the ten- 
sion weighing mechanism can be determined the sum 
of the tensions on the belt, and from the torque read- 
ines can be calculated the difference of tensions. \With 
the sum and the difference of tensions known, can be 
obtained either tension. 5 


be 











Each machine is equipped with electrically operated 
tachometers and revolution counters, from which the 
p.m. are accurately determined. The slip-meter is a 
differential counter, of the rotating lamp type, which 
revolves once for each revolution difference in speed 
of the driver and the driven. The slip is measured 
by counting the total revolutions of the driver, with 
the electric counters, while the light is making a suff 
cient number of revolutions to measure accuracy. 
From the observations the present slip can be com 
puted by dividing the number of revolutions of the 
lamp by the number of revolutions of the driver. 

The armature circuits of the two dynamometers. 
and that of a third machine called the booster, are 
connected in series with each other, so that the oper 
ating current merely circulates through the three ma- 
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VOGEL Patented Frost-Proof Closets 


give satisfactory service, day in and day out, winter and summer 


The material used in the manufacture of VOGEL closets is the best to be obtained. 
The seats are exceptionally strong and durable, the operating levers are of mal- 
leable iron galvanized and will not break, the valve bodies are of good quality brass, 
and the entire fixtures are tested under hydraulic pressure before leaving our 
factory. 








VOGEL PATENTED FROST-PROOF CLOSETS have stood the test of zero 

weather and many thousands have been in use for years without requiring repairs. 

When repairs become necessary, merely remove one valve cap in back of the 
bowl and the rod with operating parts may be 
removed in an instant. 





The VOGEL is the simplest and most durable frost- 


proof water closet made. The price is right. 


SOLD BY ALL JOBBERS 


~ JOS.A. VOGEL COMPANY 


Wilmington, Delaware 











DRILLS AND GRINDERS 
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complete 
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THE U. S. ELECTRICAL TOOL CO. Cincinnati, Ohio 


Boston, New York, Philadelphia, Pittsburgh, Detroit, Cleveland, Chicago, St. Louis, Milwaukee, Kansas City, Houston, New Orleans 











We have customers who have been buying from 
us for thirty-three years. Better join our family. 


The next time you need any Engine and Boiler Trimmings, Plumbers’ 
Supplies, Water Gauges, Gauge Cocks, Air Cocks, Steam and Gas Serv- 
ice Cocks, Bibbs, Basin Cocks, Brass Fittings, etc., mail your order to 


THE McRAE & ROBERTS CO. DETROIT, MICHIGAN 


Long Distance Phone—Cedar 74 
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chines. Phe booster is steam turbine driven, and it 
supphes most of the losses. All three machines are 


separately excited from a small 220-volt motor gen 








erator set, the field strength of each being controlled 
by individual rheostats. 

In operating, 
regulated by manipulations of the three field rheostats. 
No starting resistance is necessary, because the ter 
minal voltage at the motor dynamometer can be re 


the load and the speed are entirely 








duced to a very low value by field control of the | 
booster. No load absorbing resistance is required, 

because the current from the generating machine is 
led back to the driving machine, and the booster has 
to supply only the normal losses in the two dyna 

mMometers. 

The product of this laboratory naturally divides 
itself into two classes, first that which relates to the 
operation of belts, and is of interest to belt users. 
Reports have been published, or are about to be ts 
sued, on the comparative value of the flesh and grain 
sides of leather belting, on the relation of width to 
transmission, on the comparative value of different 
types of belts, on the comparative values of single and 
double belts, and experimental work is being done to 
determine transmission at different and on 
pulleys of different diameters, all of which must have 
large value and general interest to those who us¢ 
belting. Second, that which relates to the manufac 
ture of leather belting, the production of a product ot 
higher transmission capacity, and of great uniformity, 
all looking to the attainment of a higher efficiency 
and a better economy in the operation of belting. This 
is a double service, benefiting both those who make 
and those who use, and it already has produced a bet 
ter understanding of the whole subject by both par 
tics, and a material improvement in the quality of the 
product. 

This, therefore, is an illustration of an ideal co-oper- 
ation for the general good, and the attainment of re 
sults which, without such unat 
tainable. 


speeds, 


co operati mm, are 


Catalogs and House Oveans 


Jobber Tells How “Mill Supplies” Has Helped Him in Purchasing 


The lastern Supply Co., Mechanicsburg, Pa., dealer 
in mill supplies, farm power machinery and road 
building machinery, has just issued a 1922 catalog. 
Mitt Suppwirs, C. G. 
treasurer of the company, writes: 


In sending a copy to Titzel, 
“Just to show you 
that we are selling quite a little of the material you 
advertise, we are sending you under separate cover 
a copy of our litthe mill supply catalog. We 
been subscribing to your magazine for a number of 
vears, and find it very helpful.” 


have 


The following is reprinted from a recent copy of 
Chan-Farco Beacon, organ of the Chandler & Far 
quhar Co., Boston: “An employee of a paper manu 
facturing company, tired of hearing men boast of their 
importance, dug up the fact that, according to scien 
tific investigation, the ingredients of a man, plus 
water, are as follows: Fat enough for seven bars of 
soap. Iron enough for a medium-sized nail. 
enough to fill a shaker. 
a chicken 
match tips. 
nesia. 


Sugar 
lime enough to whitewash 
Phosphorus cnough to make 2,200 
Magnesium enough for a 


COOP. 
dose ot 
Potassium enough to explode a toy cannon. 
Sulphur enough to rid a dog of fleas. This whole col- 
lection 1s worth 98 cents, says the Northern, and that 
in a day when things are three times as high as they 
used to be.” 

Setter Advertising, house organ of a Chicago ad-set 
shop, has an interesting article in its spring number 


mag- 


which is applicable to the mill supply industry. It is 
captioned “Keep Your Front Door Open.” 
the contains: “To stop advertising in 
times like these is just about as logical as it 


Here is 
message 1s 
would 
be for a department store to keep its doors closed dui 
ing the early morning hours when there is little doing. 
It is a well-known fact that in many localities there 
is not much retail business done But 
the merchant front 
doors open and his sales toree ready 
the 
business. 


before 


noon. 
nevertheless shrewd keeps his 
for action just 
same \dvertising is the front door of modern 
You are just as sure to lose customers if 
you cut off your advertising as vou would if vou put 
up the iron gates and turned the key to the entrance 
of your place of business.” 

Clemson Inc., Middletown, N. Y.. manutac- 
turers of hack saw blades, have recently issued a book 
let on “Hack saws and their use.” 

The Ross Mfg. Co., Cleveland, Ohio, has issued a 
booklet describing its 2-way pumps. 

\eroil Burner Company, Ine., 206 Hudson street, 
Union Hill, N. J., has published a new bulletin, No. 
20, describing and illustrating some of the company’s 
oil-burning appliances. .\ copy of this will be sent 
to any of the readers of Mitt Suppiirs who may de 
sire same. 

The Whitman & Barnes Mfg. Co., Akron, Ohio, have 
recently issued some striking folders. 


Bros., 
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Victor Balata & Textile Belting Company 


Main Sales Office: 38 Murray Street, New York, N. Y. 
167 N. Market St. Chicago Factories: Easton, Pa. 


Manufacturers of ““V-B" (Victor Balata) Belting and Canvas 
Stitched Belting, for transmission, elevating and conveying— 


also Tractor and Endless Thresher Belts. 


We manufacture all our products 
from the raw cotton to the finished 
belt. We spin our own yarn and 


We carry large and complete stocks 
for immediate shipment at our fac- 


weave our own duck, enabling us to tory, branch stores, warehouses and 
furnish high quality belting with uni- distributing agents, and in all mar- 
formity throughout. kets. 





A few desirable territories still open— Write. 











PICKERING 
“FORCE FEED” OIL PUMPS 


are worthy companions of the Pickering Governor—being made in the 
same careful manner, of simple design and selected materials. 
Intended primarily for Steam Engine Cylinder lubrication, they are 
made in two sizes, i. e., Single and Double Feed. 
The former is here illustrated. 


This is a good live item for any Jobber to handle and we suggest they 
write for particulars and latest prices. 





The Pickering Governor Co., Portland, Conn. 


No. 1 Single Feed Oil Pump 




















WARS | at Ga Our Specialties are sold to Jobbers only 


he elie WSL Hanna “Ball Joint” 


Se es eee en 


e 
GUARANTEED TO CONTAIN NO ROSIN Pipe Hanger 


is the 
Si™ p | e "T 
tronges 


hanger ever made. 











Judge for Yourself 


—whether the things we claim and prove 
for WIZARD Stick Belt Dressing are con- 
firmed by the dressing itself. 

We guarantee WIZARD to contain abso- 
lutely no rosin, rosin oil or other’ injurious 
substance. 

We guarantee that WIZARD does what it is 
designed to do—eliminate slipping entirely 
and keep the belt soft and pliable. 

We are so sure of WIZARD we will ship 
you ten pounds and leave it to your judg- 


ment whether you pay us $5.00 and parcel 
postage—or nothing, 


@Note the ball ana 
socket joint. 

QHanger can swing in 
any direction. 

QNot necessary to re- 


move hanger to raise 
or lower pipe. 








Write for 
Vany Jobbers Sell WIZARD “‘Our Silent Salesman” 
Under This Guarantee 





Richmond Belt Dressing Mfg. Co., Inc. The Penn Eng ineering Co. 
Richmond, Va. Philadelphia, Pa. 




















When writing to Advertisers please mention Mitt Supptigs. 
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A. Baldwin &Co. One Hundred Years in Business 


New Orleans Mill Supply and Hardware House Began Business 
in 1822 and Today Holds Enziable Position in Business orld 


One full century of business life. 


One hundred years 
of experience. 


Such is the enviable recdrd of A. Bald 
win & Company, Ltd., New Orleans, La., jobber of hard- 
ware, mill supplies and machinery, which, tracing its be- 
ginning back to 1822, can point with pride to the fact that 
it has weathered the storms of wars and depressions, and 
expanded as it aged, until today it is ranked as one of the 
largest mill supply houses in the country. So far as 
records are available, it appears to be entitled to the honor 
of being the oldest organization in the business. 
Through the kindness of Waldo M. Pitkin, general 
manager of the company, Mi_t Suppiirs has secured 
the following historical sketch of the company’s manage- 
ment from the time of its foundation to the present time: 
In 1882, Rogers, Sil and Slocomb, the founders of the 
present concern, A. Baldwin & Company, Ltd., opened 











WALDO M 


PITKIN, GENERAL MANAGER 

a hardware business in a store at 11 Chartres street and 
10 Iexchange place, New Orleans. In that same vear 
one of the members of the firm, Mr. Sil, fell a victim of 
yellow fever, and the firm name was changed to Rogers, 
Siocomb & Co. 
ducted 
known 


Under this name the business was con 
successfully until 1833, when it became 
as Samuel B. Slocomb. Later in the vear, Mr. 
Slocomb admitted to the firm R. Richards and C. Wor- 
rell, and again the name of the firm was changed, this 
time to S. B. Slocomb & Co. Unfortunately in Septem- 
ber of the same vear, Mr. Slocomb died. 

After the death of Mr. Slocomb, R. W. Montgomery 
was taken into the business as a partner, and as Slocomb, 
In 1841 Mr. Mont 
gomery won recognition and his name was added to the 
firm, which was then known as Richards & Montgomery. 
In 1847 Mr. Montgomery purchased his partner’s interest 
and personally carried on the business until 1851, when 
Mr. Richards repurchased it, continuing it in his own 
name until 1854, when he joined with him W. H. McLean 


Very 


Richards & Co., the firm progressed. 


and Cuthbert H. Slocomb, the latter being the sen of one 
of the founders. From this date until 1858, the house 
was known as Richards, Slocomb & Co. 

H. I. Baldwin, uncle of the present president of the 
company, and J. W. Saunders entered the firm, which 
then become known as C. H. Slocomb & Co. Under 
this name the business was continued, and in 1859, new 
quarters were deemed necessary and the firm removed 
to old No. 74+ Canal street, between Camp and Magazine 
SUreets. 

Then came the Civil War, and with it a break in the 
ranks of the business, for C. H. Slocomb, with most of 
the employees, entered the army, consecrating their serv- 
ices to the Confederacy. From the outbreak of the war 
until its close, very little business was transacted. H. 
I. Baldwin died on January 1, 18604, and at the con- 
clusion of the war, Mr. Slocomb again took personal 
charge of the business. In 1867, Albert Baldwin became 
a member of the firm, lending the influence of his char- 
acter to the firm of Slocomb, Baldwin & Co. Mr. 
Slocomb died in 1874, and from that time on the business 
was conducted under the name of A. Baldwin & Co., 
having as partners Albert Baldwin and Cartwright Eustis, 
the Slocomb interest being represented by Mrs. C. .\. 
Slocomb and A. D. Slocomb. Several vears afterwards, 
Mrs. A. D. Slocomb and Mrs. Ida Richardson were made 
special partners. 

The firm was incorporated in 1888 under the limited 
liability law of Louisiana, and was subsequently known 
as A. Baldwin & Co., Ltd. Albert Baldwin was the first 
president, with Cartwright Eustis as secretary and treas- 
urer. Upon the death of Mr. Eustis, H. F. Baldwin 
succeeded to his duties, and shortly afterwards, Albert 
Baldwin, Jr., succeeded his father as president. His 
death in March, 1915, forced another reorganization, and 
H. F. Baldwin was elected president, Gustave B. Bald- 
win, vice-president, and Aloysius Steiner, secretary- 
treasurer, 

In 1918, H. F. Baldwin retired from the company, 
being succeeded by Gustave B. Baldwin. Adolph Katz 
was elected vice-president, and Edgar M. Rea, secretary- 
treasurer pro-tem. The last named was elected to the 
permanent position at the death of Mr. Steiner in 
May, 1918. 

The present directorate of the company is composed of 
Gustave B. Baldwin, Adolph Katz, Edgar M. Rea, Waldo 
M. Pitkin, James M. Carbine, Claude B. Dunlap and 
Cuthbert S. Baldwin. The management is in charge of 
the following: Gustave B. Baldwin, president; Adolph 
Katz, vice-president ; Edgar M. Rea, secretary-treasurer ; 
Waldo M. Pitkin, general manager; James M. Carbine, 
manager of the machinery department; Claude B. Dun- 
lap, manager of the retail department; and Cuthbert S. 
Baldwin, director. 

\s a timely advertising feature of the anniversary, 
the company took a twenty-eight page section of the 
Vew Orieans Times-Picayune and more than one hun- 
dred of the products handled by the house were in- 
cluded in the advertisements. Tne reading sections 
of the paper contained historical articles about the 


company and photographs of the officers and_ staff. 
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for the 
Automatics 


he automatic, perhaps more than any other 
class of machine tool equipment, once the set- 
up is ready, must be kept going if it is to 
prove economical. Perhaps that is why you 
see so many Duxbak Nutan belts on them, for Duxbak 
Nutan belting keeps them everlastingly at it. Not only 
does this remarkable belting prove an economy in this 
way, but it lasts so long, regardless of the operating 
conditions, that it is the cheapest belt service you can 
buy. 


Hithout obligation, our Serv-ce Engineers will gladly help you solve 
your belting problems and tell you more about the saving that can be 
efrected with DUXNBAK NUTAN—the belt that can stand a boiling test 


pay Main Office and Factory: 
B (on 42 Ferry Street, New York 
: pelt Tanneries: 
BELTIN of 

TRADE MARK has 


Distributing Branches and Dealers in All Leading Cities Throughout the World 





Bristol, Tenn. 





TANNERS 
BELT MANUFACTURERS 
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When writing to Advertisers please mention MiLt Supptries. 
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PERSONAL 
George W Hayes has resigned as superintendent of the 
Pickering Governor Co., Portland, Conn. 
W. K. Bailey has been appointed district sales representa- 
tive of Warner & Swasey Co., Cleveland, with headquarters 


at Indianapolis 


Garrett W. Blanchfield, Hartford, Conn., has been ap 
pointed New England manager for the Peerless Weighing 
Machine Co., Detroit 

Frank I Eidmann, mechanical engineer for the Barrett 
Cravens Co., Chicago, manufacturer of lift trucks, has sailed 


for a six months’ 

Walter F. Rogers, Southbridge, 
to the force of the Reeves 
He was connected formerly 


H. R. Perkins 


business trip to Europe. 

Mass., has been appointed 
Pulley Co., Columbus, Ind. 
with the Norton Co., Worcester 


sales 


who 


was associated with the Utica Drop 

Forge & Tool Co., Utica, N. Y., for several years, is now 

with Peck, Stow & Wilcox Co. and will make his head- 
quarters in Utica 

LL. F. Hamilton, advertising manager of the Walworth 


Mig. Co., 
of Mini 


of the 


Boston, Mass., 
Suppiies. He¢ 
Walworth Co 

Louis F. Vonier has been appointed district representative 
at Milwaukee for the Lyon Metallic Mie. Co., Aurora, Il. 
He was formerly sales engineer for the Federal Bridge & 
Structural Co., Waukesha, Wis. 

J. Martin Duncan has been appointed general sales man- 
ager of the Detroit Steel Casting Co., Detroit, of 
company he was formerly sales engineer E. R 
has succeeded him in his old position. 


office 
Kewaunee plant 


recent visitor at the 
to the 


was a 
was on his way 


which 
Young 


C. H. Hamilton, Jr., has been appointed sales manager 
of the Chicago Fuse Mfg. Co., Chicago, to succeed A. S. 
Merrill, who has resigned to become general sales manager 
of the pleton Electric Co., Chicago 


J kX. Mears has heen appointed to succeed the late ke, M 


Barr as sales manager in the Chicago territory for the 
Chisholm & Moore Mfg. Co., Cleveland He was formerly 
connected with the company’s Cleveland office 

S. W. Linheimer, formerly with the Walter A. Zelnicker 
Supply Co., St. Louis, is now located at 428 First National 


Bank building, Chicago, where he has opened an_ office 
for the sale of second-hand railroad equipment 

J. J. Kirby and Howard G. Worrell have joined the sales 
force of Chase, Parker & Co., Boston, dealers in heavy 
hardware and mill supplies. Both men are well known in 
the trade, the former having been connected with the Fair- 
banks Co. and also with a New York belting house, and 
the latter having been associated with a New Jersey bolt 
manufacturing company. 

H. F. Meyer has resigned his position as sales manager 
for the Detroit Brass & Malleable Works, Detroit, and will 
re-enter the wholesale plumbing and heating supply busi- 
ness. He will join the Hiram Rivitz Co. organization at 
Cleveland, Ohio. Mr. Meyer has a wide acquaintance in 


plumbing supply circles, especially in Cleveland, where he 
was actively engaged in this line from 1900 to 1919. 
FACTORY ADDITIONS 
The Western Gears & Parts Co., Dallas, Tex., plans to 


build additions to its plant 


The Standard Steel Car Co., Hammond, 
one-story addition to $100,000 


Ind., 


building a 
cost 





The Frank 


will build a two-story 


Holton Bank Investment Co., Elkhorn, Wis, 
factory addition. 

The Kalamazoo Sanitary Mig. Co., Kalamazoo, Micl 
will build a two-story addition to its plant 

The White Metal Mfg. Co., Hoboken, N. J., is building a 
two-story addition to its plant to cost $5 £0,000 


The Seneca Wire & Mfg. Co., Fostoria, Ohio, plans +t 
erect an additional factory building, 208x382 feet 
The Madison Gas & Electric Co., Madison, Wis., will 


build a steam power plant addition to cost $350,000 
Stone Co., 16] 
will erect a one-story foundry addition to its 
The Vacuum Oil Co., 61 Broadway, New York, will 
additions to its plant at Olean, N. Y., to cost $1,200,000 
The Interborough Rapid Transit Co., 165 Broadway, 
York, will build new repair shops at its 148th street 
The Foster Machine Co., Westfield, 
one-story and basement addition, 
shop 
The 
story 
boxes. 
The Smith-Lee Co., Oneida, 
caps, is building a two-story 
$55,000. 


StTect, 


plant 


The Simbroco Devonshire Boston, 


} 14 
bund 


Nev 
vards 
building 
blacksmith 


Mass., is 
and a small 


Western Electric Co., 
woodworking 


Cicero, Ill., is 
building to manufacture 


building a 
special packin: 


onec- 


bottl 
its plant to 


N. Y., manufacturer of 
addition to cost 
Pittsburgh, is 
building to 


building, 
two-story 


Union 
erection of a 


The National Supply Co., 
considering the 
$50,000. 

The Leggett & 
Mo., will build a 
$50,000. 


The Dill Mfg. Co., 


cost 


Platt 
plant 


Spring Bed & Mfg. Co., 
addition at an 


Carthage, 


estimated cost of 


684 East Eighty-second street, Cleve- 


land, manufacturer of hardware, is building an addition to 
its plant. 

The Lavelle Foundry Co., Anderson, Ind., —— to erect 
an addition to its works to contain 10,000 square feet of 
floor spac 

The Shrauger & Johnson Co., Atlantic, Iowa, manutfac- 
turer of wagon yokes, plans to build a factory addition to 
cost $40,000 

The Great Western Mfg. Co., Leavenworth, Kan., manu- 
facturer of machinery, plans to build a two-story and base- 
nent addition 

Joseph L. McInerney, 378 West Fourth street, Elmira, 
NX. Y., machine works, is building a new one-story factory 
on First street 

The Duffin Iron Co., 4837 South Kedzie avenue, Chicago, 
will build a two-story addition to its plant for general iron 
and steel working 

Gehret Brothers, Bridgeport, Pa., plan to erect.a One-story 
addition to their structural steel and iron works at an esti- 


mated cost of $50,000. 

The Public Service Electric Co., Newark, N. J... pl 
to build an addition to its Jersey City powerhouse at an esti- 
mated cost of $150,000 

George W 
is building a 
veneral 





3122 


Waketield 


addition to his 


Lindsay, 
two-story 
machine work. 

\. H. Grebe & Co., 10 Van Wyck avenue, 
radio manufacturers, are building a 
an estimated cost of $100,000. 

The Frick Co., 
tural machinery, 
at an estimated 


street, Philadelphia, 
machine shop for 


Jamaica, L. &., 
three-story addition at 
manufacturer of agricul- 
one-story foundry addition 


Waynesboro, I’a., 
will build a new 


cost of $200,000. 
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UNIT CATALOG SERVICE 


Mill Supplies, Machinery and Automotive Equipment 
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Illustration 
Showing 
Comparative 
Size of 
Backbone 


Above illustrations show comparative sizes of an 800 page 7! 
as against a 1200 page 6x9-inch former size. This new size 





Th" x 1093" 
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Illustration 
Showing Com- 
parative Sise 
of Front of 








Catalog 


Axl0¥%-inch New (National Standard) size catalog 
, on which we are now offering service, allows the 


listing to better advantage of more goods in one-third less pages at a lower cost than the smaller size, and there- 
fore 


SER VICE 


Our Service consists of making your layout, securing the data and cuts, doing 
the compiling, setting the type, submitting proofs of same to you as well as the 


, has proved of greater value 


manufacturer for OK, printing and binding the catalogs. This 


Service also 


includes keeping your salesmen’s loose leaf catalogs continuously up-to-date by 
revising your pages immediately upon receipt of new data from manufacturers or 
information from our clients. This Service eliminates all your catalog troubles. 


NATIONAL STANDARD SIZES 
We build to your individual requirements, Mill 
Supply, Machinery and Automotive Equipment Cata- 
logs in National Standard Sizes, of which the outside 
measurements are 7'4xl10% inches, (type measure 
6%x9 inches); also Hardware Catalogs in 8'%xll 


inches 
UNIT SYSTEM 

Our Units consist of whole and half pages as well 
as Units of four to eight items to a page, from which 
you may build your entire layout as per your ideas 
and selection, enabling you to place in the hands of 
your clients an individual catalog illustrating the 
lines you handle exclusively. 





COMPILING STAFF 


We have associated with us experienced compilers 
in every line, one of whom, especially efficient in 
the lines you handle, will be placed at your disposal 
to make your layout and thereafter confine his efforts 
strictly to your work until your catalog is completed 


INQUIRY INVITED 


We shall be very glad to write you more fully 
about our Service, mail samples of our work and 
furnish estimates, or—if preferred—have one of our 
representatives call ready to lay out your catalog 
This places you under no obligation whatever. 








451-455 W. Twenty-Second St. 





Cuneo-Henneberry Service Company 


CHICAGO 











When writing to Advertisers please mention MIL. SuPPLIES. 
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The Santa Fe Foundry Co., D and Clinton streets, Rich- 
mond, Cal. has plans for a one and three-story addition to 
cost $100,000, including equipment 

The Duplex Printing Press Co., Battle Creek, Mich., 
enlargements to its foundry and machine 
the present capacity of the plant 


plans 
shops to double 


The Union Specialty Co., 138 Hurd avenue, Bridgeport, 
is building a three-story addition to its metal products fac- 
tory at an estimated cost of $75,000 


The Silver & Drain Co., Inc., 228 South Main street, Proy- 
idence, R. 1., manufacturer of ventilating 
build a one story addition to its plant. 

The D. J. Murray Mfg. Co., Wausau, Wis., manufacturer 
of sawmill planing-mill and general woodworking 
will build a one-story addition to its plant. 


equipment, will 


machinery, 


Phe Philadelphia Steam Heating Co., Juniper and Cherry 
streets, Philadelphia, is building a two-story 
3316 


and basement 


machine shop at 
The Chester Dairy Supply Co., Hyatt and Ninth streets, 

Chester, Va., manufacturer of dairy machinery, 

build a one-story addition at a cost of $50,000. 


Lancaster avenue, 
plans to 


The Magnavox Co., 2725 East 





Fourteenth street, Oakland, 


Cal., manufacturer of telephone equipment, is building a 
two-story and basement addition to cost $60,000 
The Erie Railroad Co., 50 Church street, New York, plans 


to erect a one-story brick and steel addition to its car shops 
at Hornell, N. Y., at an estimated cost of $200,000. 


The Tennessee Copper Co., 61 Broadway, New York, is 
considering the enlargement and extension of its plant near 
Copperhill, Tenn., at an estimated cost of $200,000 

\. Backus, Jr, & Sons, 1533 West Lafayette 
troit, will build a two-story factory addition at an 
cost of $225,000. The company manufactures boxes 


street, De- 
estimated 


The Oregon Door Co., Sellwood, Ore., is building an addi- 
tion to its plant. It will also completely electrify its 
tory. The estimated cost of the entire work is $100,000 

The Westinghouse Electric & Mig. Co., Springfield, Mass., 
will build an addition to its factory for producing radio 
apparatus. The estimated cost of the building is $80,000 


38 Sixth street, Pas- 


1ac- 


The Paterson Parchment Paper Co., 
saic, N. J., is building a two-story addition to its plant to 
be used as a machine and repair shop. The estimated cost 
is $50,000 

The Jones & Laughlin Steel Co., Pittsburgh, plans to re- 
build the portion of its works which was destroyed by fire 
May 3 with loss in excess of $100,000 
included the machine shop 


The Aldrich Paper Co., Gouverneur, N. Y 


The destroyed section 


, plans to rebuild 


its paper mill at Natural Dam, N. Y., which was recently 
destroyed by fire. The estimated cost of the new works is 
$500,000, including equipment. 

The Fibre Container Co., Nixon and Fountain streets, 


Philadelphia, plans to rebuild the portion of its plant which 
was destroyed by fire recently with 
wards of a half million dollars 
The T. H. Symington Co., 233 Broadway, New York, man- 
ufacturer of railroad specialties, has recently disposed of a 
bond issue of $1,500,000, part of which will be used for plant 
expansion at the company’s factory at Rochester, N. Y. 
The Fischer-Sweeney Bronze Co., 1301 Grand street, Ho- 
boken, N. J., manufacturer of bronze and aluminum cast- 
ings, will rebuild the portion of its plant recently destroyed 
by fire. The estimated cost of the replacements is $80,000 
The Armstrong Steel Co., Fort Worth, Tex., plans exten- 
sions to the plant of the George W. Armstrong Co., which 
was recently taken over by the company. Among the pro- 
posed extensions are a foundry, pipe mills and cotton tie 
mills, 
The 
StFeets, 


and 


loss estimated at up- 


Hill Independent 
Philadelphia, 


stencils, 


Mie. Co., Adams and 
manufacturer of metal hand 
will make enlargements in the factory 


Kmerald 
stamps 
which 


mo 
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The American Paper Container Co., Toledo, will remodel 
and enlarge the plant recently purchased from the Coiled 
Wire Spring Co. The company was recently incorporated 
with a capital stock of $300,000 and will make paper boxes 
and paper-box-making machinery 

The Ontario Cutlery Co., Franklinville, N. Y., manufac- 
turer of knives and other cutlery, plans to erect a four-story 
addition to its factory to cost $150,000, including equipment 

The Seneca Wire Co., Fostoria, N. Y., plans to build a 
plant addition to cost $250,000, including machinery 


NEW FACTORIES. 
The Raylo Co., Indiana, Pa., will build a four-story factory 
at an estimated cost of $90,000 
The Cupra Silk Co., Hawthorne, N. 
silk mill and powerhouse at Clifton. 
G. F. Wilhams, 2416 East Twelfth street, 
Mo., plans to build a one-story machine shop 


J., will erect a new 


Kansas City, 


The American Box Co., Lynchburg, W. Va., plans to build 
a new plant at Memphis, Tenn., to cost $75,000. 


The Pitman Mfg. Co., Laconia, N. H., will erect a new 
three-story factory at an estimated cost of $50,000. 

The \merican Car & Foundry Co. will build a= plant at 
Detroit to manufacture valve stems and tappets. 

The Baker-Verkins Mig. Co., Saginaw, Mich., is building 


a new one-story machine shop to cost $150,000. 

The Hartford Windshield Co., Los Angeles, plans to erect 
a new two-story factory on Los Angeles street 

The F. Gilbert Paper Co., South Saratoga street, Cohoes, 
N. Y., plans to erect a new mill to $60,000 

The Maxwell Steel Vault Co., 4+ Warner street, 
N. Y., will build a new one-story factory building. 

H. J. Heinz Co., Pittsburgh, is building a new 
spaghetti factory at an estimated cost of $250,0uu 

The Mann Candy Co., Lake Geneva, Wis., is building a 
new two-story factory at an estimated cost of $55,000. 

The Nash Carriage Co., 841 Massachusetts avenue, 
bury, Mass., will build a new plant at a cost of $50,000 


cost 


Oneida, 


six-story 


Rox- 


The Burrus Motor & Tractor Co., Columbus, Ga., is build- 
ing a new two-story plant at an estimated cost of $60,000 

The National Filter Cloth & Weaving Co., 57 Hope street, 
Brooklyn, is building a one-story factory at Hamden, Conn. 

The \uto Radiator Co., Eighteenth and Cherry 
streets, Kansas City, Mo., will build a new one-story factory 

C. M. Hartsell & Son, Fort Deposit, Ala., plans to erect 
a new sawmill to replace the works recently destroyed by 
fire 

The New York Car Wheel Co., 
plans to build new works at 
$200,000 


\merican 


43 Cedar street, New York, 
Hammond, Ind., to cost over 


The E. R. Hitchcock Co., New Britain, Conn., has plans 
for a new three-story printing plant to be erected on Chest- 
nut street 

The Michigan Tool Co., 147 Joseph Campau avenue, De- 


troit, will erect a new one-story factory at an estimated cost 
of $63,000. 

The Sterns Electric Equipment Co., 66 Broadway, Buitalo, 
will build a new two-story plant at the rear of Broadway and 


Oak street 

The Niagara Spraying Co., Middleport, N. Y., plans to 
erect a one-story building to contain 10,000 square teet ot 
floor space : 

The Ord Ice Co., Santa Barbara, Cal., will build a new 


ice-manutacturing Ventura, Cal., at an estimated 


cost of $30,000. 


plant at 


The Schutte Lumber Co., Grand avenue and McGee street 
Kansas City, Mo., plans to build a new plant at an estimated 
cost ot $100,000 

The National Oxygen Co., 12 East Harrison street, Chi 
cago, has acquired a site for a plant for manutacturing com- 








the company recently purchased at High street and Beltield mercial oxygen 
avenue The International Harvester Co., 216 West Twenty-third 

The Toledo Factories Building Co., Toledo, plans addi- street, Philadelphia, is building a five-story distributing plant 
tions to double the size of the building. Control of the to cost $350,000 
company was recently secured by Samuel Davis. The build- The Craig Biscuit Co., 115 Montgomery street, Fort 
ing is at present housing some twenty industries, mostly Wayne, Ind., will build a new four-story plant at an est 
metal working mated cost of $85,000 

9a 
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PYOTT rep race PULLEYS 


LARGEST MANUFACTURERS _ 
OF CAST IRON PULLEYS 
IN THE WEST 


PULL QuPPLIES | 














TAPER CONE PULLEYS AC MOTOR PULLEYS 


PYOTT FOUNDRY CO, 


CAST IRON PULLEYS, SPROCKETS axoF LY WHEELS 
a 


(Established 1897) 


328 N. Sangamon St. Chicago 
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Friction Clutches 
Cut-Off Couplings 
Clutch Pulleys and 
Countershafts 


The Edgemont Plant in Dayton, Ohio 


If you could see our extensive facilities and note the extreme care taken to secure 
absolute accuracy in the manufacture of Edgemont appliances, it would afford a clearer 
idea of our service than can be gained from the printed page. This plant, with its 
engineering staff and skilled workmen, enables us to insure both dealer and user against 
the annoying defects that develop with clutches made under makeshift methods. Let 
us send you an Edgemont catalog. 


The Edgemont Machine Company, Dayton, Ohio 
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The Baker-Perkins Mfg. Co., 1204 Niagara street, Saginaw, 
Mich., is building a new one-story machine shop at an esti 
mated of $150,000. 

The Mebane Wrench Co., 123 Second street, Newton, 
N. C., plans build a factory to manufacture 
locking adjustable wrench. 

The Queen City Plating Works 
ialo, considering the 
Michigan street, that city 

I. Keker, Philadelphia, will build 
sheet metal working at Sixth 
contract was recently awarded. 

The Di . Bakersfield, Cal. plans to 
build a new ice-manufacturing and pre-cooling plant to cost 
$1,200,000, including machinery 

The Auto Specialty Mtg. C St. Joseph, Mich 
facturer of automobile equipment, has revised plans 
one-story plant to cost $100,000. 


cost 


to an auto- 
103 Sycamore street, But- 
of a new 566 


is erection factory at 


a 
and 


new two-story 
Titan 


. plant 
tor Streets The 


Giorgio Farms Co 


©... anu 


ior a 


The Kalman Co., Youngstown, Ohio, is said to’ be con 
sidering plans for the erection of a steel fabricating plant 
at an estimated cost of $200,000 

The Swigart Paper Co., 653 South Wells street, Chicago, 
is building a ten-story factory at 717 South Wells. street, 
at an estimated cost of $200,000 

The Grace Sign & Mie. Co., St. Louis, manufacturer of 
steel signs, will build a new plant at Victor and Second 
streets at an estimated cost of $110,000 

The Chapin-Sachs Mfg. Co., First and M streets, N. | 
Washington, ID. C., plans to build a new three-story ice 
manufacturing plant at a cost of $75,000 

The Pennsylvania Railroad Co. will build a new freight 
depot at Kearny, N. J., at an estimated cost of $3,000,000 and 
will install unloading and conveying equipment. 

The Commercial Truck Co., Hunting Park and Rising Sun 
avenues, Philadelphia, manufacturer of motor trucks,, plans 
to build new works at Vine and Franklin streets 

The Poplar Bluff Rubber Co., Poplar Bluff, Mo., is plan 
ning to erect a new factory for the manufacture of automo 
bile tires. The company was recently organized 

Robert R Cen k, 118 N La Salle stree , hic ago, W ill 


build a new one-story factory at Cottage Grove avenue and 


lorty-cighth street, to manufacture auto truck bodies 

The Cameron Appliance Co., 48 Waters avenue, Everett, 
Mass., will build a new one-story factory to manufacture 
mechanical equipment. The estimated cost is $45,000 

(sear Berger, Long N. Y., manutacturer ot 


n Island City, } 
brass and bronze castings, will build a one-story foundry 


on a site in the Thompson Hill section of that city 

The Cleveland Cold Drawn Steel Co., 503 > News-Leadet 
building, Cleveland, Ohio, plans to erect a new one-story 
factory at Vutfalo at an estimated cost of $750,000 

the Republic Box Co., Chicago, will build a new box and 
crating factory at Marinette, Wis. The company’s plant 
at that place was destroyed by fire several weeks ago 

The Southwest Pulp & Paper Co., Monroe, La., will build 
a new pulp and paper mill on the Monroe-Columbia high- 
way at an estimated cost of $250,000, including equipment 

The Schruck Iron Works, 12 South Cardinal street, St 
Louis, plans to build a new branch plant at Columbia, Mo., 


to manufacture dredges, steam shovels and other machinery 

The Bathman-Winger Co., 14 East Eighth street, Chatta 
nooga, Tenn., plans to establish a factory to manutacture 
equipment. The company was recently organized 


298 Main selleville, 


wircless 


The Thomson Machinery Co., street, 


N. J., manufacturer of baking machinery, plans a new two 
story factory to contain about 75,000 square feet of floor 
space. 


The Nustone Products Corp., 3450 Richmond street, Phil 
adelphia, manufacturer of sanitary equipment and plumbing 
specialties, building new one-story plant Schiller 
Street 


is a on 


Stephen Scurich, Watsonville, Cal., heads a company which 
is planning the erection new ice-manufacturing and 


refrigerating plant at an estimated cost of $175,000, including 
machinery 


ota 


The Everglades Cypress Co., Loughman, Fla., is consid- 
ering the building of a new mill to replace one recently 
destroyed by fire. The estimated cost of the new machinery 


is $150,000 


The Hampden Motor Truck Co., Holyoke, Mass., recently 
organized to manufacture automobile trucks, plans to erect 
a factory in the near future on a site recently purchased in 


Willimansett, Mass. 


The Erie Burial Casket Co., Erie, Pa., plans to build a 
new two-story factory between Eighth and Tenth streets, 
along the tracks of the Pennsylvania railroad. The cost 
is estimated at $300,000. 

The American Iron & Metal Co., 2215 Latimer street, 


Dallas, Tex., is building a new one-story plant to manufac- 
ture iron products. The company recently 
with a capital of $75,000. 

Lyon, Conklin & Co., Ine., 19 Balderston street, Balti- 
more, is building a new plant at Race and Donaldson streets, 
to contain 100,000 square feet of floor space, to manufacturs 
roofing and heating supplies. 


was organized 


The Fay & Egan Co., Cincinnati, is building a new factory 
the Bond Hill section of that city. The estimated cost 
the building and equipment is $750,000. The company 
manufactures woodworking machinery. 


in 


of 


The Thorn-Reed Lumber Co., Hagerstown, Md., a recent 
company organized with a capital of $1,000,000, is reported 
planning — the of sawmills, 


as erection finishing plants and 
other units for operation in Florida. 

The H. T. Paiste Co., 3201 Arch street, Philadelphia, is 
building a new four-story factory at Cherry and Thirty- 


The 


second streets, for manufacturing electrical equipment 


estimated cost of the work is $100,000 

The Super-Service Motor Association, Denver, Colo., is 
building a new three-story and basement plant at an esti- 
mated cost of $350,000 and will install machinery for pro- 
duction of parts and tor repair work 

William R Noe & Sons, 43 East Tenth street, New York, 
have plans for a new three-story concrete factory to be 
erected at Willoughby avenue and Raymond street, Brook- 


Ivn, for manufacturing electrical fixtures. 
The Six-Wheel Truck C Fox Lake, Wis., manufacturer 
of heavy automobile trucks with double sets of rear wheels, 


0: 


has acquircd a site at Waupun, Wis., for a new plant. Work 
on the first unit has already commenced 

Carl Schallbruck, care of Rudloph Webster, 76 Dryden 
avenue, South Orange, N. J., who formerly was a manu- 


facturer in Germany, plans to establish a factory in New- 


ark, N. J., for the manufacture of cutlery 

The Presby Leland Co., Inc., Barre, Vt., plans to erect 
a new granite cutting plant at Brattleboro, Vt., at an esti- 
mated cost ot $100,000. The business will be removed to 
Brattleboro upon completion of the work 

The Metropolitan) Supply Co., \namosa, Towa, manufac- 
turer of school supplies, is building a new factory at Cedar 
Rapids at an estimated cost of $100,000 and will remove to 
that city when the building is completed 

The Universal Toy & Novelty Mfg. Co., Oak Park, IIl., 
will relocate its plant and offices in Mellen, Wis., where a 
new factory will be built. The company will add to its 


present line specialties for radio apparatus 
The Monarch Mig. Co., Inc., 625 West Jackson boulevard, 
Chicago, plans to build a factory in the near future to manu- 


facture shock absorbers for Ford cars. The company was 
recently organized with a capital of $100,000 

The Automatic Seating Co., Superior, Wis., plans to erect 
a factory at an estimated cost of $100,000... The company 


organized with a capital of $200,000, to 

facture seating devices for schools and theaters 
The Seward Wire Co., New York, is considering 

tion of a new factory at Parkersburg, W. Va., to1 


was recently manu- 


the 
nanutacture 


erec- 


wire products. Thomas J. Seward, 17 West Forty-second 
street, New York, is president of the company. 

The Auto Collapsible Rim Co., Detroit, plans to erect a 
new eight-story works on Bellevue avenue for the manu- 
facture of metal rims for automobile wheels. The estimated 
cost of the works is $500,000, including equipment 

The Gvypsolite Co., Buffalo, plans to build a new one-story 
crushing and grinding plant at Batavia. N. Y.. at an estimated 


The company was recently organized under 
1e Delaware and is capitalized at $1,000,000 

rhe Huron Portland Cement Co., Detroit, will build a 
new receiving and shipping plant at Sixth avenue and Burn- 
ham canal, Milwaukee. It is said that the company | 
spend $250,000° in buildings and equipment 


cost of 890,000 


tl laws of 


ylans 


10 docks, 
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SPECIALTIES FOR MILL SUPPLY JOBBERS 
Who are Seeking Opportunities for Sales and Profit 











You Are Overlooking 
A Real Opportunity 
If You Don’t Sell 


LUE RIBBO 
FIT DRESSING 


Packed in high class printed carton of 6, 12, 
25, 50 or 72 pounds Shipments made sub- 
ject to approval. Write for information and 
our jobbers’ proposition. 


JOBBERS MANUFACTURING CO. 
950 Webster Bldg. Chicago 

















Stock 
Valve Tools 


When times are good 
Skinner Valve Reseat- 
ing Tools sell because 
they save time. : 
when times are poor, 
because they save 
money. Stock them—sell 
them. 

Write for Catalog of Pipe Repairs and Valve Reseaters 


M. B. SKINNER CO. 
558-562 Washington Boul., Chicago 





‘‘GRIP- — Wire Hose Clamps 


The Strongest and Cheapest 
clamp for steam, water and 
radiator hose. 


Write for Sample and Prices 


SCHLANGEN BROS. CO. 


Makers of a Complete Line of 
Hose Fittings. 





2435 IRVING PARK BOULEVARD, CHICAGO, ILL. 


DAVIS VAZ 


Ss STEAM -SAVERS SINCE 1875 | 


PECIALTiES 











Pressure Regulators Float Valves 
Back Pressure Valves Steam Traps 
Stop and Check Valves Flow Regulators 
Exhaust Relief Valves Special Valves 


Write to the G. M. Davis Regulator Co. 
: 411 Milwaukee Avenue, Chicago 


tor details of money-back 
guarantec. 





MODERN GRINDER MFG. CO. 


MILWAUKEE, WISCONSIN 






SUPER QUALITY 
Tools 


Grinders 
Clamp Vises 
Built 
fechanically ve 
Right 
Si ae = 
and Kevised Price List 


Sales Representatives 
SURPLESS. DUNN & CO. 
NEW YORK CHICAGO 
74-76 Murray St.. 34 No. Clinton St 









MORGAN VISES 


Guaranteed Against Breakage 


All parts are carefully 
machined to insure 
perfect interchangea- 
bility. 


The jaws are equipped 
with renewable tool 
steel faces which add 
100% to life of vise. 
Write for New Catalog 
and Discount Sheet 





MORGAN VISE CO. 35 S. Desplaines st. CHICAGO 








“BLUENOSE” 


Pressed Steel 


Hand Trucks 
“BRUTE” 


Pressed Steel 
Trailers 








Write for specifications and Prices 


Sharon Pressed Steel Co. 


Sharon, Pa. 





SEND FOR OUR REVISED PRICE LIST OF 
STANDARD IRON and STEEL STUDS 





We recently acquired the entire equipment of one of the best equipped 
shops for the manufacture of studs and threaded rods. 


We Also Manufacture a Line of 


Malleable and Drop Forged Thumb Huntington Pattern Emery Wheel 
Screws and Nuts Dressers and Cuttors 

Victor Small Screw Clamps Victor Gas Solder tron Furnaces 

Malleable Carriage Clamps Victor Soft Metal Face Hammers 


Special Studs and Screw Machine Products made to individual requirements 


VICTOR PRODUCTS CORP. 


Office Factory 
560 Van Buren St, CHICAGO 2631 Belmont Ave. 














‘a 


When writing to Advertisers please mention Mint. SupPpLres 
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Phe John Kroder & Henry Reubel Co., 107 East Seven- 
teenth street, New York, plans to erect a new three-story 
factory at 38 Henry street, Brooklyn, at an estimated cost 
of $150,000, for the manufacture of metal curtain poles and 
other products. 

The Southern Woven Lath Co., P.O. Box 1627, Birming- 
ham, Ala. recently incorporated, plans to erect a series of 
plants to manufacture wire and wood lath. One of thess 
will be located in Birmingham. George W. Randall is presi- 
dent of the company. 

The Kovar Incubator Co., Taylor, Tex., is considering the 
erection of a new factory to manufacture heating apparatus, 
metal shelters, trays and other products. The 


company is 
reported as negotiating with the Dallas, Tex., 


Chamber of 


Commerce for a site. It is said that the factory will cost 
in excess of $300,000. 
The Alexander Pelli & Co., 509 East 20th street, New 


York, is completing plans for a new one-story marble works 
to be erected at Queens boulevard and Albine street, Elm- 
hurst, L. I, at an estimated $75,000. Grinding, 
polishing, hoisting and conveying equipment will be included. 


cost of 


INCREASED CAPITAL 

Phe Louisville Lock Nut & Plate Co., Louisville, Ky., has 
increased its capital from $25,000 to $50,000. 

The New York Brass Foundry Co., New 
creased its capital stock from $10,000 to $30,000 

The Merit Hardware Mfg. Co., 2155 Rice street, Chicago, 
has increased its capital from $100,000 to $150,000, 

The Forsythe Metal Goods Co., East Aurora, N. Y., has 
increased its capital stock from $75,000 to $125,000 

The American Vacuum Bottle Corp., New York, has in- 
creased its capital stock from $10,000 to $100,000. 

The Lux Clock Mfg. Co., Inc., Waterbury, Conn., has 
increased its capital stock from $150,000 to $300,000. 

The Winner Gas Stove Co., Huntington, W. Va 
increased its capital stock from $50,000 to $150,000. 

The Universal Smokeless Boiler Co., Charleston, W. Va., 
has increased its capital stock from $10,000 to $50,000. 


York, has in- 


2 has 


The Babcock Printing Press Mfg. Co., New London, 
Conn., has increased its capital stock from $650,000 to 
SROO,000,. 

The Fuller Brush Co., Hartford, Conn., has increased its 


capital stock from $1,500,000 to $4,000,000, to provide 
new plant and expansion 
The 


nereascd — its 


for a 


Automatic Refrigerating Co., 
capital stock by an 
provide for business expansion. 

The Stowell Co., South Milwaukee, Wis., manufacturer of 
malleable casting, has increased its capital stock from $200,- 
000 to $300,000 for business expansion. 


Conn., has 
$250,000, to 


Hartford, 
additional 


NEW INCORPORATIONS 


The J. C. Linder Electric Co., Buffalo, N. Y., $50,000; in- 
corporators: L. S., W. A., and J. C. Linder 
The Republic Die Casting Co., New York, $75,000; incor- 


Powell, H. 


The Relance 


Hart. 
$50,000: 


porators: T Davis and T. 


Foundry Co., Cincinnati, incorpor 


ators: Charles Radley, Edwin D. Brooks and others 
The Victor Shock Absorber Co., Middletown, N. Y., $50,- 
Q00; incorporators: M. A. and R. J. Evans and F. H. Aker 


C. M. Purves Tool Co., Syracuse, N. Y., $150,000; incor- 
porators: J. M. Purves, J. A. Purves and F. E. Friedman. 
Middlesex Machine Co., Lowell, Mass., $60,000; incorpor- 


ators: John Carragher, John J. Cookin and Charles Shepard. 
The Columbia Enamel Co., Albany, N. Y., $50,000; incor- 
porators: J. R. Phillips, J. J. Schulda and A. P. Sponable. 


Milwaukee, $25,000; 
Bostwick and E. L. 


mcor- 
Pelton. 
Milwaukee, $200,000; incor- 


Non-Slip Pulley Covering Co., 
porators: W. A. Davidson, C. EF. 
U-Steam Pressure Cooker Co., 
E. C. Bayerlein, James T. Drought and J. 
The Interstate Steel Products Co., 
Chester S 


porators: rauer. 
Indianapolis, $100,000; 
incorporators: Ricker, Murat Hopkins and Robert 
Tafel 

The Citron-Byer Co., 
iron and steel; Max J 


Spar 


Trenton, N. J., 


Bver, Louis 


$125,000, to deal in 


Rudner and Frank 


The Anthony Vail Tool & Machine Co., Gloversville, N. 
Y., $50,000; incorporators: C. H. Vail, J. A. May 


and 
others. 


The Greenduck Metal Stamping Co., 2127 Tilden avenue, 
Chicago, $100,000; incorporators: 


William U. Watson anil 
others 

Brust Bros., Brooklyn, N. Y., $50,000, to make polishing 
metals; incorporators: J. F. Brust, R. H. Shaw and T 
Brown. 

The Cornell Vacuum Burner Co., New York, $100,000: 
incorporators: C. J. Sullivan, W. A. Kelly and W. | 
Wholean. 

The Magnesite Products Co., Cicero, Lll., $50,000; incor- 


porators: <A. |. 
Cummings. 


Petit, Jr, F. W. Snider and Edmund S. 

The Hopper Cannery Machinery Co., Seattle, Wash., $50,- 
Q00; incorporators: Alfred E. Hodgson, E. W. Hopper and 
Craig Miller. 

Frank Tracy, Inc., New York, $150,000, to make tools and 
equipment; incorporators: S. Black, W. H. Callahan and 
k. W. Matthews. 

The High Tension Insulator Corp., 
Y., $50,000; incorporators: 
and C. Branda. 


Saratoga Springs, N 


R. H. Davidson, W. H. Namack 


Db. B. Smith & Co., Utica, N. Y., $100,000, to build agricu!- 
tural machinery; incorporators: G. R. Smith, M. H. Smith 
and A, P. Smith. 


The Constant Automatic Water Heater Corp., Brooklyn, 
N. Y., $50,000; incorporators: J. J. Lauster, J. M. Sherwood 
and J. P. Conroy. 


The N. E. Tube & Stamping Co., Inc., West Haven, Conn 
$200,000; incorporators: P. J. Holdsworth, J. M. 
and R. R. Adams. 


The Kentucky Steel & Wire Co., Louisville, Ky., 
incorporators: J. R. Humphrey, Randolph P. 
Joseph O'Donnell. 


Harding 


$500,000: 
Parker and 
The Non-Corrosive Metal Co., Oklahoma City, Okla., $200,- 
000; incorporators: George C. Sohlberg, C. J. Rath 
Charles E. Edwards. 

The Whitall Radio Co., 
radio apparatus; incorporators: 
Quigley and E. Daley. 

The Mau Mfg. Co., Chicago, $50,000, to manufacture and 
deal in machinery; incorporators: Arthur Eggert, R. F. Mau 
and Benjamin Miller. 

The Obenberger Forge Co., West Allis, Wis., 
succeed the John Oberberger Forge Co., 
went into bankruptcy. 

The Providence Press 
$100,000; incorporators: 
and John W. Nichols 

The Miller & Drury 


and 


Springfield, Mass., 
Charles P. 


$90,000, to make 
Whitall, L. \ 


$500,000 to 
which recently 


Machine 


Co., Providence, R. 1, 
John T. 


Farrell, John F. O'Connell 





Engineering Corp., 


Haverhill, Ma 


$50,000; incorporators: William F. Miller, John D Drury 
and Alfred H. Miller. 
The Flynn Products Co., Jacksonville, Fla., $100,000, to 


manufacture metal products; 
FE. M. Price and others. 

The Jepson Mfg. Co., 
machinery; incorporators: 
Kobert H. Montgomery 

The Monroe Clipper Co., Waco, Texas., $100,000, to manu- 
facture hair clippers and other products; 
Collier Monroe and others. 


incorporators: E, A. Duncan, 


Boston, Mass., $350,000, to 
Leland Powers, John J. 


build 


Shay and 


incorporators: 


The Ingram-Richardson Corp 
steel and iron; incorporators: 
Warner and George Vaughan 

The Nitram Products Co., Paterson, N. J. 
ufacture wire; incorporators: Ernest 
Greiner, and James S. Cudlipp. 

The United States Machinery Mfg. Co., 
$800,000; incorporators: Walter D. 
Claremont and Clinton Gowdy. 

The Sylvan Corp., 105 N. Clark street, Chicago, $75,000, 
to manufacture window devices; incorporators: David Wald- 
man, Joseph Sylvan and others. 

The Buffalo Machine & Iron Corp., 
QOO, to make sugar mills and engines; 


1. F. Connelly and A. A. Williams. 


, Jersey City, N. J., $300,000, 
Will M. Crane, George H 


, $200,000, to man- 
Greiner, Carl C 


Springfield, Mass., 
Albert D 


Claremont, 


Buffalo, N. Y., 


ncorporators: C. 


$500,- 
Jaldy, 
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SPECIALTIES FOR MILL —weoeees JOBBERS 
Who are Seeking Opportunities for Sales and Profit 











MASON | 


Reducing Valves 
ARE STANDARD 


Do You Carry 
Them in Stock? 


MASON REGULATOR CO. 
BOSTON, MASS. 











Steel Grip Gloves 


give your customer so 
much service that he can- 
not be without them. 


You should supply him. 
Send for Catalog. 





xo. oss Industrial Gloves Corporation 
Gauntlet 


Glove 2643 N. Maplewood Ave., Chicago, IIl. 





PORTER’S BOLT CLIPPERS 


“«Easy’’, “(New Easy’’, ‘Allen Randall’’ 








BENEFITS THE BUYER 
BENEFITS THE DEALER 


30 YEARS EXPERIENCE 
30 YEARS ADVERTISING 


THE GOODS FOR WHICH THERE IS A DEMAND 


H. K. PORTER, Everett, Mass. 
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STANLEY 


HELPS THE SALESMAN’S WELCOME 


known suprem vy of Stanley Solid We Cotton Belting 

makes it easier te “sell and le 

t is the finest, it ‘ane dietiectien t 
n the best jobbing lines 


Investigate: Prices discount 
tuples and literature on request 


STANLEY BELTING CORPORATION 
36 South Clinton Street, 
Chicago, Ulinois 











MADE IN SCOTLAND MADE IN SCOTLAND 








= 


The No. 401 Champion | 
Steel Rivet ov 


seen working on 99 out o 





ery 100 structur el bui ogee 
being built in the U nited State to j 
day. The same may said a al 
railroads, bridge yuil de rs, boile t 
nakers, ete The "Me 401 Fors: | 
S not only been adopted by this 4 
iss of trade in the 1 nited States j 
ut ilso. throughout the entire ; 
id i 
Carried in stock by all the lead ] 
ng mill supply je rs, 4 
Write for catalog and price sheet. 4 
ee Blower & “en Ce. 
a P 1 
No. 401 Lancaster, Pa. 










‘ “Quality 
S&S P ie 
All Our rotects 
Distributors Profits” 
Successfully 
Selling 





Reg. U. S. Pat. Off. 

OUR LINE INCLUDES 
Complete Welding, Cutting, Brazing, Lead Burn- 
ing and Decarbonizing equipments. Non-Flash 
Torches, Gas Regulators, Acetylene Generators, 


Cylinder Trucks, Welding Rods, Fluxes and Accessories. 


Write for 


Torchweld Equipment Co. 
our Sales 
Proposition FULTON & CARPENTER STS., CHICAGO 








One Man or a Dozen? 


——— 


What concern wouldn’t invest $5.00 to save 11 
mens’ time and wages. The ATLAS Car Mover is 
the best and most powerful device ever made for 
starting and moving loaded cars by hand Its 
ympound leverage exerts a double leverage of tre- 
ndous force. 





Many other good points 
i ATL. 1S is a wuich 
, propfta ller. 
ite for di unts 


APPLETON 
CAR-MOVER 
| COMPANY 


s : Appleton, Wis. 4: : 











This is New 


the Ad—not the Company 





California Tanning Company 


TANNERS AND MANUFACTURERS OF 
Chrome, Indian Tan and Raw Hide 


LACE LEATHERS 


Chrome Hand Leathers in Two Patterns and 
Three Weights—Leather Aprons 


1909 Shenandoah Ave., St. Louis, Mo. 




















When writing to Advertisers please mention Mitt Svuppties. 
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PMLL QUPPLIES 








make 
Sheldon, Samuel 


The Arion Mfg. Co., Boston, 
electrical supplies; incorporators: 
W. Sharmat and H 


Mass., $100,000, to 
Royal R. 


Leon Sharmat. 


The Doolittle Radio Corp., New Haven, Conn., $50,000, to 
make radio apparatus; incorporators: J. H. Hineman, Jr., 
KF. M. Doolittle and P. M. Doolittle. 


The Copper Products Forging Co., Cleveland, Ohio, $200,- 
000; incorporators: Ralph W. Edwards, Williamson building, 
Cleveland, Corinne Allhouse, and others. 

The Connolly Stamping Co., New York, $50,000, to make 
heat distributing and cooking plates; incorporators: H. V 


Barrett, W. S. Wagner and C. G. Pierce. 

The Radio & Novelty Mfg. Co., Worcester, Mass., $90,- 
000, to make radio apparatus; incorporators: Joseph T. Lord, 
\rthur J. Paradis and George W. Morris 

The Farmingham Mfg. Co., Framingham, Mass., $125,000, 
to make metallic castings; incorporators: Edmund H. Tal- 


bot, Edward A Hiler 


The American-Lithuanian Machinery Corp., Boston, Mass., 
$100,000; incorporators: Vincent Lutkin, Helen Muslar and 
John L. Girdvains, South Boston. 

The Carnahan Fire Alarm Co., Cleveland, Ohio, $750,000; 
incorporators: Ellsworth Jeffrey, FA. Marack, G. D. God 
dard, H. L. Stuhlberger and J. G. Bachman 

Banigan Manutacturing Co., Killingly, Conn., $50,000, to 
manutacture and deal in tools and machinery; 
J. J. Bamigan, and E 


Hitze and Ernest O. 


Iincorporators. 
Banigan, Danielson, Conn 
The Herman F 
to make electrical 
Herman FE 
The R. & C. Lap Co., Davenport, Iowa, $100,000, to manu- 
facture lap and expansion reamers and other tools; 


Gothberg Co., Kenilworth, N. J., $200,000, 
fixtures; incorporators: William M. Tul- 
Gothberg and John M. Brunjes 


loch, 


incorpor- 


tors: L. S. Rasmussen, H. Bb. Carlson and A. M. York. 
The Arthur S. Harding Co., Boston, Mass., $100,000, to 
build machines and manufacture tools; incorporators: Charles 
S. Bolster, Laurence M. Lombard and Miles Wambaugh 
The Ross Cutter & Machine Works, Inc., Boston, Mass., 
$100,000, to manufacture edge tools; incorporators: Judah 
I. Bellows, James .\. Ross, Vo A. Ross and John G. Carnegie 
The Eastern Radio Co., Ine., Boston, Mass., $500,000, to 
made radio applances; incorporators: Herbert F. Dowell, 
Mediord, Joseph F. Kelly and Herbert L. Brennan, Everett 


The Harber Die & Stamping Co., 864 W. North 


avenue, 





Chic $50,000, to manufacture and deal in tools and dies; 
incorporators: Titus Haffa, Pauline Haffa and John Schipp- 
Hal 

Mound City Mig. Co., Platteville, Wis., $75,000, to 
nat cture manual and power lawn mowers and garden 
tools; incorporators: James Dolan, R. 1. Dugdale and Adam 
Miller 

Phe \uto Steamulator Corp., Buffalo, N \ $50,000, to 
make boilers and engines; incorporators: KF. \ Diodate, 
R. G. NKempke and others; represented by Attorney J. \ 
Wals Butfale 

‘| Stoughton Mie. Co., Stoughton, Wis., $50,000, to 
Nanufacture automatic electric heaters, motor driven retrig- 
erators and other devices; incorporators: Clark M. Oster 
eld d Charles Miller 

Phe International Radio & Ignition Corp., 225 N. Michigan 
venue, Chicago, $100,000, to manufacture and deal in radio 
and ignition systems; incorporators: C. Schiver, W N 
Furtl in and Al, Shimm 

Phe ughan Motor Works, Ine., Salem, Oregon, $150,- 
000, to build and repair machinery; incorporators: Elbert 
Vaughan, 475 E. Main street, Portland, Oregon, Samuel 
Weiss and | ey Anderson. 

Phe Uttmark Nautical Corp., New York, $50,000, to make 
nautical instruments; represented by Attorney C. H. Hand, 
123 Liberty street: incorporators: Pr Haumann, G i... 
McElroy and A. B. Humphrey 


The Sagel Metal Weatherstrip Co., 1909 N street, 
Chicago, $50,000, to manufacture and deal in weather strips, 
screens and other products; incorporators: W olff, 
G. Kk. Werr and Frederick Secord 

The Stout Mfg Co., 
engines, machinery, 
ators Lee H. 


Neumeister, 699 


State 
George F 


Milwaukee, $150,000, to manufacture 
crates, and other products; 
Farwell avenue, and 
sooth street, Milwaukee 


iIncorpor- 


Harry L 


Payne, 1376 


A. H. Petersen Manufacturing Co., 1614 Fratney street, 
Milwaukee, $500,000; the company was organized six years 
ago by Arno H. Petersen and the incorporation brings no 
change of company name. Mr. Petersen is principal stock- 
holder and president, and Arnold J. Petri is secretary. The 
company is manufacturing a portable electric drill for metal 
and woodworking. 


GENERAL NEWS FROM THE FIELD. 


The Patterson-Kelley Co., manufacturer of water heaters, 
announces the removal of its New York office to 101 Park 
avenue. 


The Abrasive Co. of Canada, Ltd., re-elected all of its old 


officers and directors at its annual meeting held in Phil- 
adelphia, recently. 
The metal branch, National Hardware Association, will 


hold its eleventh annual meeting at the Statler hotel, Cleve- 
land, June 9 and 10. 

The Specialty Gauge and Tool Co., Indianapolis, Ind., has 
filed papers with the secretary of state showing intention of 
dissolving the corporation. 

The Greenfield Tap & Die Corporation, Greenfield, Mass, 
is reported to have showed an operating profit during March 
for the first time in many months, 

The Sharon Pressed Steel Co., Sharon, Pa., has moved 
its New York office from 66 Broadway to its new warehouse 
in the Dodge building, 47 West Broadway. 

Simon Gasner & Sons Co., Brooklyn, N. Y., plumbing 
and heating supply house, has removed to its new building 
at the northeast corner of Sutter avenue and Junius street. 

The Crane Co., Chicago, has acquired a site at the foot of 
and Church street, Buffalo, and will build a new 
branch plant at an estimated cost of $250,000. 


Genesee 


The Williams Tool Corporation, Erie, Pa., manufacturer 
of pipe cutters and other products, has acquired the bolt 
cutter machine business of the Foote-Burt Co., Cleveland. 

The Quigley Fuel Systems, Inc., now has the pulverized 
fuel business of the Hardinge Co. and has taken offices at 26 
Cortlandt street, New York. William L. Baker is president. 

Carl Chadburn has purchased the Haight and Mason Co., 
Torrington, Conn., dealer in tools and machinery, and will 
continue the business under the name of the Haight Farm 
Machine Co 

The Illinois 


of Stationery 


state association of the National Association 
Engineers will hold a power plant equipment 
and mechanical exhibit at the municipal pier, Chicago, June 
7, 8, 9 and 10. 

It is reported that the Rivett Lathe and Grinder Co., 
ton, will soon be out of receivership, which was instituted 
last March to conserve the assets of the company and safe- 
vuard creditors 

The Pulley Co., Columbus, Ind., announces that 
the sale of its centerless roll grinder will now be carried on 
from its office and factory at Columbus instead of through a 
veneral sales agency as heretofore. 

E. C. Garrity, well known to the plumbing supply jobbing 
trade as president of the Central Supply Association, is 
president of the Boiler Sealtite Co., 239 E. Sixty-third street, 
Chicago, a new company organized to manutacture boiler 
and radiator compounds 


) 
»Os- 


Reeves 


The Bristol Co., Waterbury, Conn., manufacturer of record- 
ing instruments and a steel belt lacing, has entered the radio 
apparatus field) and is) marketing an audiphone, an instru- 


ment for amplifying sounds for receiving radio 


such as concerts, speeches and the like 


messages, 
Jacobsen-Munro Company, Portland, Oregon, announces 
its entrance into the plumbing supply field with a complete 
line of pipe, valves and fittings. The officers of the company 
are D. R. Munro, W. T. Jacobsen and D. H. Lyman, and 
their place of business is at North Front and Ankeny 
streets 

EK. P. Talley, formerly with the Quaker City 
and more recently with the New York 
Co., has joined the field force of the 
Co., Chicago 


Rubber Co., 

Belting and Packing 
Flexible Steel Lacing 
He will cover Texas, Oklahoma, Kansas and 
Western Arkansas. H. Irwin Reinhorn, who from 1914 to 
1921 worked out of the New York office of R. & J. Dick, 
Inc., and has since been with the Watkins Engineering Co., 
Boston, has also joined the Flexible Steel Lacing Co. staff 
of salesmen and will work New York and New Jersey 
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LUNKENHEIMER 
Oil and Grease Cups 


Engine and 


consumption of lubricant and 


The highly efficient results 
insured life of equipment. 


which Lunkenheimer Oil and 
Grease Cups give is but the 
reflection of close attention to 
details of design, the use of 
highest grade materials, accu- 


Transmission 
rate machining and the rigid Bearings 
test and inspection which they 


undergo. : 


“Americas Host 1862" 


Modern engineering prac- 
tice demands a specially de- 
signed cup for every purpose 
and this demand is success- 
fully met by the variety of 
types and sizes of cups in the 
Lunkenheimer line, enabling 


sine 


These principles of con- 
struction have proved their 
real worth in service, and that 


THe LUNKENHEIMER ¢e: 


—="QUALITY "=—— 
Largest Manufacturers of 


you, the distributor, to serve 
your customer’s every need. 


Emphasize the advantages to 


first cost of Lunkenheimer Oil High Grade Engineering Specialties 


and Grease Cups is an incon- in the World the trade. It pays to con- 
siderable factor as compared — Chicave CINCINNATI,U.S.A.  cinucn, = centrate on  Lunkenheimer 
with the resultant economy in Export ee st., Products. 
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Che plant and equipment of the Star Car & Foundry Co., 
Huntington, W. Va., manufacturer of mine cars and machin- 
ery, was offered for sale on May 27 by George S. Wallace, 
trustee in bankruptey. 


The Fairbanks Company has closed its Washington office, 
which was located in the Colorado building, and will handle 
the territory from its Baltimore office, Light & 
streets, Baltimore, Md. 


The Norton Co., Worcester, Mass., has recently moved its 
New York to 53 Park Place. The company has also 
announced the appointment of the Herberts Machinery and 
Supply Co., Los Angeles, to act as exclusive representatives 
of its grinding machines in California, Arizona and Nevada. 

Among the officers recently clected by the National Metai 
Trades’ Association are the following: J. B. Doan, American 
Pool Works Co., Cincinnati, vice-president; Paul C. DeWolf, 


Lombard 


office 


Brown & Sharpe Co., Providence, second vice-president; 
1. DD. Cox, Jr., Cleveland Twist Drill Co., Cleveland, coun- 
cillor for two years. 

The following are the officers of the Stecl-Flex Coupling 


Corporation, which has been incorporated under the laws of 
Michigan to manufacture cushion flexible 
power transmission : president and treasurer, 
vice-president, Sidney RK. Teasdale; 
(). Breed; chief engineer, J. Wo. W. Ow 


William Hardee, 76, chairman of the 
of the National Supply Co., 
May 1. He was at 


couplings = tor 
Norman [’ear- 
Frederick 


SOn secretary, 


board of directors 
Toledo, Ohio, died in that city 
one time purchasing agent for the 
Wabash railroad. In 1873 he entered with Shaw, 
Kendall & Co. In 1880 the Buckeye Supply Co. was organ- 
ized to sueceed this firm and later this 
the National Supply Co 


business 


was merged with 


UL. S. Indestructible Gasket Co., New York, announces 
the consolidation of its executive, manufacturing and 
] departinents, and its 


Wa®&t- 


house removal to its own building, &29 


ast 15th street, Brooklyn, N. Y. The new location is at the 
unction of the Brighton Beach subway and Long Island 
railroads and may be reached from New York by taking 
the Brighton subway to the Avenue H_ station. 

executives of the seven independent steel companies 


which are interested in the big steel merger recently made 

tour Of inspection of the propertics involved in the project. 
The companies interested are the Brier Hill Steel Co., 
Republic Iron & Steel Co., Midvale Steel & Ordnance Co., 
Youngstown Shect & Tube Co., Inland Steel Co., Stecl & 
Tube Co. of America, and the Lackawanna Stecl Co 

The Power Engineering Co., Youngstown, Ohio, has re- 
cently been organized to manufacture endless steel belts 


for power drives. It is reported that the work is largely in 
a stage of experimentation. The patents controlled by the 
company are owned by W. C. Coryell, who is president. The 
company is capitalized at $100,000. In addition to Mr. Cor- 
vell, the other officers are: VP’) H. Stambaugh, vice-president; 
Russell MeKay, secretary and treasurer; W. C. McBain, 
superintendent; directors, Messrs. Coryell, Stambaugh and 
McKay, and J. H. McElhinney and Thor Engstrom. Samuel 
Gormley has been appointed sales manager 
Pittsburgh. 


with headquar- 
ters in 


The Deegan-Siefert Co been organized to 


plumbing, heating and mill supply business at 5224 Blanche 
Cleveland, Ohio. J. M. Deegan is president of the 


has carry on a 


avenuc, 


company, and J. F. Siefert is secretary and treasurer. The 
former was sales manager for the Hiram Rivitz Co., Cleve- 
land, and has been connected for twenty vears with the 
plumbing industry in that city. Mr. Siefert was also con- 
nected with the Hiram Rivitz Co. Some vears ago the two 
men were connected with the Standard Manufacturing Co., 
Cleveland. The company has taken a lease on a four-story 


brick building, located on a switch which facilitates handling 
shipments For the present only a limited mill 
supplies will be carried 

The Westinghouse Electric & Manufacturing Company has 
aunnounced a reorganization of its supply 
and the establishment of a merchandising sales department 
The changes, which became effective May 1, entailed the 
promotion and transfer of a number of officers, and ar: 


stock of 


sales department 


considered some of the most important actions taken by 
the company in recent years. J. J. Gibson, manager of the 
supply sales department, becomes assistant to the vice- 


president and will have general supervision of the activities 


of both supply sales department and the new merchandising 
sales department. Other changes are as follows: <A. A. 
Brown is appointed manager of syndicate operations; J. S. 
Tritle, manager of the St. Louis office, becomes 
of the merchandising sales department; T. J. 
manager of the supply 
ager of the central 


manager 
Pace becomes 
sales department; C. E. Allen, man- 
station division of the Chicago office, 


becomes manager of the St. Louis office; George Bailey 
becomes supervisor of distributing agents; M. C. Morrow 
becomes assistant manager of the merchandising sales de- 


partment; and J. J. Dorney, manager of the industrial divis- 
the St. Louis office, becomes assistant to the man- 
ager of the industrial department. 


10On Ol 





CLASSIFIED ADVERTISEMENTS 


Classified Line Advertisements under heads of 
will be published in this Department at a 
insertion. Count nine words to a line. 


Wanted, For Sale, etc., 
rate of 25 cents a line, each 


7 SALESMEN WANTED 


WANTED—Sales engineer for selling transmission equip- 


ment to industrial concerns in the Pittsburgh district. An 
excellent opportunity for a permanent position. State ex- 
perience and references. Address No. 723, care Mitt Sup- 


plies, 537 S. Dearborn street, Chicago. 


SITUATIONS WANTED 


WANTED—Young woman—attractive, good cook, college 
graduate (preferring home-making to professional life) 
would consider position as housekeeper in refined hom 
Address No. 724, care Mitt Suppriirs, 537 S. Dearborn strect, 
Chicago. 

WANTED—Salesman, with proven ability, large and fav- 
orable acquaintance with mill supply and hardware jobbers, 
desires high class factory connection in south and west; other 
territory would be considered. Exceptional references fur- 
nished Address No. 720, care MILL SUPPLIES, 537 S. 
Dearborn street, Chicago. 


DISTRIBUTORS WANTED 


WANTED—Manufacturer of steam and water packings 
brake linings has openings for exclusive dis- 
Address No. 722, care Miu Dear- 


Chicarvo 


and asbestos 
tributors. 


born 


Suppiies, 537 8S 


strect, 


SALES REPRESENTATIVES WANTED 


WANTED—Manufacturers’ agents: We make a_ trade- 
name, patented line of automatic blast gas soldering furnaces, 
metal furnaces, burners, special appliances which prac- 
tically sell themselves, because we place them on trial. Lib- 
eral commission. Address Charles A. Hones, Inc., Baldwin, 
New York. 

WANTED—Manufacturers’ agent 
driven GRINDERS AND POLISHING 


LATHES in the following territory: 


soft 


to sell electric and belt 


AND BUFFING 


1. Pennsylvania 
2. New York state except city of New York. 
3. Maine 
4. Connecticut. 
5. Delaware. 
6. City of Chicago 
7. City of Detroit, Mich. 
Reference required. Address No. 721, care MILL SUP- 


e 
PLIES, 537 S. Dearborn St., Chicago 


FITTING BIN LABEL CARDS AND CARD HOLDERS 





-s ee 

ILLUSTRATED BIN MARKERS 
For Mill, Mine and Plumbing Supplies, printed as shown 
ubove. Send for samples and prices, and free booklets: “How 


To Systematize The Store Room”; “Perpetual Inventories”; 
and “How To Cut The Costs Of Manufacturing By Standard- 
ization”. Haddon Bin Label Co., Haddon Heights, N. J. 
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DEPENDABLE 


Buyers of fire protection equip- 
ment have learned that all Diener 
Products are dependable. They 
buy them because of that fact. The 
George W. Diener Mfg. Co. recog- 
nizes that the dependability of 
their fire fighting devices is one of 
the greatest of business assets. 





Diener Fire Extinguishers 


We make a fire extinguisher to meet 
the requirements of most any one. 
Our line of extinguishers include the 
soda and acid type, the five gallon 








pump tank type, the regular one 
quart type, also 
Write for C the bucket tank 
; ‘om- 
rite or on type. Our ex- 
plete Catalog ae 
perience enables 
showing Fire Ex- us to advise job- 
tinguishers, Oily her 
Waste Cans, Ex- ers as to the 


celsior Cans, 
Safety Cans, Shop 
Cans, etc. 


kinds which they 
will find easiest 
to sell. 


Geo. W. Diener Mfg. Co. 
400-416 Monticello Ave., 














Chicago 








We Want Your Trade 


F, after you have 
tried all other valve 
concerns, and are dis- 
satisfied in any way with 
their product or their pol- 
icy—then it’s a good time 
to make our acquaintance. 


We want you to know 
us and our product and 
more especially our Policy. 
\s we have said before 
Nour policy is one of Trade 
YW Protection; and as it coin- 
cides with your interests, 
we believe it will appeal to 
you in every way. 

When it comes to Quality, Williams Valves 
and Steam: Specialties have no superior. They are 
well advertised—the demand is constantly increasing 
~and as we do not sell the consuming trade, we 


must have every jobber and dealer pushing the sale 
of them 





Kkemember—we do not ask you for a con- 
tract, neither do we insist on orders of a certain size 
It’s entirely up to you to dictate the size of your 
orders, and we won’t urge you to buy any more than 
is really necessary to supply your demand. You can 
also sell any other Valves you want to, but we ought 
to warn you, that once the trade gets wise to our 
Valve, it will always be called for in preference to 
any other. 


Now, if our policy strikes you as being a 
Square Deal, suppose you send us a Stock Order, 
1 


sma or large, and we'll help you to make your 
valve trade more profitable 


The D. T. Williams Valve Company 


Cincinnati, Olio 
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ee 
Friction Clutches from Stock 


Johnson Clutches, both single and double, can now be 
obtained from stock in our standard slow speed type 
to fit all common shaft diameters and all standard 
pulley bores, within the range of light and medium 
horse powers that we cover. 

State definitely— 

Just what the clutch must drive. 
Actual maximum horse power 
Speed of clutch shaft. 

Diameter of shaft. { 
Diameter, width and bore of pulley. 


We will select the proper clutch and make 


Immediate Shipment on All 
Ordinary Requirements 


Friction Control Means Better Machinery 
\nd the Johnson Clutch 1s supreme 


] ] 
t Cs 


dopt it as rena 2a 


amone triction 


always = 


) - CLa&r¢ 
: pod 
| dable id Iw | 
—-, < —y 
Oo »btained tilts } 
| 
Complet engincerin, | | | 
’ a | 
servi to consult o1 Z j 
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ob s and to | ] 
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i il tali: 


kind 


Single Clutch with Cone Pulley 


Write for our stock list and catalog D-R. 


THE CARLYLE JOHNSON MACHINE CO. manchester 












“All Men Know It 
Knowing Men 
Use It.” 


World Famous for Shafting and Machinery Lubrication 


There's every reason why you 
should stock it and benefit:—by 
the constant demand for genuine 
Albany Grease —and by the 
comfortable profit you make on 
its sale. 





A MARK 
known and respected 
around the world 
~— Since 1868 — 
for fair dealing, 
@ quality product 


and an 


Stock it and let the trade 
know you have it. They want 
unexcelled service genuine Albany Grease. 
708-710 Washington st., 
New York, N. Y. 


C-159 


Adam Cook’s Sons 
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READY REFERENCE FOR BUYERS 


Classified List of the Products of Advertisers 


*Member American Supply & Machinery Manufacturers’ 
For Location of 


ACCESSORIES, AUTOMOBILE 


Detroit Brass & Malleable Works, 
*General Asbestos & Rubber Co. 
*The Lunkenheimer Co. 


*The Wm. Powell Co. 
APRONS, 
Tanning 
selting Co. 
Rawhide Mfg. Co. 
ASBESTOS MATERIALS 
Asbestos & Rubber 
BABBITT METALS 
Sales & Engineering Co. 


LEATHER 
California Company 
*Chicago 
*Chicago 


*Gene! 


Co 


*Dodge 





*W. A. Jones Foundry & Machine Co. 

*The Medart Company 

BALLS, STEEI BRASS, BRONZE, ALUMI- 

NUM, MONEL AND BELL METAL, 

SOLID AND HOLLOW 

Hoover Stee Ball Co 
BARRELS, TUMBLING 

*Royersford Foundry & Machine Co. 
BEARINGS, BRONZE 


*Sherwood Manufacturing Co 


BEARINGS, ROLLER 
*“The Reeves’’—Reeves Pulley Co. 
*Royersford Foundry & Machine Co. 
BEARINGS, SHAFT 
Bearing Co 


Foundry & Machine 


Arguto © 
*Bond Co. 


*Dodge Sales & Engineering Co. 
*The Hill Clutch Co. 
*W. A. Jones we & Machine Co. 


*The Medart Cor pany 

*Roye rsford KF ound ry & Machine Co 
*The Skay ill Bearing Co 

oF. B. Wood’ s Sons Co. 


BELT DRESSING 








***Beltex’’—Chicago Belting Co 

*Chicago Rawhide Mfg. Co. 

Gandy Belting Co., The 

Joseph Dixon Crucible Co 

*Jobbers Mfg. Co 

Richmond Belt dre nt M fs ( Inc 
*Chas. A. Schieren Co. 

*Stephenson Mfg. Co 


BELT FASTENERS 
*Flexible Steel Lacing Co. 
BELT LACINGS, 
*Chicago Belting Co. 
*Chicago Rawhide Mfg. Co. 
**“Cocheco’ B. Williams & Sons. 
BELT LACINGS, METALLIC 
Steel Lacing Co. 
BELT TIGHTENERS 
*Dodge Sales & Engineering Co. 
*The Hill Cluteh Co. 
*W. A. Jones Foundry & Machine Co. 
*The Medart Company 
*T. B. Wood’s Sons Co 
BELTING, BALATA 
*Victor Balata & Textile Belting Co. 
BELTING, CANVAS STITCHED 
‘"—The Gandy Belting Co. 
Balata & Textile Belting Co. 
BELTING, CONVEYOR 
Gandy _ ting Co. 


LEATHER 





*Flexible 


“‘Gandy’ 
*Victor 


*The B Goodrich Co 

New York Be Iting & Packing Co. 
Stanley selting Corporation 
*Victor Be ora & Textile Belting Co. 


BELTING. COTTON, SOLID WOVEN 
inley selting Corporation 

eVictor Balata & Textile Belting Co. 
BELTING, IMPREGNATED, BLACK 


Gandy Belting Company 


BELTING, LEATHER 
*Chicago Belting Co. 
*Chicago Rawhide Mfg. Co. 
Geo. Rahmann & Co. 
*Chas. A. Schieren Co. 
*“Shield” lting Co. 





“Sterling’—Chas. Bond & Co., Philadelphia 


Advertisements see 


*Chicago R 
*New York 
*Chas, A. 


awhide Mfg. Co. 
Leather Belting Co. 
Schieren Co, 


*I. B. Williams & Sons. 
BELTING, RUBBER 

*liamon Rubber Co., Inc 

Miipire Mechanical Rubber Goods 

*New York Belting & Packing Co. 


BELTING, THRESHER 
Gandy Belting Co. 
*New York Belting & Packing Co. 
*I. B. Williams & Son. 
*Victor Balata & Textile 
BELTING, 


Belting Co. 
TRACTOR 


*Victor Balata & Textile Belting Co. 
BELTING, TWISTED 
*Chicago Rawhide Mfg. Co. 


BELTING, WATERPROOF 
*Chicago Belting Co. 


*Chicago Rawhide Mfg. Co. 
Gandy Belting Company 
*’*Marine’’—McCauley Belting Co. 
Geo. Rahmann & Co. 


*Chas. A. Schieren Co, 
*I. B. Williams & Sons. 


*Victor Balata & Textile Belting Co. 
BELTS, WELL DRILLING 
*Victor Balata & Textile Belting Co. 
BENCHES (WORK) JEWELERS 
Leiman Bros 
BENCH LEGS 
*\\ A. Jones Foundry & Machine Co 
*Standard Pressed Steel Co. 
BENDERs, PIPE 
*M. B. Skinner Co 
BITS, AUGER, AND EXPANSIVE 
“Pexto’’—The Peck, Stow & Wilcox Co. 
BLOCKS, CHAIN 
*Wright Mfg. Co. 
BLOCKS, PILLOW 
*Bond Foundry & Machine Co. 


*Chicago Pulley & Shafting Co. 
*Dodge Sales & Engineering Co. 
*w. A. Jones Foundry & Machine 
*The Medart npany 

The Carlyle Johnson Machine Co. 
*Royersford Foundry & Machine Co. 


Co. 


*Standard Pressed Steel Co. 

*T. B. Wood's Sons Co 
BLOWERS 

*hampion Blower & Forge Co 

I ! n Bre 


BLOWERS, FLUE 
Manufacturing Co. 


BLOWERS, SANDBLAST 


ros 


*Sherwood 


Leiman 
BOLT C UTT ERS 
*H. K. Porter—‘Easy,” ‘‘New Easy,’ 
Randall.” 
BOLTS, CONNECTING ROD 
*Ferry Cap and Set Screw Co. 
BOLTS, KING 


“*Allen- 


*Ferry Cap and Set Screw Co. 
BOLTS, NUTS AND SCREWS 
*The National Acme Company. 


*Standard Pressed Steel Co. 
BOLTS, SPRING 
‘ap and Set Screw Co. 


BRACES, BIT 


*Ferry ¢ 


“Pexto’—The Peck, Stow & Wilcox Co. 
BRACKETS, WALL 
*Bond Foundry & Machine Co. 


*“\\ A. Jones Foundry & Machine Co 
“Te Medart Company 

BRAKE LINING 
*General Asbestos & Rubber Co. 


BRASS GOODS, STEAM 
*American Injector Co. 

Crane Co. 

Detroit Brass & Malleable 
*The Lunkenheimer Co. 
*McRae & Roberts Co. 
*Sherwood Manufacturing Co. 
*The Wm. Powell Co. 
*Sterling & Skinner Mfg. 


Works. 


Co. 


*The D. T. Williams Valve Co. 
BRAZING EQUIP MENT 
The Bastian-Blessing Co 


BRONZE BUSHINGS AND BARS 


Association. 
Alphabetical Index to Advertisers, 


BRUSHES, BENCH, FLOOR, EPC. 
*Indianapolis Brush & Broom Co. 
Lone Islan Broon Works 
BRUSHES, PAINT 
Lor Island Broom Works 


BUCKETS, ELEVATOR 
W. H. Caldwell & Son Co. 
*W. A. Jones Fdy. & Machine Co. 
“Salem’’—Mullins Body Corporation 
BUILDERS’ HARDWARE 
Stow & Wilcox Co. 
BUSHINGS, PULLEY 


Arguto Oilless 


Peck, 


Jearing Co 
CANS, EXCELSIOR 


40 W lbiener Mtfx. Co 

Peerless Safety Can & Device Mfg. Co. 
CANS, OILY WASTE 

feo, W Diener Mfg. Co 

Peerless Safety Can & Device Mfg. Co. 


CANS, SAFETY, 
yen \\ Diener Mfg. Co 
: ‘an & Device Mfg. Co 
CAR-MOVEKS 
-Moving Co. 
CARTS, CONCRETE 
Phe Akron PB ‘ 
c ASING, WELL 
Co, 
BRASS, BRONZE 
ALUMINUM 
Manufacturing Company 
CASTERS, TRUCK 


GASOLINE 


*Appleton Car 


National Tube 
CASTINGS AND 


*Sherweod 


* Bo} Foundry & Machine Co 
CASTINGS, GRAY AND MALLEABLE 
Detroit Brass & Malleable Works, 


Illinois Malleable Iron Co. 
*Sherwood Manufacturing Co 
CATALOGS, SUPPLY HOUSE 
o-Henneberry Ser ce Co 
*R. R. Donnelley & Sons Co 
*Wynkoop Hallenbeck Crawford Co. 
CEMENT, LEATHER BELT 
*Chicago Belting Co. 
*Chicago Rawhide Mfg. Co. 
*Cocheco—I. B. Williams & Sons 
*Chas. A. Schieren Co. 
CHAIN BELTS 
Caldwell & Son Co. 

Jones Foundry & Machine Co. 
CHISELS, CARPENTERS’ 
—The Peck, Stowe & Wilcox Co 
CHUCKS, DRILL 


«une 
in 


a. W. 
"WW. A. 


‘“‘Pexto” 


*Skinner Chuek Company 
CHUCKS, LATHE 
*Skinner Chuck Company 


*“Sweetiand’—The Hoggson & Pettis Mfg. Co 
CLAMPs, BELT 
*The Hoggson & Pettis Mfg. Co 
*t. B. Wood's Sons Co. 
CLAMPS, *“‘C” 
Machinists’ and Toolmakers’ 
*Armstrong Bros. Tool Co. 


CLAMPS, PIPE AND PIPE JOINT 


*M. B. Skinner & Co. 
CLIPPERS, BOLT 
*H. K. Porter. 
CLOSETS, FROST PROOF 
Jos. A. Vogel Co. 


CLUTCHES, FRICTION 
*Bond Foundry & Machine Co. 
H. W. Caldwell & Sons Co. 
Chicago Pulley & Shafting Co. 
*Dodge Sales & Engineering Co. 
Edgemont Machine Co., The 


*The Hill Clutch Co 

e“Lemley”"—W. A. Jones Fdy. & Mach. Co. 
*The Medart Company 

Pyott Foundry Co 

*The Moore & White Co. 

*“The Reeves’’—Reeves Pulley Ce. 


B. Wood's Sons Co. 

COCKS, AIR 
*American Injector Co. 
Crane Co. 
Detroit Brass & Malleable Works. 
*The Lunkenheimer Co, 
*McRae & Roberts Co. 


oT. 








*I. B. Williams & Sons. Sherwood Manufacturing Co. ae wan wee Ca. 
BELTING, LINK BROOMS, Se AND *The Sterling & Skinner Mfg. Co. 
; ‘ *The D. T. Williams Valve Co. 
H. W. Caldwell & Son Co. *Indianapolis Brush & Broom Mfg. Co. ah COCKS, BALI 
*Chas. A. Schieren Co. Long Island Broom Works “i als 
— *Detroit Lubricator Co. 
BELTING, ROUND BROOMS, STREET AND PLATFORM *McRae & Roberts Co. 
*Chicago Belting Co. ong Islat Broom Works *The Sterling Skinner Mfg. Co. 
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COCKS, CORPORATION 

Crane Co. 

*The Lunkenheimer Co 

*The Wm. Powell Co 
COCKs, 

Injector 


GAUGE 
*American 
Crane Co. 


Co 


Detroit Brass & Malleable Works 

*Jenkins Bros. 

*The Lunkenheimer Co 

**Ohio’’—The Ohio Brass Co 

*The Wm. Powell Co 

*Sherwood Manufacturing Conmipany 

*The D. T. Williams Valve t‘o 
COCKS, STEAM AND SERVICE 

Crane Co. 

Detroit Brass & Malleable Works 

*The Lunkenheimer Co 


*McRae & Roberts Co 
*The Wm. Powell Co. 
*Walworth Mfg. Co. 


*The D. T. Williams Valve Co 
COLLARS, SHAFT 
*Bond Foundry & Machine Co 
Chicago Pulley & Shafting Co 
*Dodge Sales & Engineering Co 
*The Hill Clutch Co. 
*Ww. A. Jones Foundry & 
*The Medart Company 
*Royersford Foundry & Machine Co 
*Standard Pressed Steel Co 
*T. B. Woods’ Sons Co 
COMPOUND, PIPE JOINT 
Joseph Dixon Crucible Co 
Superior Flake Graphite Co 


COPPERS, SOLDERING 


Machine Co. 


Chicago Solder Co. 
COUNTERSHAFTS 
*T. B. Woods’ Sons Co 


COUNTERSHAFTS, 

Birkle Machine Works. 
COUPLINGS, HOSE 

Schlangen Bros. Co. 
COUPLINGS, 
Birkle Machine Works. 


*Bond Foundry & Machine Co 
*w. A. Jones Foundry & Machine Co 


COUPLINGS, SHAFT 


SMALL 


MOTOR 





ANILL, QUPPILUES 











DRILLING POSTS 
*Armstrong Bros. Tool Co 
*Lovejoy Tool Works, 
DRILLS, BREAST 
“Pexto’—The Peck, Stow & Wilcox Co. 
DRILLS, ELECTRIC 
*Jas, Clark, Jr. Electric Co. 
Knight Engineering & Sales Co 
*U. S. Electrical Tool Co 


DRILLS, POST 
Blower & Forge 
Crescent Machine Co. 

DRILLS, RATCHET 


“Champion 
*The 


Co 


*The Armstrong Bros. Tool Co 
*Lovejoy Tool Works. 
“Pexto’—The Peck, Stow & Wilcox Co 


DRILLS, TWIST 
*Cleveland Twist Drill Co.—*'Cleveland,” ‘“Par- 
agon,"” “Mezzo.” 

*Whitman & Barnes Mfg. Co. 

DRUMS, CAST IRON 
*W. A. Jones Foundry & Machine Co. 
*The Medart Company. 
*T. b. Woods’ Sons Co. 

DRUMS, STEEL RIM 
*The Medart Company. 


EJECTORS 
*American Injector Co. 
*Sherwood Manufacturing Company 


ELIMINATORS, OIL 
D. T. Williams Valve Co. 


ENGINE AND BOILER FITTINGS 
*Americon Injector Co. 
Crane Co. 
*The Lunkenheimer 
*McRae 


*The 


Co. 

& Roberts Co. 

The Pickering Governor Co. 

*The Wm. Powell Co. 

*Sherwood Manufacturing Co 

*D. T. Williams Valve Co. 
ENGINES, HOISTING 

Fitler & Todd Co. 

EXTINGUISHERS, FIRE 

Diener Mfg. Co. 

Safety Can & Device Mfg 
FASTENERS, BELT 

Steel Lacing Co. 


Somers, 


Creo, W 
Peerless Co 


*Flexible 


*McRae & 
*The Ohio 


Roberts Co 
Brass Co. 


*The Penn Engineering Co 

*The Wm. Powell Co 

*Sterling & Skinner Mfg. Co 
GASKETS 


*HMaipire 
*General 


Mechanical Rubber Goods 
Asbestos & Rubber Ce. 


*Jenkins Bros. 

*New York Belting & Packing Co. 
GEARS 

H. W. Caldwell & Son Co. 

*Dodge Sales & Engineering Co. 

*W. A. Jones Foundry & Machine Co 


*The Medart Company 
GEARS, RAWHIDE 

*Chicago Rawhide Mfg. Co. 
*W. A. Jones Foundry & Machine Co. 
GLASSES, GAUGE 
Glass Mfg. Co. 

GLOVES, STEEL 
Industrial Gloves 


GOVERNORs, 


*The Libbey 
GRIP 
(Corporation 
FOR STEAM AND GASOLINE 
ENGINES 
Pickering Governor Co., 
GRAPHITE FOR ALL 
Joseph Dixon Crucible Co. 
Superior Flake Graphite Co. 
GREASE, LUBRICATING 
Adam Cook's Sons. 
Joseph Dixon Crucible Co, 
*Royersford Foundry & Machine Co 
Superior Flake Graphite Co. 
GRINDERS, ELECTRIC 
Clark, Jr. Electric Co. 
S. Electrical Tool Co. 
GRINDERS, HAND 
Modern Grinder Mfg. Co, 
GRINDERS, TOOL, ROLLER BEARING 
*Chicago Pulley & Shafting Co. 
GUARDS, ELECTRIC LAMP 


The Portland, 


PURPOSES 


Conan. 


* Jas, 
*U 


*Flexible Steel Lacing Co. 
GUNS, OTL AND GREASE 


*Royersford Foundry & Machine Co. 
HAMMERS, HAND 


“Pexto"’—The 





FEED WATER SOFTENER AND PURIFIER |, Aiea _ Peck, Stow & Wilcov Co 
*Chicago Pulley & Shafting Co *Dodge Sales & Engineering Co. siaealniaitaet = gt jee 
*Dodge Sales & Engineering Co FILES HANGERS, DOOR 
*W. A. Jones Foundry & Machine Co Nay eine Swiss File & Tool Co. (Precision, I. E. Myers & Bro. Co. 
*The Hill Clutch Co diemakers’, toolmakers’, jewelers’, machin- TP 
*The Medart Company ists’.) “ , ” HANGERS, Pires ” 
* Royersford Foundry & Machine Co *Delta File Works. a a riven ni ee <i 
Pye a re rd —-€ Co FIRE FIGHTING DEVICES—UNDER- eee Pena gy ca ng 
Standar¢ res Stee : WRITERS’ APPROVED ond Foundry & Machine Co, 
*T. B. Woods’ Sons Co. Geo. W. Diener Mfg. Co *Chicago Pulley & Shafting Co 
. - ~ af > . ‘aut S¢ ~] » “4 2er ¥ 
COUPLINGS, SHAFT, FLEXIBLE Peerless Safety Can & Device Mfg. Co Heong er ~~ Co 
*Ror i * 4 y ¢ ac e © ™ r y y , nd 
a. se eens Ee Machine Oe FIRE PREVENTION EQUIPMENT—UNDER- ‘W. A. Jones Foundry & Machine Co 
°T. B. Woods’ Sons Co 2 : WRITERS’ APPROVED *The Medart Company 
es ee ae ; ee Geo. W. Diener Mfg. Co. *Royersford Foundry & Machine Co 
col veEnes. —., ot nani ol CUT-OFF Peerless Safety Can & Device Mfg. Co. *S K F Industries, Inc. 
The Car - s Machin c ‘ iii ‘ Standar sean cisin ~euniere . 
a sar cuanto. achine > FITTINGS, GAS FIXTURE ga Ary Sst qd — Co. 
°W. A. Jones Foundry & Machine Ce Detroit Brass & Malleable Works ; oe ee a "S 
*The Medart Company FITTINGS, PIPE, MALLEABLE — ene 
*T. B. Woods’ Sons Co Crane Co. “Pexto’—The Peck, Stow & Wilcox Co. 
ony om . Detroit Brass & Malleahble Works HOISTS, CHAIN 
” Bel Mh, t 4 LEATHERS Illinois Malleable Iron Co. *Wright Mfg. Co 
cChicane Rawhide Mfg. Ce eet ee OM e  HOLDERS, TOOT 
Chicago Rawhic I C CRS, T . 
- ; : FLOOR STANDS 7 “4 
__ CUPS, OL, AND GREASE Whine Peinliee & meee ee ‘Armstrong Bros. Tool Co. 
*American Injector Co *Dodge Sales & Engineering Co HOOKS, BELT 
°m ire t I t t Cc *The Hill Clutch Co *Flexible Steel Lacing Co. 
Detroit Lubricator Vo *W. A. Jones Foundry & Machine Co HOSE FITTINGS 
8 Lg eer “ *The Medart Company Schlangen Bros, Co, 
e . >I ° eT r '@ i a 
*Sherwood Manufacturing Company =, B. Weety Sens Ce. HOSE, COTTON 
*D. T. Williams Valve Co FLUX, ee ACID, PASTE, ROSIN ‘Diamond Rubber Co., Ine 
Tee aS ‘ AN STEARINE *New York Belting & Packing Co 
ae CUPS, PRIMING Chicazo Salder Ga, va ii 
*The Lunkenheimer Co FLY WHEELS, CAS HOSE, FIRE 
CUTTERS, BOLT, RIVET AND WIRE en Pore h mv sab y. a IRON {Diamond Rubber [ ‘0... Ine. -— 
eH. K. Porter. ne Bote 4 ‘. angine ring Co. New York ng é acking Co. 
, . . oEr : , . e ] c > ; é 
CUTTERS, GASKET AND WASHER *W. A. Jones Foundry & Machine Co . : HOSE, RUBBER 
*M. B. Skinner Co *The Medart Company ee cy — 
‘ — ry . ’ . *Empire Mechanica tubber Goods 
CUTTERS, PIPE Pyott Foundry Co foe Yoon tein & Maciee © 
The Curtis & Curtis Co. *T. B. Woods‘ Sons Co. *New York Belting & Packing Co. 
*Toledo Pipe Threading Machine Co FORGES, BLACKSMITH HOSE, STEAM 
CUTTERS, STORAGE BATTERY *(hampion Blower & Forge un ot sepa Rubber Co., Inc. 
*H. K. Porter FORGES, RIVET *New York Belting & Packing Co 
CUTTING DIES FOR LEATHER, PAPER AND ‘Champion Blower & Forge Co HYDRAULIC LEATHER 
CLOTH *Lovejoy Tool Works. *Chicago Rawhide Mfg. Co. 
*The Hoggson & Pettis Mfg. Co FRAMES, WALI *Chas. A. Schieren Co. 
CUTTING EQUIPMENT *Bond Foundry & Machine Co INJECTORS 
Tl Bastian-Bl Co — Sales & Engineering Co : *American Injector Co, 
CYLINDERS, WATER, AIR OR GAS 2. Aa sonee Pounesy & seachine. Co *The Lunkenheimer Co. 
National Tube Co Pe agg ari ve *Sherwood Manufacturing Company. 
. = alley on orks *The , ~puipnaegste ‘ 
CYLINDERS, WATER, BRASS AND BRASS +7 B Woods’ Sons Co sissies er a ¢ EATHER 
ANED = a aie eileen : af t LEA 7} 
— oor Rg -«. FRICTION CLUTCHES California Tanning Company. 
FE 2. Myer 3 . = (See “Clutches, Friction’) *Chicago Belting Co 
Wie aon FRICTIONS, PAPER COMPOSITION ‘Chicago Rawhide Mfg. Co. 
The National Acme Cor aa sweene AND Composition Wood Products Co *New York Leather Belting Co. 
DIES, BRASS AND STEEL, LETTERING / seated Reale ie SCtk: GAL Istneee (Ca, 
: sane eC Geo, W. Diener Mg. CoS “YB NUACING. BELT, METALLIC 
*The orgs é -ettis J 0 af ‘ . “E48, “ FO 
The H —— . ne . 5 5 -_ GAGES, WATER *Flexible Steel Lacing Co. 
DIES, PIPE THREADING *American Injector Co oT eciad . 
The Oster Mfg. Co Coane Ci LAMP GUARDS 
*Toledo Pipe Threading Machine Co Detroit Brass & Malleable Works *Flexible Steel Lacing Co. 
DOGS, LATHE *Detroit Lubricator Co LEATHER BELTING 
*Armstrong Bros. Tool Co *The Lunkenheimer (Co, (See “Belting, Leather.’’) 
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CRANE HORIZONTAL 
STEAM SEPARATOR 





We are Manufacturers of about 
20,000 articles, including 








Valves, Pipe Fittings 
and Steam Specialties 


made of brass, iron, ferrosteel, 
cast steel and forged steel, in all 
sizes, for all pressures, and all 
purposes, and are distributors 
through the trade, of pipe, heat- 
ing and plumbing materials. 


1865 CRANE. CO.—— 1222 


836 South Michigan Avenue, Chicago 
Branches in 70 leading cities Works —Chicago and Bridgeport 





CRANE FACTORY WASH SINKS CRANE FACTORY LAVATORIES 
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LATHES, SPEED 
Leiman Bros. 
LEAD BURNING EQUIPMENT 
The Bastian-Blessing Co 
¥ ad Equipment Co 
cetylene Co 


LEATHER SPECIALTIES 





California Tanning Company. 
*Chicago Belting Co 
*Chicago Rawhide Mfg. Co 
Industrial Glove 
LEATHERS, HAND 


Tanning Company 


Corporation 


Californ 








*Chicago Belting Co 
*Chicago Rawhide Mfg. Co 
LEGS, BENCH 
*W A. Jones Foundry & Machine Co 
*Standard Pressed Steel Co. 
LETTERS AND FIGURES, STEEL 

*The Hoggson & Pett Mfg. Co 

LIQUID SOAP DISPENSERS 
Chas. Mort 


LUBRICANTS, BALL & ROLLER BEARING 


*Royersford Foundry & Machine o 


LUBRICATORS 
*American Injector Co. 
*Detroit Lubricator Co 
*The Lunkenheimer Co 
*McRae & Roberts Co 
The Pickering Governor Co 


*The Wm. Powell Co 

*Sherwood Manufacturing Company 

*The Db. T. Williams Valve Co 
MACHINE TOOLS 

Somers, Fitler & Todd Co 


MACHINERY CLUTCHES 


Johnson Machine C¢ 
‘ 





*T. B. Wood’s Sons Co 
MACHINERY, COAL HANDLING 


*Dodge Sales & Engineering Co 


MACHINERY CONVEYING AND ELEVATING 


H. H. Caldwell & Son Co 

*Dodge Sales Engineering Co 

*The Hill Clutch Co 

*w. A. Jones Foundry & Machine Co 

MACHINES, GRINDING AND POLISHING 

*Jas. ( I It Elke (Co 

*Royersford Foundry & Machine Co 
MACHINES, MARKING 

*The Hoggson & Pettis Mfg. Co 


MACHINES, PIPE CUTTING AND 
THREADING 
The Oster Mfg. Co 


*Toledo Pipe Threading Machine Co 
MACHINES, PUNCHING AND SHEARING 
*Royersford Foundry & Machine Co 


MACHINES, SHEET METAL WORKING 
Peck, Stow & Wilcox Co 
MACHINERY, WOODWORKING 
*The Crescent Machine Co, 
Somers, Fitler & Todd Co 
MALLETS AND HAMMERS, RAWHIDE 
*Chicz 


ago Kawhide Mfg. Co 


MATS AND MATTING, RUBBER 











imond Rubber Co In 
*New York 


gelting & Packing Co 
MERCHANDISE CONVEYORS 
I E. Myers & Bro. Co 


METAL, BEARING 
*Dodge Sales & Engineering Co 
*The Medart Company 
*Reeves Puiley Co 
MILL LEATHERS, ALL KINDS 
Chas. Bond Co., Philadelphia 
*Chicago Belting Co 
*The Chicago Rawhide Mfg. Co 
*Chas. A. Schieren Co, 


MILL SUPPLIES 






Somer Fitler & Todd Co 
MILE SUPPLY CATALOGS 
Cuneo-Henneberry Service Co 
*kR. R. Donnelley & Sons Co. 
*Wynkoop, Hallenbeck Crawford Co, 
M ‘ENS, STEEL GRIP 
Industrial Gloves Corporation 


MOTORS, AUTOMOBILE 
Pulley Co 
MOTORS AND DYNAMOS 
ej ( rh Ir. Electric Co 
MOVERS, CAR 


*Appleton Car-Mover Co 


LL QUPPLUES 


> 





MULE STANDS 
*Bond Foundry & Machine Co. 
*Dodge Sales & Engineering Co 
*W. A. Jones Foundry & Machine Co, 
*The Medart Company 
*T. B. Wood's Sons Co. 

NAIL PULLERS 

Morrill 

NAME PLATES 
*The Hoggson & Pettis Mfg. Co. 

NOZZLES, HOSE 
Schlangen Bros. Co 

NUTS AND SCREWS 

*The National Acme Co, 

NUTS, THUMB 
\ tor Products Corp 

OIL WELL ACCESSORIES 





“Tl Wim. Powell Co 
OLLING DEVICES 
*American Injector Co 
‘rane Co 
*Sherwood Manufacturing Company 
*The LD. T. Williams Valve Co 
*The Wm. Powell Co. 
PACKING, AMMONIA 
! Rubber Co Ine 
Goo Packing Co. 
*Montgomery Bros., Inc 


*New York Belting & Packing Co. 
PACKING, HYDRAULIC 
hicago Rawhide Mfg. Co 
Diamond Rubber Co Inc 
*General Asbestos & Rubber Ce 
Goodsell Packing Co 
*New York Belting & Packing Co. 
PACKING, LEATHER 


*Chicago Belting Co 
*Chicago Rawhide Mfg. Co 
*Chas A. Schieren Co 


PACKING, PISTON 
Rtubber Co In 
Asbestos & Rubber Co 
(Goodsell Packing Co 





*Montgomery Bros., Inc. 
PACKING, RING 
) hiubl Co In« 
*Genera sbes & Rubber Co 
Goodsell] Pach Co 


cing 
3elting & Packing Co. 
PACKING, RUBBER 
*Diamond Rubber Co In« 
Empire Mechanical Rubber Goods 
*General Asbestos & Rubber Co 
*New York Belting & Packing Co. 
PACKING, SHEET 
*bDiamond Rubber Co., Ine 
reneral Asbestos & Rubber Co. 
enkins '96'’—Jenkins Bros 
*New York Belting & Packing Co. 
PACKING, VALVE STEM 
*lDiamond Rubber Co Inc 
*General Asbestos & Rubber Co 
*New York Belting & Packing Co. 
PAINT, SILICA-GRAPHITE 
Joseph Dixon Crucible Co 
Superior Flake Graphite Co 
PASTE, SOLDERING 
Chicago Solder Co. 
PEGS OR PINS, RAWHIDE 
*(hicago Rawhide Mfg. Co. 
PICKS 
The Warren Tool & Forge Co 
PIPE CLAMPS 
Skinner Co. ‘Emergency” 
PIPE SADDLES 
*M. B. Skinner Co 
PIPE THREADING TOOLS 
Crane Co. 
*Toledo Pipe Threading Machine Co. 
PIPE, STEEL 
National Tube Co. 
Crane Co. 


*New York 





“mM. B 


“Skinner” 


PIPE, WROUGHT IRON 
Crane Co. 
Somers, Fitler & Todd Co. 
PLATES, BASE 
*Rond Foundry & Machine Co. 
*Dodge Sales & Engineering Co. 
PLATES, FLOOR AND CEILING 
Crane Co, 
The Penn Engineering Co 
PLIERS 
The Peck, Stow & Wilcox Co. 
PLUGS, BRASS AND FUSIBLE 
*American Injector Co. 
*The Wm. Powell Co. 
*Sherwood Manufacturing Company 
*The D. T. Williams Valve Co. 





POLES, TUBULAR STEEL. 
National Tube Company 
POWER TRANSMISSION APPLIANCES 


The American Pulley Co. 

*ltond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
*bodge Sales & Engineering Co. 
Edgemont Machine Co., The 

The Carlyle Johnson Machine Co. 
*The Hill Clutch Co. 

*W. A. Jones Foundry & Machine Co 
*The Medart Company 

*The Moore & White Co. 

Pyott Foundry Co 

*htoyerstord Foundry & Machine Co 
*S K IF Industries, Inc 

*Standard Pressed Steel Co. 

*T. B. Wood’s Sons Co, 


PRESSES (DRILL) JEWELERS’ SENSITIVE 


Leinan Bros. 


PRESSES, DRILL AND FOOT 
*hoyersford Foundry & Machine Co 

PRESSES, PAPER BALING 
Somers, Fitler & Todd Co, 


PRINTERS AND BINDERS 
uneo-tlenneberry Service Co 
*kR. R. Donnelley & Sons Co, 
*Wynkoop Hallenbeck Crawford Co. 
PROTECTORS, ELECTRIC LAMP 


*Flexible Steel Lacing Co. 
PRUNING SHEARS 
Peck, Stow & Wilcox Co 
PULLEY BUSHINGS 

Arguto Oilless Bearing Co. 


PULLEY COVERING 
*Chicago Rawhide Mfg. Co. 
PULLEYs, CAST IRON 
Birkle Machine Works. 
*Bond Foundry & Machine Co. 
*Dodge Sales & Engineering Co. 
*The Hill Clutch Co. 
*W. A. Jones Foundry & Machine Co. 
*The Medart Company 
Pyott Foundry Co 
*Royersford Foundry & Machine Co. 
*T. B. Wood’s Sons Co. 


PULLEYS, PAPER COMPOSITION 
Position Wood 


*“Pexto” 


Products Co 


PULLEYS, CONK 
eW. A. Jones Foundry & Machine Ce 
Pyott Foundry Co 
*suginaw Mfg. Co. 
oT 3. Wood's Sons Co 
PULLEYS, CONVEYOR 
*The Medart Company 


Pyvott Foundry Co 
*T. B. Wood's Sons Co 

PULLEYS, FLANGE 
*Dodge Sales & Engineering Co. 
*The Hill Clutch Co. 
*W. A. Jones Foundry & Machine Co. 
*The Medart Company 
*The Ohio Valley Pulley Works, Inc. 
*Reeves Pulley Co. 
*Saginaw Mfg. Co. 
*T. B. Wood's Sons Co 


PULLEYS, FRICTION CLUTCH 
*Bond Foundry & Machine Co. 
*Chicago Pulley & Shafting Co. 
*Dodge Sales & Engineering Co. 
*The Hill Clutch Co. 
The Carlyle Johnson Machine Co. 
*W. A. Jones Foundry & Machine Co. 
*The Medart Company 
*The Moore & White Co. 
Pyott Foundry Co 
*Reeves Pulley Co. 
*T. B. Wood’s Sons Co, 


PULLEYS, GROOVED 
Birkle Machine Works. 
*Dodge Sales & Engineering Co. 
*W. A. Jones Foundry & Machine Co. 
*Reeves Pulley Co. 
*The Ohio Valley Pulley Works, Inc. 
*Saginaw Mfg. Co. 
*The Medart Company 
*T. B. Wood's Sons Co, 


PULLEYS, HEADED 


*Dodge Sales & Engineering Co. 
*The Medart Company 
*Reeves Pulley Co. 


PULLEYS, IRON CENTER 


*Dodge Sales & Engineering Co. 
*The Medart Company 

*The Ohio Valley Pulley Works, Ine. 
*Reeves Pulley Co. 

*Saginaw Mfg. Co. 

*T. B. Wood's Sons Co. 
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Sell the REGO “Little Six” for $57.50 at a Good Profit 

















EG, 
———— Tae" Are you taking your share of the profit that has resulted from the 
i a3 - % universal demand for welding equipment? We produced the REGO 
j re } Poy =, “Little Six,’’ shown in illustration, to meet the great demand from 
/ 7 a meena gara and the maller machine shops. With it can be performed 
, the six important types of repair jobs welding, cutting, brazing, bat- 
7 ter repair, radiator repair and decarbonizing. The REGO outfit 
. is complete, down to the goggles, instruction book and carrying case, 
and the low price helps sell it. 


THE BASTIAN-BLESSING COMPANY 


135 Chicago, Ill. 


Austin Avenue 











Satisfied Customers mean Profitable Business 
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Valves 











Turn 
ig efficie s € in count Mill Factories 
u his country V 4 and steam lines; on operating 
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¢ r ye gure t ¢ HOME STEAD QUAR 
VALVES 
raig Wi Three-Wa Four-W: Angle pa 
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HOMESTEAD VALVE MFG. CO. 


Homestead, Pa. 
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THE SKINNER DRILL CHUCK 


“GEARED PATTERN” 




















Ue 





Sells At Sight—Always In Demand 


It's the 
enclosed 


only drill 
beneath 
yrotected—not easily 
he operator's fingers. 


chuck with 
surface 
damaged 


the 
The 


and 


gears fully 
gears are 
can't catch 


the 


It is 
An 


an accur 
unusually 


ate, durable, 
firm grip is secured 
juare-end wrench to operate the 
shich tighten the jaws. 


dependable chuck 
by using the 
enclosed gears 








On many classes of work an unusually 

urate grip of the drill or tap is essential. 
these requirements and to insure 
being held firmly on center, the Skinner 
Pattern” Drill Chuck was developed. 


tight, 

To 
the tool 
“Geared 


The last word in Driil Chucks. 











THE SKINNER CHUCK COMPANY 


NEW BRITAIN, CONN., 








New York Office: 
94 Reade Street 


L 


Oe 





Established 


San Francisco Office: 


Rialto Building 


55 


U. S. A. 
1887 
Chicago Office London Office: 
2 West Washington Bivd. 139 Queen Victoria St.. E.C.4 
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PULLEYs, LOOSE 
*Chicago Pulley & Shafting Co 
*Dodge Sales Engineering Co 
*The Hill Clutch Co. 
W. A. Jones Foundry & Machine Co 
*The Medart Company 
*Reeves Pulley Co 
*The Ohio Valley Pulley Works, Inc 
*Saginaw Mfg. Co 
*T. B. Wood's Sons Co. 


PULLEYS, MOTOR 
Birkle Machine Works. 
Composition Wood Products Co 
*W. A. Jones Foundry & Machine Co 
*The Ohio Valley Pulley Works 
*Saginaw Mfg. Co. 
*T. B. Wood's Sons Co. 


PULLEYS, SASH 
Stover Mfg. & Engine Co 


PULLEYS, STEEL 


*American Pulley Company 
*Dodge Sales & Engineering Co 


PULLEYS, STEEL RIM 
*The Medart Co 


PULLEYS, STEP AND TAPER CONE 
*Dodge Sales & Engineering Co 
*Ww. A. Jones Foundry & Machine Co 
*The Medart Company 
*The Ohio Valley Pulley Works, Inc 
*Reeves Pulley Co. 
*Saginaw Mfg. Co. 
*T. B. Wood's Sons Co. 


PULLEYS, WOOD SPLIT 

*Dodge Sales & Engineering Co 
*The Medart Company 
*The Ohio Valley Pulley Works, Inc 
*Reeves Pulley Co. 
*Saginaw Mfg. Co. 

PUMPS, GAS AND VACUUM 
Leiman Bros. 

PUMPS, HAND AND POWER 
Fr. E. Myers & Bro. Co. 

PUMPs, JET 

*American Injector Co. 
*Sherwood Manufacturing Company 


KULL QuUPPLUES 


PUMPs, MINE 
I’. E. Myers & Bro 





PUMPs, OLL 
*Detroit Lubricator Co 
Leiman Bros. 
*The Lunkenheimer Co 
The Pickering Governor Co 
*Sherwood Manufacturing Company 

PUMPs, TANK 
I. E. Myers & Bro 

PUNCHES AND DIES 

*Royerstord Foundry & Machine Co 


PUNCHES, SHEET METAL 
Peck, Stow & Wilcox Co 

RAILS, ELECTRIC MOTOR 
Birkle Machine Works 


RASPS 
*Delta File Works 
RATCHETS 
*Armstrong Bros. Tool Co 
REAMERS 


*Whitman & Barnes Mfg. Co 


RESEATERS, VALVE 
*M. B. Skinner Co. “Skinner’’ 


ROPE DRIVES 
*Dodge Sales & Engineering Co. 
H. W. Caldwell & Son Co 
*The Hill Clutch Co. 
*The Medart Company 
*T. B. Wood's Sons Co 


ROPE WIRE 
Williamsport Wire Rope Co 


RUBBER GOODs, MECHANICAL 


*Diamond Rubber Co., Ine 
Empire Tire & Rubber Co 

*General Asbestos & Rubber Co 

*jJenkins Bros. 

*New York Belting & Packing Co. 


SAFETY DEVICES 


*The Crescent Machine Co 
*Dodge Sales & Engineering Co 








SAND BLAST OUTFITS 
Leiman Bros 
SAW SETS 
Chas Morrill 
SAWs, BAND 
*The Crescent Machine Co. 


SAWs, HACK (Machines) 
Racine Tool & Machine Co 


SAWs, SWING, CUT-OFF 
*The Crescent Machine Co, 


SCREW DRIVERS 
The Peck, Stow & Wilcox Co. 


SCREW EXTRACTORS 
*Cleveland Twist Drit! Co.—‘Ezy-Out.” 


SCREW MACHINES, AUTOMATIC 
*The National Acme Company 


SCREW MACHINE PRODUCTS 
*The National Acme Company 
*Standard Pressed Steel Co. 


SCREWS, CAP AND SET 
*Ferry Cap and Set Screw Co. 


SCREWS, SAFETY SET 
*Ferry Cap and Set Screw Co. 
*The Natienal Acme Company. 
*Standard Pressed Steel Co. 
Strong, Carlisle & Hammond Co. 


SCREWSs, THUMB 
Victor Products Corp. 


SEPARATORS, OIL AND STEAM 
*The D. T. Williams Valve Co. 


SHAFTING 

*Bond Foundry & Machine Co. 

Chicago Pulley & Shafting Co. 
*Dodge Sales & Engineering Co. 
*The Hill Clutch Co. 

The Carlyle Johnson Machine Co. 
*Ww. A. Jones Foundry & Machine Co. 
*The Medart Company 
*Royersferd Foundry & Machine Co. 

Somers, Fitler & Todd Co. 

*T. B. Wood's Sons Co. 














with them. 





Pacific Coast Representative, 





Most Plumbers and Fitters Know Them as the 


‘‘Dependable’’ 
Brass Goods 


and 


Malleable 
Fittings 


Not only through constant ad- 
vertising in trade papers but by 
30 years of actual experience 
They are recognized 
by this trade mark. 


Sold Through Jobbers 


DETROIT BRASS & MALLEABLE WORKS 


Formerly Detroit Valve & Fittings and Detroit Brass Works 


Holden and Greenwood Ave., Detroit, Mich. 
N. Y. Office (Metropolitan District Only) 66 Cliff St. 
H. ROMEYN SMITH, Eastern Sales Manager 


Underwood Building, San Francisco, Calif. 


CULIN 




















ine’ ladles. 
resisting 

easily burn out. The fact that 
these ladles are Ilarren Certified 
Aalleable 
their quality. 


You Can Now Buy 


Warren 
Melting Ladles 


HEY’RIE made of malleable 
iron—the material which so 


many millwrights prefer for melt- 


It has a high heat- 
quality and does not 


Castings guarantees 


Double-lipped. Handle lengths 
9 in. to 1412 in. Bowl capacity 
to I's pints. Write for 
rren Ladle Folder. 
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KRULL QuPpPLias 


Here are Paper Composition Pulleys NO ACID POT 


Manufactured by a New Process 


“In answer to N | | D I D 
your letter of 
WATER PROOF April 30th, will 


say I am more 
than pleased 


OIL PROOF with your Kester ——-because the acid is inside 


Solder. It saves ; 
ee Solder. It saves that hollow Kester Acid 


AT EDGES ound. '"* Core Wire Solder. It’s used 
“It is the best’ everywhere now. Be sure 


thing I ever used 


NOT TO BE when u n 
cima tae when uP 2” 4 to get your sample spool by 


ORDINARY KIND cares souls sing the coupon today. 

















—Geo. Morrison 


Hardware 
Dealer 


Jobbers Easily Sell Paper Pulleys Morrisonville 


ts. 






Most jobbers now carry a line of paper composi- 
tion pulleys and have been doing a very nice busi- 
ness in this line. We now offer such pulleys to the 
Mill Supply jobber which will give better satisfac- 
tion than any heretofore sold. Our process of 
manufacture is new and our product is far superior 
to the ordinary kind. Let us quote you prices on 
standard sizes---|1!4 inches diameter and up. 


Additional Jobbers Wanted 


Composition Wood Products Co. 


Vanufacturers of Pulleys and lrictions 


10 So. La Salle St. Chicago, Ill. 
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Crescent Universal 
Woodworkers 


OU do not have to cut the price 

to get orders for CRESCENT machines. 
CRESCENT prices are made at the factory, 
and are as low as is consistent with building 
strictly high grade wood working equip- 
ment. Your customers want CRESCENT 
quality and are willing to pay for it. Send us 
more orders and we will show you that the 
machines make good. 




















Send today for catalog giving complete description of our band 
saws, saw tables, jointers, shapers, planers, borers, planer and 
matchers, swing saws, disk grinder, cut off table, hollow chisel 
mortiser, variety wood worker, universal wood workers, 


Ce 
Crescent Machine Co. 


96 Columbia Street 


KESTER 


a. DB. Bd 


cid (ore WIRE SOLDER. 









a = CHICAGO SOLDER COMPANY, 
Se eee 4215 Wrightwood Ave., Chicago, III. 








LEETONIA OHIO Serene — Jide Please send me the sample spool of Kester 
| | Sie dt align Acid Core Solder described in your advertise- 
| solder. Notice the ment, no charges, postage prepaid. 

crimps in the solder i" 

shown above. They Name ; a encaas 
keep the flux from 
running out except Address . “ ecesererece 


as you wish to use 

it, and keep the 
amounts of flux and 
solder always im r 
proper proportio 
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SHAFTING, TUBULAR (MATERIAL FOR) 
National Tube Company. 
SHEARS, SQUARING 
Peck, Stow & Wilcox Co 
SHEAVES, MANILA AND WIRE ROPE 
*The Hill Clutch Co. 
*W. A. Jones Foundry & Machine Co 
*The Medart Company) 
*T. B. Wood's Sons Co. 
SNIPS AND SHEAKS 
“Pexto’ The Peck, Stow & Wilcox Co 
SOCKETS, DRILL 
*Cleveland Twist Drill Co Cleveland,” ‘Per- 
fect Double Tang.”’ 
SOLDER, BAR AND WIRE 


Chicago Solder Company. 


SOLDERING COPPERS, FLUX, PASTE AND 
- SALTS 
Chicago Solder Company 
SPROCKETS 
H. W. Caldwell & Sons Co 
Ww A. Jones Foundry & Machine Co 
*The Medart Company 
I tt Foundry Co 
SQUARES, STEEL 
The Peck, Stow & Wilcox Co 
STEAM SPECIALTIES 
*Ame n Injector Co, 
*G M Da Regu 
*Detroit Lubricator Co 
Detroit Brass & Malleab! Works. 
*The Lunkenheimer Co. 
*Sherwood Manufacturing Co. 
*Sterling & Skinner Mfg. Co. 
Strong, Carlyle & Hammond Co. 
*The MeRae & Roberts Co. 
The *ickering Governor Co 
*The Wm. Poweli Co. 
*Walworth Mfg. Co 
*The D. T. Williams Valve Co. 
STEEL STAMPS AND MARKING DIES 


*The Hoggson & Pettis Mfg. Co. 


Ay ULL 


am = 


SUPPLIES 


STENCILS, SHIPPING 
Hoggson & Pettis Mfg. Co. 





°T he 


STOCKS AND DIES 
Crane Co. 
The Oster Mfg. Co. 
*Toledo Pipe Threading Machine Co. 


STRAINERS 
*American Injector Co. 


STRAPS, 
*Chieago Belting Co. 
*Chicago Rawhide Mfg. Co. 


LEATHER 


STUDS, MILLED 
*Ferry Cap and Set Screw Co. 
\ tor Products Corp 


TANKS, SEAMLESS STEEL 
National Tube Company. 


TAPS, COLLAPSING 
*The National Acme Co. 
TILING, RUBBER, INTERLOCKING 
*New York Belting & Packing Co. 


TIRES, AUTOMOBILE 

Rubber Co In¢ 

I pire Tire & Rubber Cc 
TOOLS, BORING 
*Armstrong Bros, Tool Co. 


TOOLS, CARPENTERS’ 


The Peck, Stow & Wilcox Co. 

TOOLS, ELECTRICAL 
( rl} Jt Electr Co 

Knight Engineerng & Sales Co. 

*U. S. Electrical Tool Co. 
TOOLS, MACHINISTS’ 

*Amet n Swiss File & Tool Co, 

*Armstrong Bros. Tool Co. 

Morgan Vise Co 

The Warren Tool & Forge Co. 








TOOLS, 
Crane Co. 

The Curtis & Curtis Co. 

The Oster Mfg. Co. 

The Peck, Stow & Wilcox Co. 
*Toledo Pipe Threading Machine Go. 
*Walworth Mfg. Co 


PLUMBERS’ AND STEAMFITTERS’ 


TOOLS, VALVE RESEATING 


*M. B. Skinner Co “Skinner” 
TORCHES, BLOW 
Geo. W. Diener Mfg. Co 
TORCHES, WELDING 
The Bastian-Blessing Co 
Oxweld Acetylene Co 


Torchweld Equipment Co 


TRADE CATALOG PUBLISILERS 
Cuneo-Henneberry Service Co 
*R. R. Donnelley & Sons Co. 


*Wynkoop Hallenbeck Crawford Co. 


TRAILERS, FACTORY TRUCK 
Sharon Pressed Steel Co 
TRANSMISSION, VARIABLE SPEED 


*The Moore & White Co. 
*Reeves Pulley Co. 


TRAPS, STEAM 
Regulator (eo 
Carlisle & Hammond Co 
Williams Valve Co. 


°*G. M Davis 
Strong, 
oe)... 


TRUCKs, HAND 


Sharon Press Steel Co. 
TUBING, RUBBER 
*New York Belting & Packing Co 


TUBING, STEEL 
Tube Co. 
Sheet & 


National 
*Youngstown Tube ¢ 
UNIONS, 
Crane Co 
Tiiinois Malleable 
*Walworth 


BRASS AND IRON COMBINED 


Iron Co. 
Mfg. Co. 








When You Want 
Good Packings, 
Buy Goodsell Brands 


Goodsell’s ‘‘98’’ Stitched 





Flexible All-metal Packing 





Goodsell’s ‘Dollar’? Packing gg A 





Lower Manufacturing Costs 


1 one ¢ seve 
ARGUTO ve 
tallation of 


certainly have relieved us of a 


ral repeat order t Use 
had to re-babbitt | thes 


ARGUTO  Bushinss 


seem to be as good as 





rday they 








ity packings. We have a packing for every purpose. 
Jobbers everywhere now sell Metalpac and Goodsell 
brands because their customers demand the best. 


Samples and Literature 
on request. 


Goodsell Packing Co., Inc. 
Maywood, Il. 


Suburb of Chicago 








expense.’’ 
Goodsell’s Rubber Back Flax On an average the metal bushings had to be re-babbitted 
e every si weeks at in approximate cost of about 2.4! 
Goodsell’s Polar Ammonia ney bedtine—weate thee te cont of an ANGESC. Ther 
were x ARGUTOS in the first installation and tl oO 
type bearings would have been re-babbitted oe 
: : the same period 
THe reputation that our products enjoy is the rien the savings for yourself 
result of over forty years of manufacturing qual- es Be: Peewee : 





30 «$2.40—$72.00 saved per bearing 

6 bearings—$132.00 total saved by six ARGUTOs 
llow many benrings in your F 
up the sa nes vou could 


‘ tria order to the 


eustomer’s 


plant? igure 


make for him and thet 


ARGUTO OILLESS BEARING CO. 
p Mai Bearing 
151 Berkley St., Wayne Junction, Philadelphia 


Pionecr tfacturers of Olilless 








ARGUTO ots, 
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: PARKER VISES 


| HAVE RENEWABLE STEEL JAWS 


that Grip Like a Grizzly: 











| When the hammer slips the jaws get a smash. When the rasp slides 
| off the work the jaws get a scrape. A\ll day long the slam bang of hard 
' work descends on the jaws of a vise. That is why Parker Superior 
Vises have renewable jaws of tool steel. These jaws are milled to fit 
and are pinned on from the top, not screwed on through the face. 





se eEDRMANRS SE aa 


They are not face jaws, but steel shields 
covering the entire top of the vise. 


Parker Vises. Shrewd buyers specify 
tools that give the longest service. 


Send tor Fotde Veo 


| 
| 
| Such improvements make it easy to sell 
| 
| 





THE CHARLES PARKER CO.. Meriden. Conn.. U.S. A. 
Master Vise Makers 

















PLAIN & , 


CASTELLATED 
NUTS 


























* emanated 
U. S. a S. ay ZB. ‘ 
te 9 Screws oa 
U.S. S. Set Screws 
HE NATIONAL ACM SAE, Pie an 
Castellated Nuts 


COM PANY SPECIAL 


CLEVELAND’ OHIO fo pens 


cluding hardened and 


NEW YORK + BOSTON ~ CHICAGO a a ae & 
DETROIT ~ BUFFALO to 4 inch diam. 








WINDSOR VT.» MONTREAL PQ 



































When writing to Advertisers please mention Mitt Suppiits 











VALVE 
*Chicago Belting Co. 


*Chicago Rawhide Mfg. Co. 


LEATHERS 


VALVES, AIR 
Detroit Brass & Malleable Works. 


NULL QUEPLIES 


VALVES, HYDRAULIC 
Crane Co. 

*Homestead Valve Mfg. Co. 
*Jenkins Bros. 

*The Wm. Powell Co. 

*Walworth Mfg. Co. 

*The D. T. Williams Valve Co. 


*Homestead Valve Mfg. Co. 


*The Lunkenheimer Co. 


The Penn Engineering Co. 


VALVES, POP 








*Sterling & Skinner Mfg. Co. 
VALVES, BALANCED, FLOAT 


*Mason Regulator Co. 


VALVES, BLOW OFF 


Crane Co. 
*Homestead 
*Jenkins Bros. 


*The Lunkenheimer Co. 


*The Wm. 
*The D. T. 
*Walworth 


Powell Co. 


Mfg. Co 


Valve Mfg. Co. 


Williams Valve Co. 


VALVES, CHECK 


Crane Co. 
*Jenkins Bros. 


Detroit Brass & Malleable Works. 


*The Ohio Brass Co. 


Crane Co. 

*Detroit Lubricator Co. 
*The Lunkenheimer Co. 
*The Wm. Powell Co. 
*Walworth Mfg. Co. 


VALVES, PRESSURE REGULATING 
REDUCING 
Crane Co. 
*G. M bavis Regulator €« 
*Mason Regulator Co. 
*Walworth Mfg. Co 


VALVES, PUMP OR RUBBER 
Crane Co. 
*Diamond Rubber Co., Inc. 


*Jenkins Bros. 
New York Belting & Packing Co. 


VALVES, RADIATOR 


°*The Wm. Powell Co. Detroit Brass & Malleable Works. 
*The D. T. Williams Vaive Co. *Detroit Lubricator Co. 
*Walworth Mfg. Co *Jenkins Bros. 
*The Lunkenheimer Co. 

VALVES, GATE, GLOBE AND ANGLE *The Ohio Brass Co. 
Crane Co *The Wm. Poweil Co. 
De wanes ~~ , *Walworth Mfg. Co 

etroit Brass & Malleable Works, *The D. T. Williams Valve Co. 


*Homestead Valve Mfg. Co. 


*Jenkins Bres. 


*The Lunkenheimer Co. 


*The Ohio Brass Co. 
*The Wm. Powell Co. 
*Walworth Mfg. Co. 
*The D. 


VALVES, 


Crane Co 


*Homestead Valve Mfg. Co. 


*Jenkins Bros. 

*The Ohio Brass Co. 
*The Wm. Powell Co 
°*The D. T. 


*Walworth Mfg. Cc 


T. Williams Valve Co. 
HIGH PRESSURE 


Williams Valve Co. 


VALVES, THROTTLE 


*Detroit Lubricator Co. 
*Jenkins Bros. 

*The Lunkenheimer Co. 
*Walworth Mfg. Co 

*The D. T. Williams Valve Co. 


VISES, BENCH 
Modern Grinder Mfg. Co. 
Morgan Vise Co. 
*The Chas. Parker Co. 
*Walworth Mfg. Co 


VISES, DRILL PRESS 


*The Chuck Co. 


Skinner 








SAFETY AND RELIEF 


AND 


VISES, PIPE 

Crane Co. 
*The Chas. Parker Co. 
*Toledo Pipe Threading Machine Ce. 
*Walworth Mfg. Co. 

WASHERS, LEATHER 
*Chicago Belting Co. 
*Chicago Rawhide Mfg. Co. 

WASHERS, RUBBER 
*Diamond Rubber Co., Ine, 
New York Belting & Packing Co. 

WASTE, COTTON AND WOOL 
*The J. Milton Hagy Waste Works. 
WATER CLOSETS, FROST PROOF 
A. Vogel Co. 
WELDING EQUIPMENT 

The Bastian-Blessing Co, 
Oxweld Acetylene Co. 
Torchweld Equipment Co. 

WHEELS, GRINDING 
*New York Belting & Packing Co. 

WHEELBARROWS 


Jos. 


The Akron Barrow Co. 
WHISKBROOMS 
Long Island Broom Works 


WIPING CLOTHS, MACHINEKY 

*The J. Milton Hagy Waste Works. 

WIRE ROPE 
Wire Rope Co. 

WIRE SOLDER 
Chicago Solder Co. 

WRENCH SETS 
*Armstrong Bros. Tool Co. 
WRENCHES, ADJUSTABLE 


The Peck, Stow & Wilcox Co. 
*Walworth Mfg. Co. 


WRENCHES, ENGINEERS’ & MACHINIST’ 


*Armstrong Bros. Tool Co. 

“Pexto’—The Peck, Stow & Wilcox Co. 
WRENCHES, PIPE 

Stow & Wilcox Co. 

Mfg. Co. 

WRENCHES, SOCKET 

*Armstrong Bros. Tool Co, 


Williamsport 


The Peck, 
*Walworth 





f DIXON’S # 
SPRING OIL 


} Rust SOLVENT 


Softens Rust and 
Lubricates 
Valuabie to Factories: 
Sarages, Car Owners 

8nd in the Home 
JERSEY CITY, N.v..U 5.0m 
H DIXON CRUCIBLE @ 
e 


STABLisHEo 1827 
son? 
Pitanerginia, $4 





| 


D 




















N 


SAVES HOURS OF 
HARD WORK 


Lack of 
tween spring | 
rust 
rust 
also makes 
squeaky. 


DIXON’S 


weakens 


SPRING OIL and RUST SOLVENT 


is not only effective but very easy to use. 
Simply apply to the edges of the springs and 
it creeps in between the leaves, carrying a 
charge of superfine lubricating flake graphite. 


Use it in the home as well—on hinges, for 
instance. 


Write for Circular 71-SG and _ prices. 


JOSEPH DIXON CRUCIBLE CO. 


Jersey City, New Jersey 


Established 1827 


lubrication be- 
to accumulate. 


them stiff and 





eaves allows 
This 
and 





“ 






springs 
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HEN you buy Hoists—Buy the 
Wright High Speed 
It’s the most reliable, speediest, safest, and 


easiest operated 


et 
All steel constructed with large overload 
capacity. 


Suilt 


Investigate 


We 



















one-man hoist that you can 


14 to 30 tons 
convinced 


in sizes from 
and be 











Shall we send it 


WR 
MANUFACTURING 
COmPany 


Lisbon, Ohio 


have the proof 
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KILL QUPPLIES 








BIRKLE Flexible Insulated 
COUPLING 


Shipped Within 


Twelve Hours 


Motor Pulleys 
and Motor Rails 


Carried in stock for 
Immediate Shipment 


BIRKLE MACHINE WORKS, CHICAGO 
126 S. Clinton St. 





Phones Main 0754-0755 





AMERICAN SWISS 


The File of Precision, manufactured to a gauge and with 
quality first requisite. Used by manufacturers of quality 
products, tool and die makers, instrument manufacturers, 
machinists. jewelers, and other skilled workers. 














Booklet with list of distributors and other interes‘ing data sent 
upon request. Sold by the foremost dealers. 


American Swiss File & Tool Co. 


Sales Office, 26 John Street, N. Y. Factory, Elizabeth, N. J. 
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Sweetland Ghuck Service 
which we offer you provides 
for all chuck needs and is 
the height of efficiency. 


= 


HARDENED STEEL: 
MERE % 






<7 


Fein | 


THE HOGGSON & PETTIS MFG. CO. 
NEW HAVEN, CONN. 














ELEVATOR 
BUCKETS 


Known and used all over the world— 
leaders for half a century. A complete 
line of all types in stock for prompt 
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$3 








Electric 


ONE-HAND-Y =e 






Weight 
3 Ibs. 
Capacity 
14 in. 


Does Work Everywhere 


This 3 pound electric drill with a die-cast 
aluminum housing, bores holes in wood 
or metal quickly, accurately and quietly. 


Runs on direct or alternating current at 
900 R. P. M. Takes bits up to and includ- 
14 inch. 


Just the tool for light work and it sells at 
a reasonable and popular price. 


Write us direct 


Knight Engineering & Sales Co. 


30 W. Walton Place, Chicago 210 W. Seventh St., Los Angeles 










A square heel delivery. Special sizes quickly made 
shelf bucket, to order. 
wd ap ted: for Send for Price List. 
handling ore, 
coal, stone, . . 
mud, ete. Ele- Mullins Body Corporation 
vates at low Stamping Dept. 
angles and 102 Mill Street, Salem, Ohio 
without a hoot Successors to The W. J. Clark Co 
(FLAKE) (AMORPHOUS) | aac 
GRAPHITE Gem 
Lubricating Graphite Pipe Joint Compound GRAPHITE 


Boiler Graphite Graphite Grease Graphite Paint 


SUPERIOR FLAKE GRAPHITE CO. 
76 West Monroe St., Chicago, III. 
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McCAULEY BELTING COMPANY 


LEATHER BELTING 


412-420 ORLEANS STREET, CHICAGO, ILL. 

















STOVER 


SASH PULLEYS 


The better your sash the quicker they'll sell 
when equipped with Stover pulleys. One piece 
frame. Wheels grooved—not cored. Grooves 
#xround and polished 





Best of Workmanship ,— ————— — « 


/ 
Stover quality and reputation 7 STOVER MFG. 
insure you of the best in & ENGINE co. 9 


workmanship and_ finish 166 Lake St., Freeport, IIL. \ 
Add our reputation to 


yours! / Send me prices and = descriptive 


s 7 literature regarding sash pulleys you 
: ' ys 3 
Mail Coupon NOW! adcentiacd 


STOVER MFG. TF ew, 
& ENGINE CO. / 
Freeport, il. / 


J City State 


Street Address 
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“They Say—” 


“Since handling the Diamond line our 
sales have increased several hundred 
per cent, and we have found by expe- 
rience that some of the largest firms 
who have tested Diamond Belting and 


“With the cooperation of The Dia- 
mond Rubber Company we have been 
able to show a very substantial in- 
crease in our sales of rubber goods, and 
we are daily adding new customers to 








Hose will accept no other make.”’ our accounts.”’ 


: 7 7 


‘“There is no firm with whom we deal 
that supplies us with better advertis- 
ing or better direct sales helps than The 
Diamond Rubber Company.”’ 


‘Association with The Diamond Rub- 
ber Company is a most profitable one 
for the jobber.”’ 


¥ 7 


These are some of the things said about us 
by our Distributors. Many similar com- 
ments might be cited. Profit, growth and 
satisfaction go hand in hand with the Dia- 
mond line. Investigate this opportunity. 
Write us today. 


THE DIAMOND RUBBER COMPANY, Inc. 
Akron, Ohio 


Diamond 


BELTING ~ HOSE ~ PACKING 
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Save 400 to 600 Percent On Your Pipe and 
Pump Maintenance 


Kecko Kemical Kompound, the wonderful protective coating for Pipes, Pumps, Boilers, 
Engines, Stacks, ete., will do this and more. 

Sounds like a broad statement, but we are ready to prove it. We have customers who 
experienced the destruction of their Pipe in sulphur water in three weeks time and less, who 
by the use of Kecko have lengthened the life of it from four to seven months. 

Let us tell you more about Kecko and its saving possibilities 


just how it is used and 
what other coal operators say about it. 


Write or phone to the Kecko Department—today. 


SOMERS, FITLER & TODD CO., *2%sunch pe” 


PITTSBURGH, PA. 








Make Mac-it 
Endurance 
Your Sales- 
Insurance 


Set, cap, safety, 
square - head, 
headless, hollow 
and tool - post 
set-screws of 
tough, tested 
Mac-it Steel. 
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